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The Purchase of the “Regent” Diamond 








By Lefebvre Saint-Ogan, in 


“Le Grand Négoce” 

















THE art of financial advertising, which 
we are tempted to believe is an inven- 
tion of the second half of the 19th century, 
goes back much further. It was 
used by the bank of Law in France and 
even in its start was carried to a very high 
perfection. They distributed a profusion of 
pompous advertisements accompanied with 
Mississippi landscapes. Gold and silver are 
so common, they said, that “the savages do 
not have a suspicion of their value and 
barter them for European merchandise such 
as knives, pots, brooches, little mirrors or a 
little brandy.” Precious stones had then a 
great vogue. They profited by it in spread- 





TWO VIEWS OF THE 


ing the rumor of a rock of emerald that had 
been discovered in Arkansas and they added 
a statement about a captain whom they 
named (it was Captain Laharpe), who had 
been sent out to take possession of it at the 
head of a detachment of 22 men. 
Everything was calculated to give a coun- 
try, lately exhausted and languid, the illu- 
sion that they had entered on a phase of 
abundance that authorized all kinds of prod- 
igalities. The purchase of the diamond that 
has since been called the “Regent,” took 
place at the moment when Law took on 
himself the colonization of Louisiana, which 
had been ceded to the financier Crozat. 
Law took a reproduction in crystal of a 
diamond to the Duke of Orleans, then Re- 
gent, who was afraid of the price of four 
millions asked for it and refused to buy it, 
just as the King of England, George I., had 
done. Saint-Simon wrote on this subject: 
“Law, who thought grandly in beautiful 
things, came to see me in consternation and 
brought me this model. I thought as he 
did, that it did not suit the grandeur of the 
King of France to allow an object unique 
and inestimable in the world to be rejected 
on account of the price; and the more the 
potentates who had not dared to think of it 
the more we should take care not to let it 
Law, carried away by my talk- 


escape us. 


ing in this manner, prayed me to speak to 
Monseigneur the Duke of Orleans.” 

The figures given by Saint-Simon are not 
exact. The sale was concluded at the price 
of 3,125,000 francs. The reception of the 
diamond took place in Paris with calculated 
pomp. “On the 20th of June, 1717,” Buvat 
relates in his Journal, “Sieur Rondet, the 
jeweler, arrived from London, whence he 
had come by carriage, with a sum of 
2,500,000 livres in gold, escorted by seven 
grenadiers on horseback among the bravest 
and best armed, for the value of a diamond 
the size of a crown piece of 100 sols and as 
large as a pigeon’s egg, which one was as- 








“REGENT” DIAMOND FROM AN OLD PRINT 


sured to be the most beautiful ever seen as 
to greatness and brilliance, which diamond 
had formerly belonged to the father-in-law 
of Stanhope, general of the British forces in 
Spain. Sieur Rondet handed over this dia- 
mond into the hands of the Duke of Orleans, 
who had sent expressly to England for it.” 

The diamond, which, dating from this mo- 
ment, was called the “Regent,” was not at 
the end of its adventures, once it had arrived 
in France. In the beginning of the Revo- 
lution an exposition was made of the crown 
diamonds on the first Tuesday of each month 
during the Summer season. One of the 
lower rooms was placed at the disposal of 
those inquisitive ones admitted. They asked 
“in the name of the sovereign people to be 
able to see and touch the diamond of the 
ex-tyrant.” The King was so called al- 
ready although royalty still existed in name. 
Taking advantage of this citizen’s require- 
ment to partake of the enjoyment of the 
national property, they passed it through a 
little gate, the diamond held in a steel claw 
itself solidly attached to an iron chain. 
Two policemen were posted on each side of 
the citizen while he had the diamond in his 
hand, spying on his gestures, movements, 
and even his looks. 

We have seen how the crown diamonds 
were stolen in the Garde-Mecuble (today the 


Ministry of Marine) in the month of Au- 
gust, 1792, almost at the same time as the 
Versailles Gobelins factory came into being. 
The “Regent,” which had become part of 
the jewels that disappeared, was found again 
through indication in an anonymous letter, 
buried in a ditch in the Allée des Veuves, 
on the Champs Elysées. Under the Direc- 
tory the government, reduced to expedients 
by the fall in assignats, had to place the 
“Regent” in pawn with the financier Van- 
derberghe. Madame Vanderberghe had an 
imitation made of the celebrated diamond 
which she wore at balls and suppers, in the 
hotels of the new-rich, rich contractors, as- 
sociates of her husband. Finances became 
better under the Consulate and Napoleon 
placed it in his sword-guard. 








The Ancient Honored Goldsmith’s 
Art 





JN the goldsmith’s art, as in others, the 

ancients were pre-eminent, and it was 
held in such esteem that, in many instances, 
enconiums passed on its masterpieces have 
survived the works themselves. In the olden 
time, as was the case in later days in the 
Italy of the Renaissance, the goldsmith’s 
trade was a school which produced masters. 
Lysippus had hammered the metal before 
he became sculptor; Alexander, third son of 
Perseus, King of Macedon, did not think it 
derogatory to make chasings in gold and 
silver, according to Jacquemart. 

The large votive vase in the temple of 
Minerva has immortalized the name of Ar- 
istotle of Cliton. Calamis, sculptor as he 
was, used to embellish with bas-reliefs those 
silver vases which, in the days of Nero, 
were, at Rome and among the Gauls, an 
article of luxury for the rich, and a subject 
of emulation for artists. And that nothing 
might be wanting, Callicrates of Lacedzemon 
and Myrmecides of Miletus produced mi- 
croscopical works of a perfection hitherto 
unprecedented—chariots with horses capari- 
soned and harnessed, so small as to be hid- 
den beneath the wing of a fly. 

Nor did these Lilliputian masterpieces 
prevent them from modeling most exquisite 
vases. Where, today, are all these mar- 
velous works? The very richest collections 
may possibly possess some few specimens, 
such as the silver crater of M. Mascianus. 
However, magnificent works, crowns, vases 
and jewelry, do honor to our museums, and 
suffice to prove that the songs of Homer 
and the descriptions of Pliny were not ex- 
aggerated. 








A voluntary petition in bankruptcy has 
been filed by C. Saicheck, Milwaukee, Wis. 
The assets are listed as $753 and the liabili- 
ties $3,346. 
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Annual Exhibition of American Industrial Art at the 
Metropolitan Museum of Art to Be Held from 
January 14 to March 2 

















Sertve preparations are now under way 
at the Metropolitan Museum to make 
its Annual Exhibition of Industrial Art, to 
be held Jan. 14 to March 2, the greatest 
in the history of its work with the industries. 
The Museum is again demonstrating its use- 
{ylness to trade by inaugurating this new 
series of exhibitions to show the best ex- 
amples of industrial art produced for stock 
in the course of the year. Past exhibitions 
have served their purpose in showing the 
yse made of the museum by manufacturers 
and designers in preparing their current 
output. Last year’s exhibition included 627 
objects, the work of 237 firms and designers. 
The museum firmly believes that American 
manufacturers and designers are destined to 
lead the world. Members of its staff are 
gecially delegated to work with industrial 
producers. 

Those manufacturers and designers who 
have not made use of this museum service 
have a “vague idea” that there is “nothing 
there’ for them. But they change their 
attitude completely when they find them- 
selves in need of assistance, receive it, and 
profit by it financially. 

The commercial value of the work done 
by the museum in the interest of American 
industries is leading the manufacturers to 
take a fuller part in this year’s exhibition. 
An increasing number of producers are 
realizing that design, more than any other 
factor, sells their merchandise. This they 
have proved to be true from repeated costly 
experiences, when merchandise of fine 
quality, correctly priced, but with poor or 
wrongly chosen design does not sell. 

One silk manufacturer tells the museum 
that he went to the expense of making the 
jatterns, engraving the rollers and printing 
a quantity of silk, only to find that it would 
not sell because of the design. A silver 
manufacturer had a similar experience with 
anew design of sterling plates. A large 
quantity was made in order to produce them 
economically. None has been sold and the 
maker faces the prospect of remelting his 
jlates, involving a loss of the labor and 
overhead in pattern-making, molds, manu- 
facture, finishing, etc. 

Following the trend of public buying, 
merchants and distributors likewise have 
observed the steady improvement in the 
taste of the public. Many influences have 
have contributed to this betterment: the 
tendency of manufacturers to improve the 
designs of their merchandise; the attractive 
Pictorial advertising in magazines, as well 
as informative articles on this subject; the 
“splay of goods of always better design in 
‘ores and shop windows; general education 
by public schools and lectures; the wide- 
‘read influence of women’s clubs, theatres, 
and latterly even improved setting in the 
movies. Last but not least is the effect of 
exhibitions and the work of museums. A\l 

ve been factors in this improvement in 
ste which demands that the design of even 
rdinary household articles shall be good. 





The museum has asked leading manu- 
facturers of silverware, jewelry, china and 
glass, furniture, rugs, textiles, printing and 
advertising, and other types of industrial 
art to co-operate under the following entry 
requirements: the design shall be of a caliber 
approved by the museum; the design shall 
be made in America; and the exhibit manu- 
factured in America during the year 1923. 
These exhibits must also represent “quantity 
production”; that is, not special orders or 
isolated examples, but goods manufactured 
for stock. The term will also be con- 
strued to cover pieces produced single but 
as duplicates of an identical design. 

The following are members of the honor- 
ary committee: Emil Kohn, of Theodore 
A. Kohn & Son; Gilbert Crowell, of Domi- 
nick & Hoff; Herbert L. Farrow, Carter, 
Gough & Co.; F. W. Budd, Cheney Bros.; 
Sidney Blumenthal, Sidney Blumenthal Co.; 
William Laurel Harris, writer, critic; 
Howard B. Heston, M. H. Birge & Sons 
Co.; J. M. Hewlett, scenic designer; Frank 
G. Holmes, Lenox, Inc.; Walter W. Kan- 
jack, Kantack, Heath & Warman, Inc.; 
Lorentz Kleiser, Edgewater Tapestry 
Looms; Edward Maag, Edward Maag, Inc.; 
George B. McGeachin, Witcombe, Mc- 
Geachin & Co.; Edward Nahon,. the Nahon 
Co.; R. J. Ogborn, M. J. Whittall Asso- 
ciates; Karl Schmieg, Karl Schmieg & Co.; 
L. V. Solon, American Encaustic Tiling Co.; 
Frederick Suhr, George Batten Co.; Louis 
C. Tiffany, Designer; V. F. von Lossberg, 
Edward F. Caldwell & Co., Inc.; Harry 
Wearne, Designer; Giles Whiting, Persian 
Rug Manufactory. 








The Cup of Chosroes II 





oA MOST important monument of re- 

mote times is the famous cup of 
Chosroes II, which may be taken indiffer- 
ently as typical of the gem engraver and the 
goldsmith’s art, under the Sassanian dynasty 
in the fourth century of the Christian era. 
So true is this that its setting in hammered 
gold with glass or rock crystal medallions 
enchased, betrays some striking analogies 
with the goldsmith’s art of the Merovingian 
period. If we examine the gems, we shall 
find that the principal piece, a rock crystal 
disk cut as a cameo, shows both an impor- 
tant effigy and a proof of the progress made 
by the Persians in gem engraving. We see 
the King seated on the throne with high 
back, and the feet formed of winged horses. 
He presents a front view, with his hair 
parted in two large curled masses falling 
over the shoulders. His beard is sleek and 
short, and on his brow is a crown formed 
of a round mitre, to which is attached a 
crescent with embattled points. Above the 
mitre is a second crescent bearing the hall 
of the sun, whence escape two fluttering 
fillets. The King is dressed in the ‘candys,’ 
a sort of embroidered robe, and he rests 
with both hands on the pommel of his 
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sheathed sword. From the shoulders and 
the girdle fall two other fillets, larger but 
analogous to those of the mitre. These are 
the ends of the so-called ‘kosti,’ a mystic 
girdle still worn by the Parsees and said 
to have been invented by Jemshid. 

“The framework of this medallion and 
the extreme rim of the cup are formed of 
dice of red glass, made to resemble garnets; 
those of the circumference are disposed ver- 
tically, the others horizontally, and the space 
marked off by them is divided into three 
circular rows of alternately colorless and 
violet medallions. The first, of rock crystal, 
shows an ornamental flower engraved on the 
reverse, the same flower being cast on the 
violet glass. The interstices between these 
medallions are filled in with lozenges of 
smooth glass of a green color. The cup of 
Chosroes is one of the many relics preserved 
to history through a false estimate of their 
real interest. It had been given by Charles 
the Bold to the Abbey of St. Denis, and in 
his history of the abbey, F. J. Doublet thus 
speaks of it in the year 1625: ‘A very rich 
cup set on a gold foot, which is the cup of 
the wise King Solomon, enriched on the rim 
with hyacinths, inside with very beautiful 
garnets, and with very fine emeralds; also, 
at the bottom with a large and very excel- 
lent white sapphire, engraved in relief on 
the outside with the figure from life of the 
said King seated on his throne, with steps 
adorned with lions on either side in the fash- 
ion he is seen represented in the Holy 
Bible.’ ”»—ALBERT JACQUEMART. 








DEATH OF JACOB FRAME 





Veteran Toledo, O., Jeweler Passes Away 
After an Illness of Ten Days 


Totepo, O., Dec. 13.—Jacob Frame, one 
of the oldest jewelers in Toledo, died Sun- 
day at his home, 526 Fernwood Ave. He 
was in good health until about 10 days be- 
fore his demise. 

Born in Germany 75 years ago, Mr. Frame 
came to America at the age of 20. Five 
years later he moved to Toledo. He was 
one of the oldest members of Toledo Lodge 
of Elks and a member of the original 
“Cherry Pickers.” He also was an hon- 
orary member of the old Toledo Cadets. 

Surviving are his widow, Mrs. Marie L. 
Frame; son, Fred W., and daughter, Elsa L. 

The Rev. Karl Stein of the First Re- 
formed Church and Toledo Lodge of Elks 
conducted the service. Interment was in 
Woodlawn Cemetery. 








Death of W. J. Connaton 


Denver, Colo., Dec. 13.—W. J. Connaton, 
head of the W. J. Connaton Jewelry Co., 
1035 17th St., and widely known business 
man, is dead of pneumonia. Mr. Connaton 
had been ill only a short time, being taken 
to his bed only a week before his death. 
He was 60 years old and had been a resident 
of Denver for 35 years. 

He is survived by his widow, who lives 
at the family home at 940 Lincoln St. 








Samuel Perkins, who sold his business at 
128 N. 6th St., Allentown, Pa., will open a 
new store at 527 Hamilton St. 
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The Production of Precious Stones for the Year 1922* 





By Dr. George F. Kunz 
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(Continued from izssue of Dec. 12) 


Guiana.—It was not until 1890 that any 
diamonds were found in British Guiana, 
when a few small ones were recovered from 
their pans by the members of an expedition 
exploiting gold placers on the Mazaruni 
River. Therefore, the aggregate of 316,19434 
carats obtained up to the close of 1921 rep- 
resents quite a satisfactory output for the 
field. The diamantiferous area is extensive, 
for it runs along both banks of the Mazaruni 
for more than a hundred miles. It is also 
present along the Cuyuni, Paruni and Po- 
taro rivers, and their tributaries, and along 
creeks which flow into the Kuribrong 
River, which is one of the main branches of 
the Potaro River. The diamonds occur in a 
gravel of quartz and whitish clay. The en- 
tire diamond district is sub-mountainous and 
densely wooded, and is traversed by many 
small creeks. The surface conditions are 
such as to interpose many obstacles to 
prospecting, more especially as all provisions 
have to be carried from the landing places 
of the boats by native porters. The trip to 
the fields is a very arduous one.’ 

In the Autumn of 1922, William J. La- 
varre, Jr., determined to make an intensive 
exploitation of the Mazaruni region, and to 
locate, if possible, the central source of the 
free diamonds found in the washings. Of 
the measures he instituted to this end he 
writes.” 

“I wished to make work in the diamond 
field attractive and interesting to laborers. 
Consequently, I set aside part of the profits 
from my previous expedition and offered the 
blacks £6 a carat for the rough diamonds. 
I bought from one group of five men £700 
worth at one time, and paid them in cash. 
Literally thousands of blacks in British 
Guiana saved up the necessary £10 to buy 
passage by canoe to the diamond region, and 
are now busily panning the creek beds for 
stones. The result has been to increase the 
diamond output of British Guiana for the 
last year to 150,000 carats.” 

As to the geological conditions in which 
the diamonds occur in British Guiana, we 
have some valuable details in a work by Sir 
John B. Harrison, entitled “Geology and 
Goldfields of British Guiana.” The rocks in 
the Tacouba Creek region are dolerite, con- 
glomerate (including sandstone), and granit- 
ite, the more recent being the dolerite, while 
the granitite is the oldest. It is the detrital 
products of these rocks that constitute the 
diamantiferous deposits, the gravel consist- 
ing of quartz pebbles of a variety of colors. 
The associate minerals of the diamonds are 
amorphous, as well as crystalline tourmaline, 
ilmenite, some ferro-magnesian minerals, and 
more or less gold. Characteristic of the 
Presence of diamonds, in the diggers’ judg- 
ment, is the occurrence of tourmaline. Ac- 


“Reprinted from “Mineral Industry,” Vol. XXXI. 
Y Courtesy of the publishers, The McGraw-Hill 
Book Co, 

‘Lloyd T, Emory, “Diamond Fields of British 
Guiana,” Eng. Min. Jour.-Press, Mar. 31, 1923. 

. * William J. Lavarre, Jr., “Discovery Diamonds 


British Guiana,” Diamond Worker, London, 
March, 1923. 


cording to E. E. Winter, of the Department 
of Lands and Mines, there are no traces of 
the volcanic pipes regarded as the primary 
source of the diamond, with the exception 
of an exposure of mica gabbro in the Isse- 
naru-Haimarakka district. Of the diamen- 
tiferous gravels, the writer says :* 

“The gravels derived as described above 
were deposited along the courses of the 
streams into which they have found their 
way. As the streams shifted and deepened 
their channels, much of the gravel was left 
raised above water-level as terraces, form- 
ing what are termed the deep deposits. 
These terraces were dissected by the tribu- 
tary streams as they develop, and their con- 
tents of diamonds concentrated in the stream 
beds by the removal of the lighter and value- 
less material. In this way the shallow de- 
posits were formed, and it is from this class 
of deposit that the great majority of dia- 
monds are produced today. In this class the 
overburden varies from a few inches to 3 or 
4 ft. The pay-gravel is 6 in. to a foot thick. 
An example of a rich creek is a claim on 
Puzzle Creek, right bank of Tacouba, which 
averaged 80 to 100 carats of diamonds from 
5 cu. yd. of gravel. Some of the stones 
weighed up to 10 carats. The average local 
sale value was $20 per carat.” 

It appears that diamonds have just been 
discovered at Brownsweg, Dutch Guiana, 
about 80 miles distant from Paramaribo. 
The stones, seven in number, were brought 
in by some prospectors acting for a local 
syndicate. In the region whence the dia- 
monds came, gold has been mined for over 
fifty years, but no systematic search is said 
to have been made for precious stones.” 

United States—The diamantiferous pe- 
ridotite of Arkansas has been investigated 
by Hugh D. Miser and Clarence Ross.’ Of 
four exposures of peridotite near Murfrees- 
boro, Pike County, three have produced dia- 
monds. Of these exposures the first was 
discovered 214 miles south-southeast of Mur- 
freesboro, near the confluence of Prairie 
Creek with Little Missouri River, and has 
therefore been named the Prairie Creek pe- 
ridotite. Here, as has already been stated 
in these reports, diamonds were found in 
1906, and since that time some thousands 
have been brought to light, ranging in 
weight from a small fraction of a carat to 
20% carats, the stones having been produced 
by the Ozark, Mauney, and Arkansas dia- 
mond mines. The remaining exposures of 
diamantiferous peridotite all lay within an 
area of one square mile, about two miles 
northeast of this Prairie Creek area and 
three miles S. 75° E. of Murfreesboro. Two 
of them have been named, respectively, the 
Kimberlite and American areas from the 
names of the mines located thereon, while 
the third is called the Black Lick area, from 
a settlement of that name; so far no dia- 

1Cited in Lloyd T. Emory’s article ‘‘Diamond 
Fields of British Guiana,” Eng. Min. Jour.-Press, 
Mar, 31, 1923. 

2 Daily Argosy, Georgetown, British Guiana, 

8 “Diamond-bearing Peridotite in Pike County, 
Arkansas,” Econ, Geol., December, 1922. 
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monds have been found in the last-named 
area. The existence of peridotite here was 
reported as early as 1842." In 1889 John C. 
Branner and R. N. Brackett described the 
formation.’ Since the discovery of diamonds 
in 1906 the fullest reports have been those 
of the present writer and H. S. Washington.’ 

The rocks associated with the peridotite 
are sedimentaries of Carboniferous, Lower 
Cretaceous, Upper Cretaceous and Quater- 
nary ages. The area of peridotite near the 
mouth of Prairie Creek has produced almost 
all the diamonds found in Arkansas. ‘ Of its 
area of 73 acres, only a little over 12 acres 
consists of hard unweathered rock, for as a 
general rule the peridotite has weathered to 
a fairly soft rock, displaying the various 
shades of green, blue and yellow, which the 


diamond miners characterize as “green 
ground,” “blue ground” and “yellow 
ground.” There are three distinct types: 


a massive hypabyssal intrusive, a volcanic 
breccia, and a volcanic tuff or fine-grained 
breccia. Under the microscope the rock is 
shown to be composed essentially of olivine 
phenocrysts embedded in a pale red-brown 
mica. Of the minor constituents augite is 
prominent, while small amounts of perov- 
skite and magnetite are present. In some 
specimens the alteration of olivine to ser- 
pentine is almost complete. 


Regarding the affinities of the Arkansas 
diamantiferous rocks the writers say: 


The diamond-bearing rocks of South Africa have 
been divided by Wagner [“‘The Diamond Fields of 
Southern Africa,” p. 5 (1914)] into two types, 
both of which occur as intrusives and as volcanic 
breccias. That occurring in most of the pipes is 
described as ‘‘a porphyritic, basaltic kimberlite rich 
in olivine and poor in mica.”” The second, occurring 
in some of the pipes and in many of the dikes and 
sills, is ‘fa porphyritic mica, a peridotite of lampro- 
phyric habit.” Both types ere diamond-bearing, 
The last named rock is strikingly similar to the 
peridotites of the Arkansas diamond field. Both 
are mica peridotites with olivine phenocrysts in a 
ground-mass of phlogopite comprising approximately 
50 per cent. of the rock. In the rdcks of both 
Arkansas and South Africa phlogopite with ab- 
normal absorption has been observed. Accessory 
minerals in both rocks are perovskite, augite, pyrope, 
and iron ores. In Arkansas as in South Africa 
the diamonds come largely from a peridotite breccia, 
evidently produced by exceedingly violent volcanic 
explosions which shattered the peridotite and mixed 
with it a large proportion of fragments derived from 
the adjacent country rocks. 


In the Arkansas peridotite diamonds have 
been found both in the surface and at depths 
reaching to 29 feet, and they probably con- 
tinue to occur at much greater depths. In 
the Arkansas, Ozark, and Mauney mines 
they come from exposed volcanic breccia, 
and it is considered probable that they have 
been concentrated on and near the surface 
by weathering and erosion of diamantiferous 
rock. While some of the stones are so 
small that it takes 250 of them to weigh 
one carat, quite a number of fair-sized 
stones have been found, the largest weighing 
20% carats, as has been noted. White, 
brown and yellow are the prevailing shades, 
and it has been stated by Austin G. Miller, 
of the Kimberlite Diamond Mining and 
Washing Co., that on an average there are 





1 Powell, W. B., “A Geological Report on the 
Cove, etc.” p. 6 (1842). 

2Branner, J. C. and Brackett, R. N., ‘The 
Peridotite of Pike County, Ark.,” Am. Jour. Sci., 
3d ser., 35, 50-59 (1889). 

* Kunz, C. F. and Washington, H. S., Am. Jour. 
Sci., 4th ser., 24, 275-276 (1907); Am. Inst. Min. 
Eng. Bimonthly Bulletin, 20, 187-194 (1908); Trans. 
Am, Inst. Min. Eng., 39, 169-176 (1909). 












THE JEWELERS’ CIRCULAR December 19, 1923. 














For the Last Minute Rush 





Deltah 


PEAKE Ss 


Rush Order Service 


(THERE is no reason why you should lose a 

single sale for Deltah Pearls. Your whole- 
saler has stock for your quick service. If, how- 
ever, your wholesaler’s stock of any necklace you 
need is depleted, you can wire us mentioning. 
wholesaler’s name and we will make immediate 
shipment. This Service Department is main- 
tained to assure the jeweler the full benefit of 
Christmas-Anniversary Advertising on Deltah 
Pearls. 








Wire the Factory and Please Be Sure 
to Give the Name of Your Wholesaler 








Long Distance Telephone 
FITZROY 1760 


L. Heller & Son, Ine. 


358 Fifth Avenue New York 
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40 per cent. of white stones, 22 per cent. of: 


yellow, and 37 per cent. of brown, while 
about one per cent. are bort. 


Other Precious Stones 


Australia.—The importance of the Anakie 
sapphire fields in Queensland is brought out 
by the records of production from the earli- 
est years, 1892 and 1893, to the present time. 
During the two years just noted the value 
of the product was about £4,500, but the out- 
put steadily increased until the figure of 
£43,400 was reached in 1913, shortly after 
which the slump due to the World War 
made itself severely felt. This was followed 
by a rapid recovery to culmination in a pro- 
duction of £65,830 in 1920. The total out- 
put of sapphires from the outset of working 
up to the end of 1920 was £440,140, or well 
over $2,000,000. 

Immediately prior to the introduction of 
the present system, by which the Queensland 
Government acquires the totality of the 
State’s output of precious stones, the price 
being that obtained for such sapphires by 
the Government, less the amount of com- 
mission and expenses in regard to grading, 
marketing and sale, the Government made 
trial of a less radical scheme of relief. 
During the period this was carried on about 
287 miners received an advance by instal- 
ments up to 75 per cent., and they deposited 
about 1,468 ounces of first blues valued at 
£7,394. At present, instead of 75 per cent., 
the miner receives 95 per cent. of the mar- 
ket value on the field. As far as can be 
learned, private sales in 1922 amounted to 
£27,626 of gem-stones and £612 of mechanical 
stones, as compared with £43,662 of gem- 
stones and £5,277 of mechanical stones in 
1921.7 

In the Anakie fields several methods are 
employed for the recovery of the gem-stones, 
according to their average of size. When 
almost all are good-sized, the mechanical 
treatment of the wash is obviated by hand- 
raking, consisting of passing under the hand 
all the material broken down and examining 
it, when dry, before throwing it away among 
the headings. Where shallow ground pre- 
vails the wash is classified and reduced in a 
small circular sieve suspended from a tripod, 
but when the material has to be mined the 
Practice is to use a double inclined sta- 
tionary screen, the lower screen having a 
finer mesh than that below it, and only the 
middle-sized stones that can pass through 
the upper screen are caught by the lower 
one, and are reserved for treatment in the 
totary machines. The heavy material saved 
by the machine is roughly classified by hand 
in an ordinary circular sieve, and the gems 
are concentrated on the bottom of the sieve 
by subjecting it under water to peculiar ver- 
tical and lateral shakes. When the sieve is 
inverted the material is spilled on the ground 
and the sapphires are picked out from the 
other pebbles,” 

In the Anakie fields, the measure initiated 
by the Government for the relief of the 
miners, which we reported last year, has 
helped many of them to keep on working 
their claims, and to retain possession of their 
gem product until better prices can be real- 
zed. As the advances made by the Govern- 
ment only represent a percentage, though a 
——— 


* Quecns, Govt. Min. Jour., Apr. 15, 1923. 
Queensland’s Precious Stones,” Mining Mag., 
May, 1922, p. 274. 
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fairly liberal one, of the market value of the 
gem-stones as revised each three months, 
both sides are guaranteed against loss. 
While, however, few actual purchases have 
been made, the buyers have been forced to 
offer more than they would otherwise have 
done. An expansion of the scheme is now 
proposed so that surplus stocks of sapphires 
can be forwarded to the London market, 
where an attempt will be made to sell the 
stones. To this end the miners have ap- 
pointed a committee to go into details and 
negotiate with the Minister of Mines. At 
present only very choice gems are locally 
marketable at decidedly moderate prices.” 

Although it is admitted that the returns 
of opal production in Queensland are in- 
complete, the total to date has been put at 
£180,000. In 1895 gems to the value of £33,- 
000 were mined, this marking the high point 
of production. A few years later the figure 
had fallen to £7,000, and before the war it 
had already declined to £3,000. During the 
war little or no work was done, and since 
then the output has been only from £500 to 
£600 a year.2. The value of the opal won in 
1922 was £500. 


1 Queens. Govt. Min. Jour., Nov., 1922, p. 422. 
2 Mining Mag., May, 1922. 


(To be continued) 








The Practical Out of the Theoretical 





NDER the above title Prof. L. Seg- 
miller has contributed an article in a 
recent issue of Deutsche Goldschmiede- 
Zeitung. We append translation in part: 
“Of the laws of beauty that find practice 
largely in art the teachings of Symmetry, 


Eurhythmy and Proportion are the most 
di- 


important. Symmetry or equilateral 
visicn is the proportional grouping of 
several parts among themselves. Under 


symmetry is not to be understood, however, 
the equality of proportions of two halves 
of a whole alone, but also the free arrange- 
ment of single groups in correspondence 
about a central axis. The styles which de- 
veloped in circular form among the ancients 
make especial use of symmetry, whereas, 
for example, the Gothic favors asymmetric 
composition, that is to say inequalities. 
Eurhythmy is the law of accord of all parts 
with the whole. This means, then, an ex- 
tended symmetry. Each work of art needs 
eurhythmy in order to appear as one har- 
monic whole. The greatest perfection of 
eurhythmy and the greatest beauty of pro- 
portion is shown in Greek art. 
“Proportion is the law of harmony in the 
general effect expressed in relative scale. 
The Greeks, Michael! Angelo and Albert 
Diirer, have laid down these related scales 
in the so-called golden section or golden 
circle. The golden section (sectio aurea) 
divides a whole of accepted size in such a 
way that of the two unequal parts the 
smaller part shall bear to the larger the 
same condition as the larger to the whole. 
Roughly taken, the law of proportion re- 
sults in the ratio 5:8 in all its applications. 
“Nearly all the members of a man’s body 
permit the application of the golden section. 
For instance, the smallest member of the 
little finger to the larger is proportioned as 
5:8, the forehead is proportioned to the face 
as 5:8 In the plant kingdom we may note 
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the following: The length of a leaf is pro- 
portioned to the width as 5:8. The single 
veins are proportioned to the mid-rib, in 
thickness, as 5:8. In the animal kingdom 
the horse is of particular interest in this 
respect. The proportion of the saddle 
height to the height of the head is as 5:8; 
the length to the height is as 8:5. In art 
we Often find the golden section applies. 
It was at all times, consciously or uncon- 
sciously, taken as suggestive. This propor- 
tion was not unknown to the Egyptians and 
East Indians. The Greeks and Romans 
took it into consideration not only in plastics 
but in architecture. Thus the height of the 
Parthenon in Athens to the length of its 
crossbeam (architrave) is proportioned near 
to the smaller part to the larger part of the 
divided line in the golden section. Similar 
proportions are possessed by the Titus Arch 
in the Forum Romanum at Rome. The 
Renaissance also turned to these proportions 
in their light apertures, for they propor- 
tioned width to height of windows and 
doors as 5:8, 

“It is not absolutely requisite that all the 
ancient and modern peoples of culture who, 
in their works of art, have applied the 
golden section must have known this, that 
they therefore were acquainted with the 
golden section. It is probable that they 
sensed the proportions of the golden sec- 
tion as beautiful unconsciously, because it is 
met in nature at every footstep. However 
perfect the outcome of the proportions, 
it would be a mistake to apply them 
schematically, although, anyhow, it would 
be better if the inexpert use the golden 
section than if he on his own account 
divided up a work in disproportion.” 








Great Gem Engravers 





sof HE wealth and luxury of the Augus- 
tan Age encouraged the Greek and 
Roman artists, and stimulated them to high 
perfection; not, however, superior to what 
was attained in Italy, under the patronage 
of the Medici, in the 15th and 16th centuries, 
—nor superior to the splendid workmanship 
of our own Wray, Brown, Burch, and Mar- 
chant; George Brown of Dublin, and Pich- 
ler, Sirletti, Costanzi, Rega, in Italy; Nat- 
ter, and numerous excellent engravers, in 
Germany and France, during the 18th cen- 
tury and the beginning of the 19th; who 
were supported and encouraged partly by the 
rage for buying antiques, which were forged 
by some of them in numbers, but who were 
patronized abundantly besides for works pro- 
fessedly their own,—especially Giovanni 
Pichler, who, so far from forging antiques, 
when he found that the dealers imposed his 
works for antiques, signed his name to them 
afterwards. And in our more recent times 
we have had Girometti, Cerbara, Amastini, 
Pistrucci, Odelli, Saulini, Pannini, and 
others.”—Science of Gems. 








The Towle Mfg. Co., Newburyport, Mass., 
for the benefit of its customers has prepared 
an abbreviated flatware code for use in tele- 
gram orders. The code is compact in a 
four-page folder with full instructions of 
the method of telegraphing the order, and 
will no doubt prove a valuable aid and sav- 
ing to jewelers ordering this way. 
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Holiday Gifts in Paris Jewelry Shops 











Christmas Spirit Reflected in New Offerings Seen in French Metropolis— 
Lucky Charms, Unique Trifles and More Costly Creations 
Compete for Public Favor 
By L. Reid 














Paris, Dec. 4.—As the great gift-giving 
time approaches the Paris shops get brighter 
and brighter. Supposed to be confined to 
Christmas for families and to the Jour de 
An, as the French call New Year’s Day, 
for more ceremonious presents, it really in- 
yades the whole of January. Naturally it 
is a time for “lucky designs” of all kinds. 
The gift that ostensibly brings good fortune 
is always welcome and very, very seldom 
refused, if otherwise unsuitable or unde- 
dred, for what Frenchwoman would dare 
tun luck from the door? In fact lucky 
ornaments are almost as popular as they 
were during the war. 

At the time when the Germans were near- 
mg Paris and Grande Bertha threw her 
shells into Paris all day, while aerial bom- 
hardments filled the night, lucky jewelry 
was all the rage. The mascots, known as 
Nenette and Rintintin, two tiny woolen dolls 
made of wisps of colored worsted were 
reproduced in gold and silver, and precious 
stones, although it was hinted that only the 
really cheap, home-made kind brought luck 
with them. Although those times are 
passed and gone, the French in general feel 
they need all the good fortune that can be 
wished them. Thus we have tiny brooches, 
made up of a pin, with a small bunch of 
holly leaves, with red berries or mistletoe 
with plenty of white fruit. The latter is 
very lucky, while the holly only brings joy. 

One of the most striking novelties seen in 
the shops is the porte mouchoir, or handker- 
chief holder. It is a beaded band, made in 
a variety of designs, to hold a number of 
handkerchiefs together. Another type of 
porte mouchotr is a snap-bracelet that is so 
arranged that the handkerchief can be 
slipped inside and so retained, when no bag 
iscarried. Merely the tip of the tiny square 
is passed through the bracelet, the bulk of 
the handkerchief lying flat on the arm. 
This arrangement is sometimes worn higher 
on the arm to break the effect of the sleeve- 
less arm, which it does most. successfully. 

For girls in the country bead and jeweled 
helts make suitable gifts. For these orna- 
ments are difficult to come by far from 
Paris and people are somewhat shy about 
buying anything so startling without the 
hall-mark of Paris approval upon the 
novelty which makes anything “go down” 
in the provinces. Some belts are composed 
o steel medallions, linked by steel chains, 
while mother of pearl is employed in the 
— way. Wonderful vanity boxes are 
aso on sale. In gilt filigree work, they are 
‘ery small, with a lid decorated with a 
iead or flowers in enamel. Powder boxes, 
shaped like a bowl, but large in size, have 

hinese figures on the lid, in mother of 
marl or enamel. Blues and golds are most- 
ly used for these powder boxes. 

Among the pretty trifles may be classed 
mice, rabbits, elephants, lucky pigs, dogs, 
“ats, etc., made in “Vitrine Ivory” all about 
one inch or an inch and a half high, a 


smaller type of mouse was about the size 
of a pea, a wonderful piece of delicate carv- 
ing. Spinning-wheels are also seen in these 
miniature charms for hanging on a watch 
chain, or to be used as letter-weights. 

The bangle, a favorite New Year gift, is 
seen in all kinds and varieties. A decided 
novelty is the Slav bangle, in white ivory 
decorated with. colored flowers and leaves 
or alternately with figures in somewhat 
startling hues. The distinguishing mark of 
the Slav bangle of course is the daring 
mingling of different colors, that might be 
thought impossible together, but which by 
their very startlingness form a pretty and 
harmonious whole. Moorish bangles, richly 
decorated with gold work on a ground of 
scarlet and dark blue are also effective. As 
was the case last Winter, Egyptian bangles 
are also largely seen. Mostly carried out 
in the cheaper materials such as ivorine, 
they are no longer so “select” a wear as 
last year. 

An entire novelty in bangles is the pat- 
tern that is wider on one side than the 
other, giving it a lop-sided appearance. All 
bangles tend to increased ornamentation. 
Ivory bangles have raised colored flowers 
in some vivid colors, such as scarlet or 
green. Among the oddments, rarely seen 
excepting at holiday season, may be men- 
tioned tiny beaded and jeweled boxes, useful 
for, keeping rings or other jewelry in 
constant use. 

Electric table lamps, some eight inches in 
height, composed of a gilt stand, surmounted 
by a Chinese or Egyptian figure, in china, 
holding a bowl with a lamp or a simple 
bulb in their hands are an attractive present. 
The black, yellow or scarlet of the robes 
of these figures are carried out with true 
I‘rench taste. Opera glasses, in mother of 
pearl, enamel or tortoise shell are mounted 
in gilt or silver metal. Others in leather 
with metal mounting are in cases to match. 
Scent bottles, about two inches high, are 
clever combinations of gilt and_ tortoise 
shell, or gilt and mother of pearl. The 
latter material is used in creamy white, 
vrey and greenish tints. 

A remarkable mode, but one which has 
caught on at once, is that of wearing rings 
to match some special feature of the toilette. 
These rings, small, usually in silver, have 
one big stone, of a shade to match the hat, 
the handbag or some other accessory. A 
red stone in a ring is selected to match a 
red feather in the hat. These “changing” 
rings are naturally not expensive, when worn 
by the multitude, although their most costly 
counterparts are also the mode for the lady 
of fashion, but they of course, are only one 
article in a parure in that case. 

Tiny gold and silver net purses and hand- 
bags in the same material also of the very 
finest mesh possible are seen, one of the 
newest patterns, however, is in seed pearls, 
with a pearl fringe. The mouth of the bag 
is edged with diamonds. This is by no 
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Steel mesh bags 
Among the really costly 
gifts displayed in the Rue de la Paix last 
week was a diamond necklace, the handsome 
stones cut in slats, and oblong in shape, the 
necklace was at least 18 inches long. It 


means a cheap present. 
are also popular. 


fastened in front with an immense black 
pearl, from which a chain of more diamonds 
cut in lines, like the rest, depended, a second 
large black pearl finishing the necklace. It 
was so handsome as to be almost in bad 
taste for a disturbed time like the present 
in Europe. 

Just a few doors off in the same cele- 
brated street, there were necklaces formed 
of small, sparkling diamonds, with an 
enamel pendant, while others formed of tiny 
pearls had a small diamond, of the old style 
of cutting, as pendant. These were an off- 
set to the somewhat showy necklaces, and 
an indication that in necklaces as elsewhere 
quieter, one might say, more modest modes 
are coming in. Eyeglasses, very costly, are 
made with a gold setting, with a very dis- 
creet leaf ornamentation. Diamonds are 
sometimes used in the design. 

Among the oddest novelties may be noted 
the Auto Fetiche chinois or Chinese auto- 
mobile mascot. In enamel, of the most 
brilliant colors they are set in gold and 
white or gold and black. Resembling a 
buckle, four inches by four, with a hole 
through the middle, for convenience in 
attaching them to the car, the centrepiece is 
inscribed with some Chinese writing, while 
a figure of a Chinaman is also depicted. 
Another, and somewhat more practical form 
taken by this special mascot was that of a 
match box, made to fit in the place usually 
provided for it, in the car, or hung by a 
chain. The match box is a bit smaller than 
the fetiche, and the lid is lifted by a gold 
tassel, attached to the ornament. 

By the mention of these, just a few of 
the novelties displayed for the purchaser, it 
will be seen that Paris is neglecting nothing 
to tempt customers, and that her reputation 
for creating daring, take-your-breath-away 
patterns is not likely to be lost. 








Death of Morris Cooper 


Denver, Colo., Dec. 12.—Morris Cooper, 
prominent Denver jeweler, died at St. 
Luke’s Hospital of pneumonia. His death 
was sudden and a shock to his family and 


friends. He had been ill only two days when 
he died. 
Mr. Cooper was 53 years old and had 


been in the jewelry business in Denver for 
25 years. His residence was at 821 Mad- 
ison St. and his place of business was at 
1737 Larimer St., being conducted under the 
name of M. Cooper. 

He was a member of B’Nai B’Rith and 
the Woodmen of the World. 

Surviving him are his widow, two daugh- 
ters, Freeda Cooper and Florence Cooper, 
and one son, Dr. H. L. Cooper. All of the 
survivors live in Denver. 








Julian G. Schwab, of A. G. Schwab & 
Sors, Cincinnati, O., was elected a member 
of the executive committee of the Mer- 
chants’ and Manufacturers’ Association at 
the annual meeting last week. The associa- 
tion is made up of a vast number of promi- 
nent men who are identified with various 
businesses in the “Queen City.” 
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SCHLESS-HarRwoopD Co. 
DIAMONDS 
170 BROADWAY 







New YorK 


WE_STAND_ON_OUR | RBDORD / 





We have given our business the | very “Sent that 
is in us, and its continual growth is the best 
testimony that our efforts have not been in vain. 

















Our merchandise is umodutel with. the utmost 
care and as quality has always been uppermost in 
our minds, we can faithfully say "none better made”. 


We have held our customers and built this 
business on the well. warranted faith and confidence 
of our trade. 


We will not jeopardize this valuable asset. 


We have a most efficient force and our original 
standardized method of grading and assorting enables 
us to render the best possible service and fill orders 
with prompt despatch. 
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OUR MERCHANDISE IS EXACTLY AS REPRESENTED. 
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We manufacture the largest and most varied 
assortment of diamond rings in the trade. 


—- 


We import our own diamonds and manufacture 
our own mountings. 


Good business has proved the fact that success 
is assured by getting as near'as possible to the 
source of production. 
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The News from England 





Conditions in the London Diamond Market—Appeal of Convicted Jewel Thief 
Dismissed—Colored Glass Used in Cheap Jewelry— 
London Concern Victim of Thieves 














Lonvon, Dec. 5.—Reports from the Euro- 
pean diamond centers this week-end indicate 
that there is a slowing-down of business in 
general, preparatory to the final rush before 
the holidays. Activity in the diamond mar- 
kets is marked by decreased speculation and 
it is likely that this condition will operate 
until after the New Year. Hand-to-mouth 
purchasing is the order of the day just now 
with prices keeping pretty firm and an in- 
creasing tendency to scarcity in some grades. 
So far as Britain is concerned the demand 
for medium quality stones is as strong as 
ever. Backes & Strauss, the Kimberley 
House, Holborn Viaduct, factors, inform 
THE JEWELERS’ CirCuLaR that since the be- 
ginning of November there has been a gen- 
eral slackening of business in diamonds, 
doubtless due in part to the election cam- 
paign now enjoying the spotlight here. 
Backes & Strauss say: “There have been 
widespread demands for stones of from one 
to three carats in medium qualities, but the 
higher-grade goods in these sizes remain 
neglected. The cheaper classes of meélées 
and smalls have stiffened considerably and 
the higher qualities seem proportionately 
better value. The difference in quality be- 
tween melées at £14 and £16 to £17 per 
carat is such that it can only be a question 
of time for jewelers to give their preference 
to the better goods, and then prices of the 
latter are bound to rise considerably. The 
universal demand for eightcuts of cheap and 
medium qualities continues as keen as ever. 
In the Antwerp and Amsterdam markets 
several buyers have been looking for two 
to five carat stones in good color, first and 
second piques, but it is increasingly difficult 
to pick these up at a reasonable price. There 
is an absence of speculation, and until we 
have a marked improvement in business it is 
probable that buyers will only purchase suf- 
ficient for their immediate requirements.” 


* * * 


The appeal of a man convicted of the 
theft of gems worth $700,000 was dismissed 
by the lords chief justices in the Court of 
Criminal Appeal this week on the grounds 
that there was no error of sentence in the 
lower court. The sentence in that court was 
imprisonment for four and one-half years. 
The offender, Steven Ronchi, has, according 
to his attorneys, paid his creditors with the 
money realized on the pearls, while some 
$130,000 worth of the stolen gems were re- 
covered as a result of information supplied 
by Ronchi. The latter pleaded guilty to 
three out of 34 counts in the indictment. 
he lower court described the affair as a 
eigantic series of thefts carried out by a 
man of hitherto good character which helped 
im in gaining the confidence of the people 
owning the valuables. The higher court 


‘aid that although the recovery of certain 
the gems was put forward as mitigation 
of the offense, it was part of the policy of 


te law to discourage dishonor among 
thieves, 


The appeal therefore must fail. 





Vienna reports that there is an unusual 
number of jewel thieves operating in that 
city and that some very ingenious frauds 
are being carried out on jewelers there. The 
police are maintaining strict supervision of 
strangers since it is believed many of these 
tricksters are persons from London and 
Paris and wanted in those cities. 


* * x 


Colored glass as a media for ornamenta- 
tion is becoming increasingly popular here. 
Metropolitan and suburban jewelers are 
finding a demand for colored glass “jewelry” 
and are stocking up accordingly for this 
month’s buying. Designs artistically and 
cleverly made up of glass, both in plain 
colors and blown into intricate forms, are 
now being displayed. Much of tlus type of 
decorative media comes from Russia and 
China. Earrings and bracelets of glass can 
be seen in a variety of designs, sizes and 
colors. Some bangles have a central colored 
core of twisted threads resembling Venetian 
glass. Necklaces and arm ornaments are 
made of large links of colored glass com- 
bined with metal or interspersed with semi- 
precious material. 

* * x* 

The Diamond Mounters’ & Jewelers’ Sup- 
ply Co. of Poland St., W., was the victim 
this week of a $3,000 diamond and platinum 
ring theft. A supposed customer was shown 
some rings. The rings apparently did not 
suit, for the visitor left without making a 
purchase. It was then discovered that six 
rings had been extracted from the pad which 
the man had handled. The rings were ob- 
tained by clever sleight-of-hand right under 
the nose of an assistant. 

x * x 


Christmas orders for the best plate and 
cutlery from Sheffield has eased off some- 
what this week. Orders for electroplated 
goods this month are larger than they have 
ever been before at this time of the year. 
Sheffield’s ability to produce this class of 
goods cheaply is one reason for their popu- 
larity. Cases for holding plate and cutlery, 
formerly made by the Germans, are now 
supplied the trade by local manufacturers. 
They are satin lined and in imitation leather. 


* * * 


At this week’s meeting of the Consoli- 
dated Gold Fields of South Africa Lord 
Harris said there had been inquiries as to 
why the directors had not published a list of 
assets this year. It was not, he said, in the 
best interests of the company to disclose at 
this moment the details of all current opera- 
tions. He stated that in future the directors 
will use their judgment as to whether or 
not an investment that has been written 
down below cost shall be written up to cost 
if the market quotation at the date when 
the company’s reports are made up equals 
or exceeds cost. 

x * * 


One of the latest methods of stealing val- 
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uable jewelry here is for a female member 
of a jewel gang to pose as a fashionable 
guest at a seaside hotel, make friends with 
the selected victims and get the jewelry by 
an exchange of gems. The woman will ap- 
pear at the table wearing what appears to 
be a valuable rope of large pearls. The 
rope is very much praised by other guests 
and the owner, commenting casually on their 
“very great value,” allows them to handle 
the pearls. Later she laughingly suggests 
that another guest wearing a very fine dia- 
mond necklace, shall exchange jewelry, each 
wearing the other’s at the dinner table. The 
exchange is made, but halfway through the 
courses the owner of the pearls receives a 
telephone message and excuses herself for 
five minutes. She does not return. The 
pearls are artificial. 








HELD AS A SUSPECT 





Toledo Police Arrest Man Believed to Be 
Implicated in Robbery of Phila- 
delphia Jewelry Salesman 


ToLepo, O., Dec. 14.—While the Toledo 
police are holding Nathan Harris, 38, on a 
charge of larceny in connection with the 
theft of jewels from William Sterns, Phila- 
delphia jewel salesman, at Union Station on 
the night of Dec. 8, the search for his al- 
leged accomplice continues. Harris is being 
held at Central Police Station under $10,000 
bond. He entered a plea of not guilty when 
arraigned in Police Court on Thursday. 
None of the jewels was found. 

Sterns, who went to Philadelphia on Sun- 
day to secure a list of the jewels stolen, 
returned to Toledo on Thursday. He said 
he would stay there until the thieves were 
captured and. the jewels found. He said the 
reward of $10,000 which he offered for the 
return of the diamonds and other jewels 
still stands. The jewels were not insured. 
Harris’ arrest was made by Detectives Cul- 
ver, Timiney and Carroll on Sunday night. 
It was kept a secret by the police. Sus- 
picion pointed to Harris because he is said 
to be the owner of a Lincoln automobile 
alleged to have been seen speeding away 
from Union Station a few minutes after the 
robbery. 

Harris has a long crime record. High 
lights are a six months’ term in the Lacka- 
wanna County Jail, Pennsylvania, in 1911, 
for picking pockets, and two and one-half 
to five years in Auburn Prison on a grand 
larceny charge in 1918. He was convicted 
on this charge in 1917, but escaped from the 
court room. He was picked up on a fugi- 
tive warrant in Cleveland in 1918. His sen- 
tence followed. Another clew in connection 
with the web of evidence around Harris is 
the assertion that when Sterns was in To- 
ledo on Saturday attempting to make sales 
of gems, Harris was in one store at the 
time Sterns was displaying his wares. 








A conditional sales contract with a part- 
nership must be recorded in each county in 
which a member of the firm resides, and fail- 
ure to do so destroys the lien as against 
creditors, and purchasers in good faith. 
Ament v. Zaharion, Supreme Court of New 
York, Appellate Division. 200 N. Y. Supp. 
595. 
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Guenta” the Aristocrat of Artificial Pearls 


Wire for Selection 


Platinum or 18kt Mountings 
Necklaces, Ropes, Chokers, Collars, Sautoires, Sel vidic A(z, 


Tassels, Scarfpins, Earrings, Bracelets, Bandeaux 65 Nassau St., New York 
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ADVERTISING STANDARDS 





Better Business Bureau of the District of 

Columbia Adopts Regulations as to 
Gems, Gold 

and Silverware 

Wasuinoton, D. C., Dec. 14.—Washing- 
ton retail jewelers through the Better Busi- 
ness Bureau of the District of Columbia are 
urging dealers and manufacturers of pearls 
and of silver plate to label and advertise 
correctly their product so that the retail 
merchant may “by correcting abuses in ad- 
yertising, build greater confidence in the 
jewelry trade.” 

The local bureau has turned the requests 
over to the National Vigilance Committee of 
the Associated Advertising Clubs of the 
World and word has been received here that 
Frank Black, Jr., special representative of 
the committee, will outline a program and 
urge adoption by manufacturers and national 
advertisers. 

As a result of a meeting held by the 
bureau with representative local jewelers in 
November, nine standards for advertising 
have been adopted and are being enforced. 
Although some copy in Washington news- 
papers is not in accord, much headway has 
been made toward an ultimate agreement of 
local advertisers, according to Louis Roths- 
child, merchandise manager of the bureau. 
The standards adopted follow : 

PearLS—Imitation pearls should be 
clearly advertised in the headline of the ad- 
yertisement as “imitation,” “artificial,” or 
“manufactured.” Pearls will only be adver- 
tised without qualification when the jewels 
are the genuine product of the oyster 
naturally produced. The group is formally 
recommending to manufacturers of artificial 
pearls that they qualify the advertising of 
their product in the same manner as local 
advertisers. 

Sou  Gotp—Whenever — merchandise, 
including rings and emblems, is advertised 
as “gold” or “solid gold” the karat content 
must be stated. For instance, ‘“Men’s signet 
tings, 14K Solid Gold.” 

Stones—All imitation jewels colored 
or manufactured to imitate other jewels or 
stones should be clearly qualified by “manu- 
factured,” “imitation,” “artificial” or “color.” 


Publicity on 


SILVER AND SILVER PLatE—Sterling 
silver is generally understood to mean 
wlid or sterling silver and such arti- 


cles should assay 925-1000. If any portion 
of the article is made of another metal or 
material it should not be advertised without 
qualification except where silver is merely a 
mounting or container, in which case it may 
be marked and advertised “sterling mount- 
ed.” Silverware where loaded or filled with 
other metals or materials for the purpose of 
weighing should be advertised as “weighted” 
or “loaded.” 

Reproductions of Sheffield silver plate 
should be advertised “Sheffield Reproduction 
ilver Plate” or otherwise qualified to show 
the true character of the merchandise. In 
40 instance should “silverware” be used as 
descriptive of plated ware. The plated article 
should be clearly advertised as “Silver plated 
Ware,” 

Confusing or misleading trade names indi- 
‘ating solid silver and applied to merchan- 
ie of silver plate should always be quali- 
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DiaMonps—The term “perfect” is pro- 
hibited unless the diamond is absolutely free 
from flaws, blemishes and carbon spots. The 
term “Flawless” is preferable in describing 
such a diamond. The term “Eye perfect” is 
prohibited. The term “Perfect cut” is pro- 
hibited. The term “Commercial white” or 
“Commercial perfect” is prohibited. 

Approximate weights of diamonds are pro- 
hibited; when weight is used exact weight 
must be given and guaranteed. 

The term “Blue White” is prohibited. 
This recommendation is based on the gen- 
eral confusion and lack of agreement within 
the jewelry trade as to exactly what “Blue 
White” is. Therefore, to prevent confusion 
and misrepresentation to the public the use 
of the term “Blue White” in advertising is 
prohibited. 

IMITATION Ivory—Imitations of ivory 
should be clearly qualified in the head- 
ing of the advertisement as “artificial,” “imi- 
tation,” “manufactured,” or ivory finish or 
color. When used in conjunction with a 
trade name such as “Pyralin” the advertise- 
ment should be “Ivory Pyralin” with ivory 
descriptive of the Pyralin. 

FrEE—The jewelry group agrees to the 
general recommendation of the Better Busi- 
ness Bureau against the use of “Free” and 
recommends as a_ substitute the phrase 
“Without Extra Cost” or “No Extra 
Charge.” 

Crepitr TERMS—The expression “Terms 
to Approved Credit” is recommended 
instead of general unqualified statements 
which might be construed to mean unlimited 
credit. 

UNQUALIFIED SUPERLATIVES—Use of un- 
qualified superlatives in advertising 
jewelry are prohibited as tending to lower 
public confidence in advertising. Such 
terms as “Greatest Sale in Washington’; 
“Best Values Ever Offered”; “Largest Store 
in America”; “Values Unmatchable Else- 
where,” should be avoided. 








STEAL SAFE TO GET JEWELS 





Burglars Break Into Los Angeles Store and 
Remove Safe Which Is Later Found 
Rifled of Its Contents 


Los ANGELES, Cal., Dec. 12.—Late Sun- 
day night four daring burglars entered the 
Charles Myilo jewelry store, 326 W. 9th St., 
removed the safe containing $5,000 worth of 
jewelry, placed it on a truck and escaped 
with it. 

The safe, a crowbar, a hack saw and a 
heavy hammer were found soon afterward 
by deputy sheriffs in a dry river bottom 
about 28 miles northwest of this city. The 
door of the safe had been broken open and 
the jewelry taken. The men were seen re- 
moving the safe but operated so coolly that 
they did not arouse the suspicion of those 
who saw them. The robbery was discovered 
several hours later by a watchman. The 
tools were found some distance from the safe. 

At last reports these tools furnished the 
only possible clews to the identity of the 


burglars. Marks on the crowbar may help 
to find its owner. The safe weighed 1,000 
pounds. 








Carl J. Greve, Portland, Ore., has reported 
a robbery loss of about $630. 
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LETTERS TO THE EDITOR 





President of Jewelers’ Protective Union 
Commends Plea for Safeguarding 
Salesmen 


New York, Dec. 11, 1923. 
Editor, THE JEWELERS’ CIRCULAR: 

In looking over recent issues of the 
CIRCULAR I discover in your issue of Novem- 
ber 28, pages 101 and 102, the editorial en- 
titled “How dealers can aid in safeguarding 
salesmen,” and after reading the same very 
carefully I felt impelled to write you a few 
lines of commendation for the publication 
of this article. 

It is too often the case that jewelry sales- 
men are exposed to the eyes of passersby on 
the street or visitors too and supposed cus- 
tomers in the stores of the dealers while 
salesmen have their stocks exposed to view 
and sometimes to the easy handling by these 
supposed customers. To say the least about 
the matter it certainly is suggestive to any 
dishonest person that may be in close touch 
or easy view of the travelers’ merchandise. 

I fear, however, that in many cases the 
dealer cannot supply the necessary place in 
his store for the proper and safe display of 
the travelers’ goods, and is obliged even 
though he may desire to do differently to 
look at the traveler’s stock in an exposed 
location in his place of business. 

However, the article is of such great value 
in my estimation that I wish very much that 
there was some way of calling the attention 
of the retail dealer to the suggestions made 
therein. Let us hope that much good may 
come from the reading of the article. I 
thank you for the same. 

Respectfully, 
(Signed) Freperrck H. Larter, President, 
The Jewelers’ Protective Union. 





A Gem Importer’s Endorsement 


New York, Dec. 14, 1923 
Editor, THE JEWELERS’ CIRCULAR: 


In your issue of Nov. 28, I noticed an 
editorial commenting on “How Dealers Can 
Aid in Safeguarding Salesmen,” and wish 
to compliment you on the publicity that you 
have given this. 

The article touches an important point 
and I trust that all retailers who noticed it 
will co-operate in so far as they are able. 

I fully appreciate that retail establish- 
ments cannot always adjust their locations 
to suit salesmen and the trade calling on 
them, but the writer knows of numerous 
cases where the salesmen will not call on 
retail establishments if they are subjected 
to any possibility of danger, due to inade- 
quate quarters for salesmen to show their 
lines, and in this case frequently miss the 
opportunities that the more progressive mer- 
chants have who protect salesmen. 

Trusting that the interest you have shown 
and taken in this matter will prove mutually 
beneficial to the parties vitally interested. 

Yours very truly, 
GeM IMPORTER. 








Fred Marcus, son of Max Marcus, of the 
wholesale establishment of S. A. Perkins, 
Seattle, Wash., has been touring the State 
towns as a member of the University of 
Washington Glee Club. 
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Ready for the Emergency Call 


Wheeler stocks of Diamonds and Platinum Jewelry are capable 
of satisfying all those last hurry-up calls. Our organization stands 
ready to help you. Simply make known your wants. 


Write, Telephone or Telegraph 
Wheeler Quality means SATISFACTION and brings you perma- 


nent customers. 
Our trade mark is your guarantee of Quality and Satisfaction. 


Hayden W. Wheeler & Co., Inc. 


58 West 4-Oth Street - New York - 
( Telephone ongacre 7400 
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Plan Big Drive to Increase Jewelry Business 





Yearly Sales of $500,000,000 Set as Goal By Chairman of National Jewelers 
Publicity Association—Fund of $1,000,000 to be Raised to Put 
Over a Big Three-Year Campaign 














Newark, N. J., Dec. 14.—Definite plans 
of the National Jewelers’ Publicity Associa- 
tion which recently opened headquarters at 
45 Clinton St., this city, are now being per- 
fected for the new campaign of publicity for 
jewelry, which will start early next year. It 
will be the aim of the association, as an- 
nounced today by Chairman P. J. Coffey, to 
conduct a real publicity campaign and to co- 
operate with retail jewelers on a broad plan 
that will look to increasing the jewelry sales 
of the country 25 per cent., or in other 
words, from $400,000,000 to $500,000,000 per 
year. To do this, the association will aim to 
direct its publicity and work with the jeweler 
to stimulating sales during the 10 lean 
months of the year, so that the retail 
jeweler will, if possible, obtain a continuous 
12 months’ business instead of doing one- 
third of his business, as he does today, in 
the two or three weeks before Christmas. 

Preliminary to this campaign will be the 
drive to raise a fund necessary to put it into 
effect; that is, to obtain $1,000,000 from the 
jewelry trade which will run over three 
years or $333,000 per year. ‘The result 
sought to be obtained from the fund will be 
ona basis of an expenditure of 33 cents to 
produce every $100 increase in business or, 
in effect, on a basis of $300 in results to one 
dollar in investment. 

Chairman Coffey is endeavoring to enthuse 
every element in the jewelry trade in the 
support of this most necessary work for the 
industry. He proposes having a group of 
“four minute men” at every gathering in 
the trade from now until the drive is over 
and calls for the active interest and support 
of every one in the industry to work for 
more publicity for jewelry and more adver- 
tising of jewelry to create the demand with 
the buying public. 

In a statement made today, Chairman Cof- 
fey explained that he thought the very pros- 
perity of the jewelry trade was at stake now 
and that if the work was not done at once, 
and done properly, very serious results 
would follow in our industry. He pointed 
to the fact that the survey of the Harvard 
Bureau of Business Research last year, 
showed that among the jewelers reporting 
to it, the average ratio of total expense to 
net sales for 1922 was 40 per cent.; that the 
average gross margin of profit was only 
38.6 per cent., and this showed an average 
loss on the business done. Of course, it was 
among the jewelers with the smallest turn- 
over that the loss was greatest, while some 
of the larger jewelers showed a slight profit. 

He pointed out that the overhead today of 
the jeweler is practically fixed by circum- 
stances over which he has no control; he 
cannot decrease his rent, the cost of his ad- 
Yertising, the cost of his help, nor the cost 
of his merchandise. On the other hand, he 
cannot increase his selling price. Therefore, 
the only hope for the jeweler is to increase 

is profits through an increase in sales. This 
can only be done by publicity in advertising 
and for this purpose the National Jewelers’ 


Publicity Association stands prepared to de- 
vote its eriergies. 

Mr. Coffey expressed himself as greatly 
encouraged by the letters he had received 
from leading jewelers from all parts of the 
country in support of the work to be done. 
The bigger men in the trade, he said, realize 
that not only is this work important but it is 
vitally necessary that it must be done and 
consequently, are willing to put their 
shoulders to the wheel to help it along. 

Mr. Coffey issued the following statement 
in regard to the plan of campaign for the 
raising of the fund of the publicity drive 
which is now under way: 

CAMPAIGN PLAN 


“1, Since my election to the chairmanship 
of your association, a careful study of the 
present publicity program thas been made 
and consultations with various representative 
men in the trade have led to the conclusion 
that it is imperative to adopt a more up- 
to-date and progressive plan for general 
publicity. 

“2. Under the old plan, the expense eats 
up too great a portion of the receipts. 

“3. It has become necessary to stop all 
expense in connection with the old program, 
divert the funds in hand and the collection 
of pledges towards the expense of the cam- 
paign for the raising of a fund sufficient to 
give the trade proper publicity. 

“4. It is planned to operate a drive on 
the basis of the Liberty Loan and Welfare 
drives, directing the campaign from a cen- 
tral office with no paid solicitors. 

(a) The drive to take place during 
March, 1924, and to be of two 
weeks’ duration. 

(b) All campaign matter will be dis- 
tributed at least two weeks in 
advance to the workers. 

(c) Publicity leading up to the drive 
is under way. 

(d) The campaign to be directed by the 
Executive Committee in co-oper- 
ation with a National Campaign 


Committee. 
(e) That no pledge will be binding upon 
the subscriber unless the full 


amount of the fund is subscribed. 

(f) That upon the completion of the 
drive, a certified audit will be 

made as to the total of pledges 

and published in the trade papers. 

“5. An analysis recently made shows ap- 
proximately $500,000,000 invested in the 
jewelry and kindred lines. We plan to raise 
a fund of one million dollars to cover a 
three-year publicity program on a basis of 
% of 1 per cent. based on the capital 
ratings as shown by the N. J. B. of T. rating 
book, payable in three yearly installments 
(% of 1 per cent. shows $2,500,000, so that 
we will have a safe margin for fall downs). 
Example: A concern rated $100,000.00 

¥% of 1 per cent. 500.00 


Yearly payment $166.66 
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“6. It is a consensus of opinion throughout 
the trade that unless such a program can be 
made effective, all idea for publicity for the 
jewelry business should be abandoned. 
Money and effort directed otherwise is use- 
less and all interest lost. 

“This plan has the unqualified endorsement 
of the trade papers, trade organizations and 
the big men of our industry. 

“8. A few of the features that will be car- 
ried out in the new program will be: 

1—General publicity. 

2—Press bureau. 

3—Window dressing. 

4—Sales merchandising. 

5—Local advertising helps 
jeweler. 

6—Better business methods. 

7—Sales plans for sales people. 

“9. Upon the completion of the drive and 
the securing of the necessary fund, the asso- 
ciation will employ a competent executive, 
familiar with the needs of the industry, an 
experienced press agent, maintain a clerical 
staff to promote the publicity plans, under 
the direction and supervision of a selected 
committee representative of all branches of 
the industry. 

“10. Upon approaching one of the repre- 
sentative men in the trade to serve on our 
campaign committee, we received immedi- 
ately his acceptance and also his pledge for 
$5,000 to start the ball rolling. We find 
this spirit of co-operation and support 
throughout the trade. 

“11. You can be assured that the expenses 
from now on will be held to a minimum and 
no unnecessary expenditure incurred. 

“(Signed) P. J. Correy, 


“Chairman.” 


WINDOW SMASHER ESCAPES 


Thief Secures Loot Valued at $2,400 as 
Passerby Look On 


EvANSVILLE, Ind., Dec. 15.—While passers- 
by in the downtown business district were 
looking on, a bandit threw a brick into the 
show window of the Charles M. Schuel 
jewelry store, located in the heart of the 
city, opposite the post-office building at 
South Bend, Ind., on Tuesday, Dec. 11. The 
thief escaped with a tray of diamonds and 
rings valued by the proprietor at $2,400. 

Upon hearing the crash of breaking glass, 
one of the employes of the store dashed out 
and gave chase to the fleeing thief, and 
spectators of the theft also joined in the 
pursuit. The robber disappeared in the 
crowds on the street and the police have 
been unable to get any definite clew of the 
robbery. 


for the 

















Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Dec. 15, 1923 


The U. S. Assay Office reports: 





Gold hars exchanged for gold coins.. $995,648.62 
Gold bars paid depositors........... 102,547.14 
TOAS” Aidurcvlagveteencdesueewied $1,098,195.76 


Of this the gold bars exchanged for gold 
coin are reported as follows: 





Date Exchange 
Os AS doGietreececnunaddiodan $278,731.45 
Dec. 11 66,924.68 
Dec. 12 108,678.47 
Dec. 13 92,845.28 
Dec 14 174,982.56 
Dec. 15 273,486.18 

Total .ccccce viebedsseeebiaue $995,648.62 
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THUGS ROB JEWELER 
Two Hold Up Men Visit Wheeling, W. Va., 
Jewelry Store and Escape With Booty 
Valued at $15,000 


PitrspurRGH, Pa. Dec. 15.—Two thugs 
robbed John Becker, of the Becker Jewelry 
Co, Wheeling, W. Va., according to tele- 
phone information received here Thursday 
afternoon. Mr. Becker was held-up in his 
store. Word received here said that the men 
who robbed him of diamonds worth $15,000 
were masked and covered him with re- 
yolvers as he approached to wait on them, 
thinking they were customers. 

Mr. Becker’s store is “over the bridge” 
in Wheeling and somewhat out of the beaten 
path of business, but jewelers who know his 
establishment say that he has for many years 
enjoyed a very good diamond business and 
that no doubt had considerable stock at this 
time of the year. 

The report received here stated that while 
one of the robbers held a gun at Becker’s 
head, the other man went to a case contain- 
ing the diamonds and, opening a grip which 
he carried, scooped the goods into his satchel. 
He then went to the door, where they were 
joined by two confederates. The two men 
then ran from the store and jumped into a 
gray automobile. They left in a southerly 
direction, going towards the National Pike, 
but it is surmised that they changed cars 
before they went very far, in order to throw 
pursuers off the track. 

Two clerks in the employ of Mr. Becker 
had just left the store, and it is surmised 
that the men had watched the place and 
were familiar with the custom of those in 
charge. Three customers had just left the 
store at the time the clerks went out. The 
thieves then entered, and after warning the 
proprietor to make no outcry, their work 
was soon accomplished. They acted fa- 
miliar with the premises. 








Jewelers Warned to Watch for Stolen Money 
Orders 


PittspurcH, Pa., Dec. 15.—Warning was 
sounded here a few days ago by the Retail 
Credit Men’s Association that merchants 
cannot be too careful in cashing money or- 
ders, and this was followed up by the Post- 
ofice Department at Washington sending out 
a list of postoffices robbed recently from 
which money orders had been stolen. 

It was stated here that in addition to these 
Precautions given, word also reached the city 
that a thief who had stolen order blanks 
from a jewelry jobbing house was repre- 
senting himself as a buyer and obtaining 
merchandise on these stolen orders; that 
merchants should be on the lookout for him. 
It was not a Pittsburgh house, however. 

In the case of the latest stolen money or- 
ders, merchants are requested to post the 
lames of the postoffices and the money order 
numbers and be on the lookout for them, 
and in case they turn up to notify the proper 
authorities promptly, in order to apprehend 
the thieves. The latest list of stolen orders, 
‘“eir numbers and offices from which they 
Were stolen follows: 

Davenport, Cal., Nos. 16778 to 16800, in- 
clusive. Oct, 19, 1923, 
jtFatlana, Cal., Nos. 27375 to 27400, in- 
“ilsive. Oct. 31, 1923. 
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Chicago, Station 70, Ill, Nos. 55825 to 
56000, inclusive. Nov. 16, 1923. 

Fairmont, IIl., Nos. 89993 to 90200, inclu- 
sive. Nov. 17, 1923. 

Hagan, Ga., Nos. 47932, 47945, and 47982. 
Nov. 9, 1923. 

Woolwich, Me., Nos. 20656 to 20801, in- 
clusive. Nov. 10, 1923. 

Detroit, Station 86, Mich., Nos. 19165 to 
19200, inclusive. Nov. 17, 1923. 

Stanton, Minn., Nos. 11191 to 11200, in- 


clusive. Sept. 15, 1923. 
Joplin, Station 1, Mo., Nos. 41827 to 
41900, inclusive. Nov. 1, 1923. 


Clinton, Wis., Nos. 88001 to 88200, inclu- 
sive. Nov. 10, 1923. 

Du Pont, Wash., Nos. 28405 to 28600, in- 
clusive. Oct. 18, 1923. 








Trade Commissioner Reports Great Britain 
Not Likely to Restrict Imports 
of Luxuries 


Wasuincton, D. C., Dec. 14.—Restriction 
of luxury imports frequently has been men- 
tioned as a means of strengthening the weak- 
ened financial structure of European nations. 
Commenting on this subject Trade Commis- 
sioner Charles E. Lyon, at London, stated 
that British imports of this class form a com- 
paratively large total, but that it seems 
neither necessary nor probable that restric- 
tions on a large scale will be effected. Brit- 
ish imports of luxuries amount to about 
£35,000,000 in value annually, the same sum 
which Great Britain paid this year on her 
debt to America. Importations of luxuries 
will amount to about three per cent. of the 
total British imports this year. 

Though objections have been advanced 
against the importation of luxury articles, 
such as mineral waters, rum, brandy, gin, 
tobacco, ornamental feathers, fresh flowers, 
furs, perfumery, pianos, jewelry and con- 
fectionery, there are various factors which 
place it in a more favorable light, Commis- 
sioner Lyon stated. In the first place, they 
represent to a large degree an offset for 
similar luxuries exported. In addition, many 
sales that amount to exports are made to 
tourists just before their departure. A com- 
plete enumeration of both types of exports, 
it is estimated, would offset from one-half 
to two-thirds of the imports. The net offset 
upon sterling exchange is reported to be 
very small, 

It is pointed out that it would be very 
difficult to draw the line between luxuries 
and essential goods, pianos being a good ex- 
ample. Such imports also serve useful pur- 
poses to some degree, and there is a material 
revenue to the British government’s ex- 
chequer through the sums paid in import 
and excise taxes. 








Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 


for the past week: 
Selling Price 
London U. S. Gov’t New York 
Date Official Assay Bars Official 
Dec. 11, 1923.... 33x 67% 65% 
Dec. 12, 1923.. 331% 67% 65% 
Dee, 43,1923 ....0%  3ors 67% 65% 
Dec. 14 1923.... 33% 67% 65% 
Dec. 15, 1923 335% 67% 65% 
ec. W745 192s. Fe 6814 65% 
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Nebraska Jewelers Ask for Repeal of Law 
Which Is Driving Business Outside 
the State 


Omana, Nebr., Dec. 13.—A petition ask- 
ing business men to seek the repeal of the 
Nebraska Eugenics Law has been drafted 
and signed by the jewelers of Omaha, and 
is now in the hands of the Omaha Chamber 
of Commerce whose support for the repeal 
of the law is being sought. This is the law 
which is driving 75 per cent. of the young 
couples, so it is said, across the State line to 
get married and there to buy their wedding 
rings and other wedding gifts. 

This is the law requiring young couples 
to obtain a license 10 days before marriage, 
and young blood will not wait that long, so 
they are leaping across the border line of 
the State, and not only getting married but 
buying rings and other jewelry in Iowa, 
Kansas, Minnesota, South Dakota, Wyoming 
and ‘Colorado that should have been bought, 
Nebraska jewelers believe, in Nebraska. 

After doing considerable talking about the 
matter, the Omaha Retail Jewelers’ Associa- 
tion called a hurry up meeting at the Y. M. 
C. A., and on the night of Dec. 5 signed a 
petition asking for the repeal of the law. 

T. L. Combs, prominent Omaha retail 
jeweler, and former president of the na- 
tional association, said that fully $100,000 in 
jewelry sales is lost to Omaha jewelers as 
a result of this law. He said that the loss 
to the jewelers in the State of Nebraska 
as a whole would easily total $1,000,000. 
“We must get the law repealed.” he said, 
“for you can do nothing with young blood 
when it gets the marriage idea.” 

E. O. Furin, another Omaha retail jeweler, 
said that the loss in sales of other jewelry 
wedding gifts and dress ornaments asa re- 
sult of this law would easily run into $50,- 
000 so far as Omaha jewelers alone were 
concerned, Mr. Furin said that house fur- 
nishers, caterers, ministers and clothiers are 
likewise suffering with the jewelers, and he 
believed merchants would be a unit in fight- 
ing the law. 








Nebraska Retail Jewelers to Hold Annual 
Convention at Grand Island, 
February 19th and 20th 


Omana, Nebr., Dec. 13.—The 19th an- 
nual convention of the Nebraska Retail 
Jewelers’ Association will be held at Grand 
Island, Feb. 19 and 20, according to an an- 
nouncement by Secretary Ed Fanske, of 
Pierce, Nebr. Hotel Yancey will be head- 
quarters. 

Secretary Fanske announces he is plan- 
ning to secure a speaker that is directly con- 
nected with the jewelry interests and has 
been very popular at the eastern conventions, 
but has never before been induced to attend 
a convention in the western States. 

Another speaker is one who has promised 
to make her first appearance at the first con- 
vention in 1924, the Nebraska convention. 

Robert A. Meyer, member of the execu- 
tive committee and a jeweler at Grand 
Island, promises to make the entertainment 
feature of this convention very attractive; 
and the Ku Kus, too, will have one night 
for fun and frolic. 








Ernest C. Price has moved from Scotts- 
boro, Ala., to Albany, Ala. 
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LATEST CUSTOMS RULINGS 





Important Classifications Fixed By Customs 
Board Under the 1922 Tariff Act 


During the past week the Board of United 
States General Appraisers at New York has 
handed down a number of decisions under 
the Tariff Act of 1922, which are of interest 
to the jewelry trades. These decisions cover 
graduated bone beads strung on strong cot- 
ton strings, steel shoe buckles, valued above 
50 cents per dozen, and stone cabochons and 
articles composed in chief value of glass or 
paste, cut and colored. 

The graduated bone beads strung on 
strong cotton strings, which are frequently 
used in their imported condition as neck- 
laces, after clasps are attached, are held duti- 
able by the Customs Board under the third 
clause of Par. 1403 of the Tariff Act of 1922 
at the rate of 60 per cent. ad valorem. This 
decision overrules a protest of Charles Kauf- 
man, of New York, claiming duty at a lower 
rate under the first clause of Par. 1403 as 
beads. Judge Sullivan writes the Board’s 
conclusions in this case, which will undoubt- 
edly be appealed to the United States Court 
of Customs Appeals by the importers in a 
further effort to have the tariff rates on this 
class of imports reduced. 


STEEL SHOE BUCKLES 


In another decision by the Customs Board 
sustaining a protest filed in the name of the 
American Express ‘Co. of Boston, it is held 
that steel shoe buckles valued at more than 
50) cents per dozen are dutiable under Par. 
346 of the Tariff Act of 1922 at 15 cents per 
hundred, plus 20 per cent. ad valorem, rather 
than under the provision for articles valued 
above 20 cents per hundred pieces designed 
to be worn on apparel, or carried on or 
about, or attached to the person, such as and 
including buckles and like articles composed 
of metal, under Par. 1428 of the 1922 Act, at 
8) per cent. ad valorem. This ruling is a 
decided victory for the importers, and brings 
about a substantial reduction in the tariff 
rate on this class of imports. Judge Sullivan 
takes occasion to emphasize in this decision 
that if the construction of statutes be doubt- 
ful as to meaning, the importer is entitled to 
the benefit of the doubt. 

IMITATION PRECIOUS STONES 


The F. Hoffman Co., of New York, wins 
m a decision reducing the tariff rate on 
stones, cabochons and articles composed in 
chief value of glass or paste, cut and col- 
ored, These articles were taxed on entry 
through the customs at the rate of 55 per 
cent. ad valorem, under a provision in Par. 
218 of the Tariff Act of 1922 for articles of 
every description not specially provided for, 
composed wholly or in chief value of glass 
or paste, colored and cut. Judge Sullivan 
fnds that these stones should have been as- 
sessed at the rate of 20 per cent. ad valorem, 
under Par, 1429 of the Tariff Act of 1922, as 
imitation precious stones, cut or faceted. 
IMITATION JET ARTICLES 

The Board of United States General Ap- 
Praisers has just handed down a number of 
decisions, under the Tariff Act of 1913, re- 
ducing the duty on imitation jet articles. 
NM majority of these articles, including hat 
Pins, Ornaments, etc., were taxed at the rate 
o 45 per cent. ad valorem, under Par. 84 
of the Tariff Act of 1913. The remainder 
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were assessed at the rate of 60 per cent. ad 
valorem, under Par. 356 of the Tariff Act 
of 1913. Judge Sullivan finds that duty 
should have been assessed at the rate of but 
30 per cent. ad valorem, under Par. 95. 
These decisions sustain protests filed in the 
names of H. W. Robinson Co.; Bordeaux 
Import Co.; A. I. Namm & Sons Co.; 
Schneider Bros. & Co.; Walter A. Yokel; 
3ernard Judae & Co.; The Hudson Mercan- 
tile Co.; Louis Metzger & Co.; R. H. Macy 
& Co.; Rothschild Bros. Co.; Morris Gold- 
berg’s Sons; Lord & Taylor; Lippmann, 
Spier & Hahn; D. Lisner; Cohn & Rosen- 
berger; Stern Bros.; and Guthman, Solo- 
mons & Co. 


BEADS TEMPORARILY STRUNG 


John Wanamaker, of Philadelphia, won 
before the Customs Board in a decision re- 
ducing the duty on amber, amethyst and 
crystal beads, graduated and loosely strung, 
without clasps. Duty was assessed at 35 
per cent. ad valorem, under Par. 333 of the 
Tariff Act of 1922. The Board finds that 
duty should have been assessed at the rate 
of but 20 per cent. ad valorem, under Par. 
357. 

LOOSE BEADS 

In a decision sustaining a protest of the 
New York Merchandise Corporation, the 
Customs Board finds that loose beads con- 
tained in small cardboard boxes, with glass 
lids, were incorrectly classified as toys, with 
duty at the rate of 70 per cent. ad valorem, 
under Par. 1414 of the Tariff Act of 1922. 
Duty is fixed at the rate of 45 per cent. ad 
valorem, under Par. 1403 of the 1922 Tariff 
Act. 

MOUNTINGS FOR JEWELRY 

In a decision sustaining a protest filed by 
Cartier, Inc., the Customs Board finds that 
certain mountings for jewelry assessed at 
the rate of 60 per cent. ad valorem, under 
Par. 356 of the Tariff Act of 1913, should 
have been assessed at the rate of 50 per 
cent. ad valorem, under the last clause of 
said Par. 356. 

REAL JET BRACELETS 

Saks & Co. obtained a decision from the 
Customs Board reducing the duty on brace- 
lets, brooches, earrings, crosses and pendants 
composed of jet, valued at over 20 cents per 
dozen pieces. These articles were classified 
as jewelry and duty exacted at the rate of 
60 per cent. ad valorem, under Par. 356 of 
the Tariff Act of 1913. The Customs Board 
concludes that duty should have been as- 
sessed at the rate of but 25 per cent. ad 
valorem, under Par. 81 of the Tariff Act of 
1913. 





Will Appeal Ruling On Industrial Diamonds 


The recent ruling by Judge Hay, of the 
3oard of United States General Appraisers, 
affirming the collector’s assessment on in- 
dustrial diamonds at the rate of 30 per cent. 
ad valorem, under Par. 214 of the Tariff 
Act of 1922, will be reviewed by the United 
States Court of Customs Appeals in Wash- 
ington. 

Importers are not satisfied with this ruling 
and an appeal has been taken by G. W. 
Sheldon & Co., of Chicago, the firm under 
which the Board protest was lodged. It will 
be contended before the appeal tribunal that 
these diamonds are dutiable at the rate of 
but 10 per cent. ad valorem, under Par. 1429 


of the 1922 Tariff Act. 
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DEATH OF ANDREW J. LINTON 





Providence Gold . and Silver Plater a 
Victim of Heart Disease 


ProvipENcE, R. I., Dec. 15.—Andrew J. 
Linton, who conducted a gold and silver- 
plating business at 93 Sabin St. under the 
firm style of Linton & Co., died suddenly 
in his office of heart trouble just before noon 
on Monday last. He was in his 66th year. 

He had been suffering from heart com- 
plications for more than a year, but had 
attended to his business regularly and Mon- 
day morning when he went to his office was 
apparently as well as he had been for a long 
time. About 11:30 o'clock he complained 
of feeling bad and a physician was called 
and a few minutes later a second was sum- 
moned. Both responded immediately and 
were with Mr. Linton when he passed away, 
about 15 minutes after being stricken. 

Mr. Linton came of a family that has 
been prominently identified with the manu- 
facturing jewelry industry of Providence 
during the last half century. His father, 
Thomas J. Linton, in 1886 established the 
business that Andrew J. Linton has con- 
ducted since the father’s death in 1902. Two 
uncles—Philip and Andrew Linton, Jr.— 
were members of the firm of P. & A. Linton. 

Andrew J. Linton was born in Providence, 
Oct. 24, 1857, the son of Thomas J. and 
Eliza M. Linton, and received his education 
in the public schools. He learned the jewelry 
business and when his father began business 
he was associated with him, later becoming 
a partner in the business to which he suc- 
ceeded on his father’s death. The business 
for many years was located at 95 Pine St. 
but in the Spring of 1920 the plant was re- 
moved to its present location. 

Mr. Linton belonged to no fraternal or- 
ganizations. 








Creditors Start Bankruptcy Proceedings 
Against Michael J. Begun, New York, 
Following Report of Robbery of 
His Apartment 
Involuntary bankruptcy proceedings were 
instituted in the United States District 
Court, New York, last Thursday, against 
Michael J. Begun, jeweler at 17 W. 42nd St. 
According to the_petition, the jeweler’s lia- 
bilities amount to $15,000, while the assets 

are estimated at $2,000. 

The petitioning creditors include the Ideal 
Watch Case Ca, which holds a claim for 
$804: Moise Hirsch, Inc., $310, and Samuel 
Z. Korff, Inc., $450. Attached to the peti- 
tion is a declaration signed by Mr. Begun, 
in which he admits his inability to pay his 
debts and his willingness to be adjudged a 
bankrupt. 

Several weeks ago, Mr. Begun reported 
to the police that during his absence his 
apartment had been broken into and that 
jewelry valued at $15,000 had been stolen by 
thieves. Following the report of this rob- 
bery, Mr. Begun asked his creditors to meet 
to assist him in adjusting his affairs. 








Wahrer Bros., Inc., have opened a jewelry 
store at Ottawa, Ill. The firm which has 
its main offices in the Capitol building, 
Chicago, will open a store in Ottawa with 
E. J. Wilson in charge, in Suite 503 Central 
Life building. 
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ANNUAL MEETINGS 





Members of National Jewelers Board of 
Trade to Elect Officers and District 
Directors 


Notices have been sent out from the office 
of the secretary of the National Jewelers 
Board of Trade, 15 Maiden Lane, New 
York, calling attention to the annuai meeting 
of the Board’s membership to be held at the 
executive offices of the Board in New York 
on Thursday, Jan. 17, at 2:30 p. m., for the 
purpose of electing executive officers and to 
transact such other business as may come be- 
fore the meeting. 

In accordance with the bylaws of the 
Board, the annual meeting of the members 
of the New York District will be held on 
Jan. 17, at 2 p. M., a half-hour prior to the 
district meeting. Section 2 of Article 7 of 
the bylaws of the Board provides for the 
election at this meeting of four directors to 
serve four years. In addition, one director 
resigned, leaving a vacancy for a one-year 
term. The nominating committee for the 
New York District has accordingly nomi- 
nated John W. Sherwood, of the Solidarity 
Watch Case Co., to serve for a term of one 
year; O. D, Wormser, of Wormser & May- 
ers, to serve for a term of four years; Emile 
Tas, of Emile Tas., Inc., to serve for a term 
of four years; William J. Ward, of William 
J. Ward, Inc., to serve for a term of four 
years, and St. John Wood, of J. R. Wood & 
Sons, whose term is also for a period of 
four years, 

After the election of the directors, the 
meeting will elect a nominating committee 
of five for 1924 for the New York district. 
Members included in the New York district 
who are requested to attend this meeting are 
those in the States of New York, New Jer- 
sey, Pennsylvania, Maryland, Delaware and 
District of Columbia. 


The annual meeting of the New England 
district of the Board will be held on Thurs- 
day, Jan. 3, at 12:30 p. M., at the rooms of 
the Board, 17 Exchange St., Providence, 
R. I. Two directors for the New England 
district will be elected at this meeting. The 
nominating committee for the New England 
district has accordingly nominated the fol- 
lowing two directors to serve for a term of 
four years: Lawrence F. Percival, of D. C. 
Percival & Co., and Oscar E. Place, of the 
0. E. Place & Sons Co. After the election 
of directors, the meeting will also elect a 
nominating committee of three for 1924 for 
the New England district. Members in- 
cluded in the New England district who are 
Tequested to attend this meeting are those 
in the States of Rhode Island, Massachusetts, 
Connecticut, Vermont, New Hampshire and 

aine, 

In the Chicago district the annual meeting 
will be held on Jan. 3, at 2 p. M., at the 
fooms of the Board, 58 E. Washington St., 
Chicago, Two directors are to be elected 
for the Chicago district for a term of four 
Years each, and the nominating committee 

S suggested the names of Albert L. EIl- 
bogen, of the Stein & Ellbogen Co., and 
Sander C. Lund, of A. C. Becken & Co. The 

cago district directors will also elect a 
hominating committee of three for 1924 for 
the Chicago district. Members included in 
of ryticago district are those in the States 

linois, Missouri, Iowa, Minnesota, North 
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Dakota, South Dakota, Nebraska, Kansas, 
Wisconsin, Michigan and Indiana. 

In the Cincinnati district the annual meet- 
ing will be held on Jan. 3, at 2 p. M., at the 
rooms of the Board, 522 Walnut St. build- 
ing, Cincinnati. One director is to be elected 
from this district and the nominating com- 
mittee has nominated David J. Gutmann, of 
L. Gutmann & Sons, to serve for a term of 
four years. The members will also 
elect a nominating committee of three, 
to serve for 1924 for the Cincinnati district. 
Members included in this territory are those 
in the States of Virginia, West Virginia, 
North Carolina, South Carolina, Georgia, 
Florida, Ohio, Kentucky, Tennessee, Ala- 
bama, Mississippi, Louisiana, Arkansas, 
Oklahoma and Texas. 

In the San Francisco district the annual 
meeting will be held at 2 p. M. on Jan. 3, in 
room 1101, First National Bank building, 
San Francisco. One director is elected from 
the San Francisco district, and Jesse H. 
Waterman, of M. Schussler & Co., has been 
nominated to serve for a term of four years. 
This district includes those in the States of 
New Mexico, Colorado, Wyoming, Montana, 
Idaho, Utah, Arizona, California, Nevada, 
Oregon and Washington. 








ROBBED OF JEWELRY 


New York Merchant and His Clerk Bound 
by Bandits Who Rifle Show 
Window and Escape 


Just before noon last Thursday three 
armed thugs walked into the jewelry store 
of Liftin & Mass, 76 Lenox Ave. New 
York, and after binding and gagging one of 
the proprietors and a clerk, rifled the show 
window of jewelry valued at more than 
$3,000. The thieves worked quickly and 
would probably have obtained more loot 
but for the fact that a ringing telephone bell 
frightened them away before they completed 
their job. The crowd walking by the store 
was so dense at the time the robbery occurred 
that the thieves had no trouble in making 
their escape. 

Mr. Liftin and his clerk were busy in the 
store just before noon when a tall, well 
dressed young man came into the place and 
asked the proprietor to show him a watch 
chain. After being shown several chains, he 
told the jeweler that they were all too light 
and asked him to get one from the window. 
Just as Mr. Liftin pushed back a sliding 
door and was putting his arm into the show 
window, two other men came in and 
brandishing revolvers told the jeweler and 
his clerk to throw up their hands. After 
obeying the command, they were then forced 
into a rear room, where two of the bandits 
produced twine and tied them hand and foot. 
Mr. Liftin was then shoved into a wash 
room, while Harry Marder, the clerk, was 
told to lay on the floor in the rear room. 

While his two companions were busy 
guarding the victims the third bandit was 
rifling the show window of jewelry, watches, 
pins and other articles. Before he finished 
a telephone bell rang and the thugs becom- 
ing frightened, ran from the store. They 
made their escape in the passing crowd. A 
few moments later the clerk succeeded in 
loosening the cord which bound him after 
which he released his employer. The jeweler 
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then called a policeman and detectives were 
soon on the scene. The jeweler says the loss 
is covered by insurance. 








Second Week of Jewelry Buyers’ Visit to 
Providence Results in Satisfactory 
Volume of Business 

Provipence, R, I., Dec. 15—The second 
week of the invasion of the jewelry buyers 
looking for goods for Spring delivery, 
although not so large as the opening week 
was nevertheless a satisfactory one as the 
volume of orders is reported as being larger 
than the first week. Comparatively few large 
orders are reported but the demands are 
well distributed so that there is a general 
spirit of optimism that the new year’s busi- 
ness will start early and will continue active 
well into the year. 

Among the retail jewelers of this city 
there is reported the most active holiday 
business known here in many years, while 
the returns from the various retail lines of 
business indicate similar conditions. Since 
the holding of the convention of the Retail 
Jewelers’ Association in this city last Sum- 
mer there has been a noticeable tendency on 
the part of the retail jewelers of this city 
to announce the slogan “Gifts that last” and 
the holiday advertisements in the daily 
newspapers have emphasized this admoni- 
tion. From reports from the stores it is 
interesting to find that the public is catching 
on to the spirit, as well as the practical 
meaning of the slogan and that there has 
been a material improvement in this respect. 

Among the buyers reported in Providence 
and vicinity during the past week were the 
following: 

New York city.—William Reichert, of 
William Reichert & Co.; Ben Felsenthal and 
Harry Levy, of Ben Felsenthal & Co., Inc.; 
Max Arnstein, of Max Arnstein & Co.; 
Mr. Schnitzer, of the Regina Jewelry Co.; 
Mr. Kosenberger, of Cohn & Rosenberger, 
Inc.; Herman Kleinfield, of the Star Jewelry 
Co, 

Philadelphia—Mr. Meyer, of Aaron, 
Meyer & Co.; M. Levin, of M. Levin & 
Co. 

Torontco, Ont.—Messrs. Westwood and 
Ostrom, of C. H. Westwood Mfg. Co., and 
Mr. McLean, of P. W. Ellis & Co., Ltd. 

Boothbay Harbor, Me.—F. B. Greene, Jr., 
of F. B. Greene & Son. 

Springfield, Mass.—Messrs. 
Hebert, of F. M. Pudan & Co. 

Chicago—Harry Wolfson, of Wolfson & 
Co. 

Pittsburgh, Pa—Mr. 
Frank & Seder, Inc. 

Detroit, Mich—Messrs. Hill and Patten, 
of S. S. Kresge Co., Ince. 

South America.—Mr. JI. 
Lazard & Co. 


Pudan and 


McDermott, of 


Lazard, of I. 








The El Paso, Tex., City Council has been 
requested to pass an ordinance prohibiting 
jewelry sales at night. A. R. Millican, 
chairman of the Ad Club committee, which 
appeared before the Council, told of a piece 
of jewelry similar to one he had bought at 
a store for $1.25 being represented by an 
auctioneer as worth $8 and which was sold 
on a bid of $1.75. The committee submitted 
the Dallas ordinance and asked the council 
to model after it. 
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. Successors 
Walter Eitelbach & Co., Inc. to 576 Fifth Ave., 


Ludwig Nissen & Co. NEw yorK 
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Specialists in Genuine Oriental Pearl Necklaces and Individual Pearls 


Finest Selection Rare Gems 
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Business Turned Back to Cady & Olmstead Jewelry Co. 











Final Steps Taken in Settlement, Receiver Discharged and Woodbury Interests 
Assume Control—Text of the Agreement Signed by All Parties 
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Kansas City, Mo., Dec. 15.—The legal 
steps necessary to the unraveling of the 
Cady & Olmstead tangle, which was already 
unraveled in practical effect by the taking 
over of control of the stock by Charles P. 
Woodbury, are proceeding in Kansas City. 
The Master in Chancery, Elmer N. Powell, 
made his report Dec. 13 to Judge Albert L. 
Reeves of the United States Court, Judge 
Powell reporting on the subjects which had 
been turned over to him for suggestions. 
He found that Mr. McGilvray was the at- 
torney for the Cady & Olmstead Jewelry 
Co. Judge Powell found that the Cady & 
Olmstead Jewelry Co. had been properly 
notified of such receivership proceedings, by 
the awareness of Charles P. Woodbury, vice- 
president of the company, and also by the 
knowledge by Mr. McGilvray. Thirdly, the 
special master found that because of the 
equal division of opinion as to operations, 
by the directors, a receivership was abso- 
lutely necessary. Judge Powell added com- 
ment on the pains taken to effect a peaceful 
settlement, and added that not all the testi- 
mony was taken down by the stenographer 
or transcribed—a means of economy. 

The receiver, Harry C. Jobes, also filed 
his report. The chief feature here was the 
record of total receipts in the period of his 
incumbency, Nov. 6 to Dec. 10, which was 
$26,830.50. The disbursements by the re- 
ceiver were $14,958.75, leaving $11,871.72 in 
his hands on Dec. 10. He states that the 
total number of creditors was 238, the total 
due them, on that date, being $218,978.82. 
The number of creditors already consenting 
to the discharge of the receiver is 122, to 
whom is owing $193,597.01. The claims un- 
der $100 aggregate $1,604.07, owing to 77 
creditors of the 238 mentioned. The receiver 
reports that the inventory of stock and ac- 
counts, according to book values, when he 
took hold, was $380,305.07. There are no 
creditors, he reports, who are resisting or 
objecting to the discharge of the receiver. 

The receiver continues that he had re- 
tained Charles P. Woodbury in his employ ; 
and that Mr. Woodbury had checked the 
inventory and reports, and accepted them for 
the company, and approved the accounts of 
the receiver, 

Report is filed also of a notice sent to the 
teceiver, following the signing of the con- 
tract of adjustment, by the attorney for the 
‘ompany countersigned by the attorney for 
the receivers. This notice informs the re- 
ceiver that the contract contemplates that the 
receiver is to conduct the business of the 
company in the usual course, without putting 
a sale of any kind other than the usual 
and customary sales at this time of year. 

A copy of the document offered to credi- 
lors, is attached, which provides for the pay- 
ment of 15 per cent of existing obligations 
a and 85 per cent in a year; and the 

isbursements under supervision of a com- 
mittee of creditors. 
THE COURT FINDINGS 


Judge Reeves, in the United States Dis- 


trict Court, received the reports of the Mas- 
ter and of the receiver, on Dec. 13. At- 
torneys for the petitioning creditors and for 
the creditors resisting the receivership, and 
other parties at interest, took occasion to 
compliment the Master on the way he had 
handled this matter. It is well known that 
Judge Powell used the utmost of tact and 
diligence, and his personal as well as official 
influence, to promote an adjustment and the 
avoidance of continued receivership. This 
was obviously to his own disadvantage, cut- 
ting down the fees of the office and its 
adjuncts. The court, after receiving the 
reports and recommendations, issued the or- 
der for the discharge of the receiver, turn- 
ing the business back to the Cady & Olm- 
stead Jewelry Co., final discharge to occur 
after meeting of certain prescribed payments 
by the receiver from funds in his hands. 

The court accepted the recommendations 
of the receiver on the payments to be made 
to meet costs. The various parties had 
agreed among themselves that the costs 
should be paid by the Cady & Olmstead 
Jewelry Co., and there had been agreement 
also on the amounts to be paid in most in- 
stances. There was a slight indication of 
departure from such agreement, when the 
recommendation was made that the receiver 
should get $2,500. It seems that the original 
figure had been set at $2,000. But this figure 
the attorney for the receiver said, had been 
mentioned by the receiver as what he would 
get out of it, when it looked as if he would 
be discharged around the first of December. 
Ten days’ or two weeks’ additional service 
and responsibility seemed to warrant, it was 
said, the additional $500. 

The receiver therefore was awarded 
$2,500; the attorney for the receiver, $2,000; 
the attorney for the petitioning creditors, 
$1,000, and an item of $273.35 for expenses. 
Other items allowed were $500 to the man 
who made the inventory, and assisted the 
receiver ; $150 each to the three men who ap- 
praised the stock, and $265.80 to the court 
reporter who took down and transcribed part 
of the testimony. The Special Master, who 
held hearings on 11 days, and informal hear- 
ings on 10 other days, besides giving per- 
sonal attention outside of these incidents, 
was allowed $500. The court costs and fees 
will be additional abstractions from the 
$11,000 net held by the receiver from his in- 
cumbency. 


THE AGREEMENT 


The text of the contract made among the 
various parties, which settled the matter of 
the ownership of certain common stock, and 
solved the receivership, was filed with other 
court documents, with the court, Dec. 13. 
The agreement or contract contains eight 
sections. 

Sec. 1 sets forth the agreement that Wal- 
ter M. Jaccard is to sell to Charles P. 
Woodbury, 1,017 shares of common stock 
of the Cady & Olmstead Jewelry Co. The 
certificates were to be delivered by Mr. Jac- 
card to the First National Bank, concur- 
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rently with the deposit in the bank by Mr. 
Woodbury of $730. If conditions of the 
entire agreement are complied with by Jan. 
1, 1924, then the stock is to be delivered 
to Mr. Woodbury, and the money to Mr. 
Jaccard. The agreement then carries this 
language : 

“The aforesaid sale and agreement are 
conditioned upon the aforesaid Charles P. 
Woodbury making arrangements with the 
existing creditors of said Cady & Olmstead 
Jewelry Co. satisfactory to said creditors. 

“That said Charles P. Woodbury further 
agrees that until Jan. 1, 1924, the business 
of the Cady & Olmstead Jewelry Co. shall 
be conducted in the normal and usual way 
that the business has been conducted during 
the recent past holiday seasons, and said 
corporation by executing this agreement like- 
wise agrees that said business shall be so 
conducted until said Jan. 1, 1924. 

“On failure to comply with all details of 
the agreement, the stock and money are to 
be returned by the trustees to their former 
holders.” 

Then occurs this language: 

“It is hereby stipulated and agreed by the 
parties to this agreement, that any difference 
which may arise as to how the business 
should be conducted within the meaning of 
the foregoing provision, shall be determined 
by Mr. E. F. Swinney and the then president 
of the Merchants’ Association, and if any 
difference shall arise between them as to the 
construction they shall call in one of the 
disinterested directors of the Merchants’ As- 
sociation, to be selected by them, and a deci- 
sion of the majority shall control and be 
binding on all of the parties as to any action 
to be taken or proposed to be taken.” 

In the second section, Mr. Woodbury 
agrees to deposit with the First National 
Bank a certified check or certificate of de- 
posit for $46,000, “to be delivered to the 
said company upon the completion of satis- 
factory adjustment between the said Cady 
& Olmstead Jewelry Co. and its creditors, 
as hereinafter provided: The proceeds of 
the said cashier’s check or certificate of de- 
posite of $46,000 shall be first used by the 
company for the purpose of defraying the 
costs of said pending bankruptcy proceed- 
ings against said company, and the residue 
of said fund shall be applied as a payment 
upon the present indebtedness of the com- 
pany. The proportion and manner in which 
said indebtedness shall be paid to said 
creditors shall be agreed upon by the credit- 
ors of the Cady & Olmstead Company, and 
said Charles P. Woodbury shall secure from 
the creditors of said company reasonable ex- 
tensions of the balance of the indebtedness 
owing said creditors.” 


This $46,000 is specifically a loan to the 
company, but inferior to present indebted- 
ness. 

Sec. 3 waives unpaid dividends, up to Jan. 
1, 1924, on 449 shares of preferred stock 
owned by Ella C. Daniels, Cady L. Daniels, 
S. M. Daniels, A. W. Peet, J. A. Robertson, 
and Thelma Woodbury, and Mr. and Mrs. S. 
Daniels, Cady L. Daniels and A. W. Peet 
agree to use their influence to secure waiver 
of dividends similarly by owners of the re- 
maining 292 shares of preferred stock not 
named. 

In Sec. 4 Cady L. Daniels is to resign as 
president of the company, and the company 
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Artificial Pearl Necklaces 


Made and Sold in Europe for 15 years—A Superior Reproduction 


direct from France 
ALSO 


Earrings, Sautoirs, Scarf Pins and Bracelets 
Hand Made 18 K. White Gold Mountings with our artificial pearls 
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Worthy of a place among gems 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 


Pearls, Diamonds and Other Precious Stones 
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Samuel Lenkowsky & Son 


170 Broadway New York 


IMPORTERS OF 


DIAMONDS 


VERY diamond sale you make brings you increased prestige 

as well as a worth-while profit. Make your establishment 
“Headquarters for Diamonds” in your city—and depend on our 
complete stock for your diamond requirements. Square, Emerald 
cut and Marquise Diamonds always on hand. 




















AMSTERDAM PARIS ANTWERP 
9 Tulpstraat 12 Rue de la Victoire 76 Rue du Pelican 
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is to be managed by the remaining five di- 
rectors. In this section it is stipulated, also, 
“The court costs of said proceedings shall 
be paid by the company, but the parties 
hereto agree that they will use their best en- 
deavors to minimize the court costs and 
other expenses incurred in said proceedings. 

Sec. 5 is detail. 

Sec. 6 includes the following language: 

“It is understood and agreed that if this 
agreement be consummated, such consumma- 
tion shall constitute full and complete com- 
promise, satisfaction and accord of any and 
all claims that any party hereto may have 
or claim to have against either, any and 
all of the parties hereto, for damages of 
any kind growing out of or in any way 
connected with the matter herein referred 
to, including the filing and prosecution by 
the petitioning creditors of their proceed- 
ings in bankruptcy, and also including any 
of the recent occurrences which have tran- 
spired with reference to changes in the 
ownership of the stock of said company and 
with reference to the business affairs of the 
Cady & Olmstead Co.” 

Section 7 is detail. Where Sec. 8 states 
that it is recognized that “the foregoing in- 
volves agreements and understandings in 
which Walter M. Jaccard is not concerned, 
but it is desired for convenience in referring 
to the matter to the creditors to include the 
entire plan of rehabilitation in one paper. 
It is expressly understood and agreed that 
Walter M. Jaccard has no concern with and 
is not bound by the terms of paragraphs 2, 
3, 4 and 5 of this document.” 

The signers are: Cady L. Daniels, Ella 
C. Daniels, by S. M. Daniels, S. M. Daniels, 
A. W. Peet, Walter M. Jaccard, Charles P. 
Woodbury, Cady & Olmstead Jewelry Co., 
by Cady L. Daniels, President, and by 
Charles P. Woodbury, Vice-president and 
secretary, and the Petitioning Creditors, 
Hayden W. Wheeler Co., Hoefer Jewelry 
Co., International Silver Co., by Henry A. 
Bundschu, attorney. 








New Watch Factory to Be Erected at 
Bubendorf, Switzerland 


Wasuincton, D. C., Dec. 14.—Arrange- 
ments have been completed for the erection 
01 a new watch factory in Switzerland, to be 
located in the village of Bubendorf, Canton 
of Saselland, about 10 miles from Basel. 
The municipality of Bubendorf has given its 
support to the enterprise by donating the 
necessary land and the citizens of the com- 
munity have subscribed 20,000 francs to the 
capital stock, reports Consul Calvin M. 
Hitch, at Basel, to the Department of Com- 
merce. The factory will commence opera- 
tion with a paid-in capital stock of 150,000 
'rancs, which later may be increased as oc- 
Casion requires. 

The promoters expect that the factory will 
be complete and ready for operation about 
May 1, 1924, and that it will furnish em- 
ployment for 100 workers. It is intended to 
manufacture watches of fine quality. Consul 
Hitch states that the manufacture of 
watches, watch movements and watch jewels 
's becoming an important industry in the 
Basel district. There are 48 factories in the 
cantons of Baselland and Solothurn which 
furnish employment to thousands of skilled 
Peratives. These concerns export watches 
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to all parts of the world, the largest pur- 
chasers being the United States, France, 
England, China, Japan and Spain. Total 
exports to the United States from this dis- 
trict last year of watches, watch movements, 
dials and jewels amounted to 4,434,000 
francs, the equivalent of $843,000. 








TO FIGHT AUCTIONS 





Buffalo Better Business Commission Starts 
Campaign Against Jewelry Auctioneers 
Who Are Alleged to Be Fleecing 
the Public 


BurFa_o, Dec. 17.—War has been declared 
by the Buffalo Better Business Commission 
on the small army of jewelry auctioneers, 
who in doorways and small store fronts 
along Main St. have sold much cheap 
jewelry under circumstances which the com- 
mission characterizes as “false representa- 
tion.” Scores of complaints are now in the 
hands of investigators employed by the com- 
mission and on the strength of them steps 
will be taken to bring the jewelry auctions 
to an end. 

As a result of the activity of the com- 
mission a summons for civil action by Cor- 
poration Counsel Rann’s office has been 
issued against Joseph H. Hagger, who is 
auctioning merchandise at 245 Main St., to 
recover a penalty of $100 for auctioning 
without a license. It is alleged by Max 
H. Schiller, of Lansing, Michigan, that he 
bought a watch at auction for $4.50. It ap- 
pears that Joseph H. Hagger, represented 
the watch to have a 20-year case and the 
chain and knife as solid gold. Schiller 
alleges that Joseph Giallilla, a clerk, who 
handled the watch, shifted it for one of little 
value in wrapping it. The marking on the 
envelope was itemized, showing the contents 
to be worth $22.50. 

Louis Kimmel, who owns, or operates the 
auction at 245 Main St., admitted upon 
cross-examination that the watch which was 
auctioned off to Schiller to be worth $2.50. 
Judge Keeler reserved decision in this case. 

At another auction in the lobby of the 
3ramson building, now in the course of re- 
modeling, a bid was made and accepted on 
a watch described as “silver” by the auc- 
tioneer. Tests of the watch showed that 
it contained no silver and was only nickel. 

“Look at this beautiful jeweled movement, 
gold filled watch,” shouted the auctioneer 
from his elevated perch in another shop. 
“It's worth $20. What am IJ bid? Speak 
up folks!” 

Among the “folks” was the better busi- 
ness investigator. He trailed along on the 
bids and finally had the watch knocked down 
to him at $6. When it was examined later 
by experts it was found to contain one small 
jewel and its “gold filled case” proved noth- 
ing more valuable than polished and _ lac- 
quered brass. At $6 the investigator had 
paid an exceedingly high price for it. 
Prosecution will follow in this instance, 
also. 

3esides invoking the law to rid the city 
of these auctioneers, the Buffalo Better 
Business Commission is doing the legitimate 
jeweler even greater service by the use of 
paid advertising in all of the local papers, 
warning the public against these fake auc- 
tions and exorting prospective jewelry pur- 
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chasers to “know your jeweler before you 
buy.” 

Corporation Counsel Rann has directed 
Assistant - Corporation Counsel Forbes 
Dougherty to draft an ordinance placing 
rigid restrictions on so-called jewelry sales. 
The new ordinance will provide punishment 
for auctioneers misrepresenting their wares. 
It will require auctioneers to file an inven- 
tory with the city clerk and to sell only 
such articles as inventoried. A section will 
be incorporated in the ordinance specifying 
the exact hours in which auctioneers may 
operate, 

For many years alleged fake auctions for 
“high class jewelry” have been preying upon 
the gullible and the operations of these con- 
cerns have not only proved remunerative to 
the operators but have brought disrepute 
upon the retail jewelers at large. Mr. Gar- 
ver, in co-operation with the local police 
will definitely put a stop to the nefarious 
auctioneering, with complete exposure of 
the metheds used, it is expected. 








DEATH OF WM. A. PINKERTON- 


Head of Pinkerton National Detective 
Agency Passes Away in Los Angeles 





Jewelers throughout the country were 
grieved to learn last week, of the sudden 
death of William A. Pinkerton. His or- 
ganization, the Pinkerton National Detective 
Agency, represents several of the large pro- 
tective associations in the jewelry industry. 
The death of Mr. Pinkerton, whose reputa- 
tion as a detective was_ international, oc- 
curred on Tuesday morning, Dec. 12, at Los 
Angeles, Cal. The remains were brought 
to Chicago last Saturday where he has 
made his home for many years, and follow- 
ing services at the Fourth Presbyterian 
Church, the body was laid at rest in 
Graceland Cemetery. 

Since the death of his brother, Robert A., 
which occurred about 1908, William A. 
Pinkerton, has been the head of the agency 
bearing his name. Probably no detective 
agency in the country does more work in 
the jewelry industry than the Pinkerton 
concern, 

Mr. Pinkerton’s health had been slightly 
impaired for the past two years but because 
of his rugged constitution, it was believed 
that he would live for many more years. 
The end, however, came suddenly and 
occurred just before daybreak on Tuesday 
morning of last week. He was stopping at 
the Biltmore Hotel in Los Angeles, when he 
was suddenly taken ill and passed away a 
few minutes after the arrival of his nephew. 
His sudden death came as a shock not only 
to his relatives but his many friends 
throughout the country. 

As a detective Mr. Pinkerton solved many 
of the robberies which occurred not only in 
the jewelry trade but in other industries, 
and for private individuals as well. 








Improvements have been made in the in- 
terior of the Dodge & Frazier jewelry store 
at Plattsburg, N. Y. These improvements 
include the removal of the repair benches 
from the front of the establishment to the 
rear and the utilization of this floor space 
by the installing of show cases. 
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The Mazer Policy 


As originally stated—*To Give Better Values Than Others,” is being rigidly 
maintained. Our Diamond Mounted, Exclusively Designed Rings, and the 
Loose Diamonds that we are offering now, are the best values you can get. 
Our Mr. Mazer himself, and our Mr. Max Hirsch are now on the road with 
samples and stock. Ask us when they will be in your vicinity! 


JOSEPH MAZER CoO,, INC. 


DIAMONDS 
170 BROADWAY -i- -i- NEW YORK 
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"SAPPHIRES —_ - EMERALDS 


As long as we continue to uphold the good standard of service, quality and work- 
manship, our price will remain the cheapest. 

Every stone in our stock has its purpose—to have it all ready for you when you 
need it. We have on hand shapes of colored stones which you would never suspect 
we would have the foresight to have ready. 


YOKELSON - COOPER, Inc. 
Importers, Cutters and Setters of PRECIOUS STONES 


Special Service for Out of Town Work 


106 Fulton Street NEW YORK 
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New Auction Ordinance of Nashville, Tenn. 





Jewelers’ Group of the Associated Retailers of Nashville Obtain Regulations 
Which They Feel Will Prove Effective in Stopping Trade Abuses 
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NASHVILLE, Tenn., Dec. 15.—An ordinance 
regulating auction sales recently passed by 
the City Council of Nashville through the 
efforts of the Jewelers’ Group of The Asso- 
ciated Retailers of Nashville it is believed 
will interest jewelers elsewhere. It is pat- 
terned after the one in effect in Norfolk, the 
text of which recently appeared in THE 
JeweLers’ CIRCULAR. But the Nashville 
jewelers have included a clause, that they 
think especially valuable. This creates an 
Auctioneer’s Licensing Board, to pass on all 
applications for an auctioneer’s license. The 
applicant must have been a resident of 
Nashville for a year, must give references 
as to his character and put up a bond. 

At the time this ordinance was introduced, 
there was a jewelry auction sale in progress, 
but, as soon as the ordinance was adopted, 
the sale was stopped. An auction sale of 
Oriental rugs was also curtailed, because it 
could not be conducted after 6 P. M. 

The local jewelers are quite sure that the 
ordinance will be sustained and that it will 
prove effective in eliminating these auction 
sales that continually appear, especially 
around the holiday season. The ordinance 


reads : 


AUCTION ORDINANCE CREATING AN 
AUCTIONEER’S LICENSING BOARD 


1, That there is hereby created an Auctioneer’s 
Licensing Board which shall consist of three 
citizens of Nashville, Tennessee, and who shall be 
appointed by the Mayor for a period of two years 
and who shall serve without compensaticn. One 
of the members of said Board shall be appointed 
by the Mayor as Secretary of said Beard. Immedi- 
ately upon the appointment of said Board by the 
Mayor they shall meet, select their own officers 
(with the exception of the secretary) name a day 
or days on which they will meet and receive and 
examine applications of citizens desiring to become 
aucticneers. They shall also have the power to 
make any other rules and regulations concerning 
the governing of themselves not ctherwise prcvided. 
They shall examine all applications for license and 
the applicants themselves and the majority vote of 
said Board shall entitle an applicant to a license. 
When the Board is satisfied that an applicant is 
entitled to a license the secretary shall issue said 
license which shall be signed by all members of 
said Board. 


APPLICATION FOR LICENSE 
9 


2, Before an auctioneer shall cbtain a license 
he shall make a written/applicaticn to the Board 
or the secretary thereof, stating his name, place 
of business, place of residence, showing that he 
has heen a bona fide resident of the City of Nash- 
ville, Tennessee, for a period cf at least one year 
Prior to his applicaticn and said applicant shall 
make affidavit that such applications are true, said 
application shall be acecmpanied by letters from 
ve citizens, stating that applicant is of good 
Moral character. The Board shall, thereupon, pass 
Upon said application and if, in their cpinion ap- 
Vlicant is found satisfacte ry they shall issue a 
license Sefore the license shall le issued, how 
ever, the applicant shall file a bond with the City 
Clerk with gecd and valid securities to be ap 
cowed by him, in the penalty of One Thousand 
$1,000) for the faithful performance of the pro- 
te of this ordinance. If the majority of the 
— shall not grant the application then no 
cense shall be isued to such applicant. 


PENALTY FOR NOT HAVING LICENSE 


-. Any person who shall sell or offer to sell at 
- lic auction in this city, any personal property 
any kind, whatever, except under and by virtue 





of legal process, or under and by virtue of a 
mortgage or a deed of trust, without first having 
obtained a license therefor, shall be fined not less 
than five dollars ($5), nor more than fifty ($50) 
for each offense. 


MISREPRESENTATION 


4. Any auctioneer of personal property who 
shall knowingly or negligently misrepresent the 
quality of any article at any auction sale shall be 
fined not less than five dollars ($5), nor more than 
fifty dollars ($50), and upon conviction of the 
second offense, his license shall be revoked and 
another such license shall not be issued to him 
within cne year. 


SUBSTITUTION 


5. Any auctioneer of personal property who 
shall offer for sale at public auction any article, 
and induce its purchase by any bidder, and who 
shall thereafter substitute any article in lieu of 
that offered to and purchased by the bidder, shall 
be fined not less than five dollars ($5), nor more 
than fifty dollars ($50) for each offense, and upon 
conviction of the second offense, his license shall 
be revoked. 


FALSE STATEMENTS 


6. Any aucticneer of personal property who 
shall, with intent to induce any person to purchase 
the same, make any false representation or state- 
ment as to the ownership of, character, or quality 
of the property offered for sale, or as to the 
property or circumstances of the owner or pre- 
tended owner of such property, shall be fined not 
less than five dollars ($5), nor more than fifty 
dollars ($50) for each offense and upon conviction 
of the second offense, the license of such auctioneer 
shall be revoked. 

7. Whoever sells or offers for sale by auction, 
or advertises for sale any goods, wares, or mer- 
chandise, falsely representing or pretending that 
such goods, wares, or merchandise are in whole or 
in. part a bankrupt or insolvent stock, or damaged 
goods, or goods saved from fire, or makes any 
false statement as to the purchase, history, or 
character of such goods, wares, or merchandise, 
shall be punished by a fine of not less than five 
dollars ($5), nor more than fifty dollars ($50), 
and upon conviction of a _ second offense, the 
license of such auctioneer skall be revoked. 

8. No persen, firm or corporation shall sell or 
offer for sale in the City of Nashville by auction, 
a stock of merchandise which by advertisement, 
sign, postal, or otherwise, such person, firm or 
corporation advertises, or represents, or states as 
being of or any part of gcods belonging to or kept 
in the business of another person, firm or corpora- 
tion, without having filed in the office of the City 
Clerk of the City of Nashville, an inventory of 
such stcck of merchandise, duly supported by affi- 
davit, setting up the quantity, quality, kind or 
grade of each item thereof. To such inventory 
there shall be attached an affidavit that such in- 
ventory is in all respects true and correct. In the 
case of an individual, such affidavit shall be made 
by him as such; in the case of a firm, it shall be 
made by cne of the partners; and in the case of a 
corporation it shall be made by the president, or 
general manager, or secretary and treasurer. Such 
inventcry and affidavit, when so made, shall be 
kept on file as a part of his public records by 
the City Clerk. 


DEFINITION OF AUCTION 


9. Selling at auction under this section shall 
mean the offering for sale or selling of personal 
property to the highest bidder; or offering for sale 
or selling cf such property by the method known 
as “down hill selling.” By ‘down hill selling” 
is meant the first cffering of an article at a higher 
price and then offering the same at successive 
lower price until a bidder is secured. 


HOURS 


10. No person or persons conducting the busi- 
ness of selling diamonds, watches, clocks, jewelry, 
silverware, oriental rugs, cr such like articles, at 
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public aucticn shall conduct such business between 
the hours of 6 P. M. and 8 A. M. 


PENALTY 


11. Any perscn, firm or. corporation ‘violating 
any of the provisions of sub-sections 8, 9, 10, shall 
be fined not less than five dollars ($5), nor more 
than fifty dollars ($50) for each offense. 

Section 2. That if any part of this ordinance 
shall be declared unconstituticnal or invalid, this 
shall not invalidate any other part. 

Section 3. This ordinance shall take effect from 
and after its passage, the welfare of the city re- 
quiring it. 

Adofted by the City Council, Dec. 4, 1923. 

Signed by the Mayor, Dec. 5, 1923. 








GET VALUABLE LOOT 


Hold-Up Men Visit Kansas City Store and 
Escape with $285 and Jewelry 
Valued at $6,000 


Kansas City, Mo., Dec. 14—Wednesday 
evening, about seven o’clock, while hundreds 
of people were passing E. B. Rosenberg’s 
jewelry store at 104 W. 12th St., two bandits 
entered the store, held up Rosenberg and 
escaped with $285 and jewelry valued at 
$6,000. 

Mr. Rosenberg was preparing to close the 
store when two men entered and asked to 
look at some suitcases. Mr. Rosenberg took 
one of them to the rear of the store to show 
him some suitcases, but he drew a revolver 
and ordered Mr. Rosenberg to get down be- 
hind a showcase. Then the other bandit 
took the money and jewelry from the open 
safe, where it had just been placed. Then 
warning Mr. Rosenberg to remain quiet they 
walked out and disappeared in the passing 
crowds. 

Mr. Rosenberg. said that both bandits ap- 
peared to be about 30 years of age, that they 
were well dressed, one wearing a tan gaber- 
dine coat and a gray hat, the other a gray 
coat and a gray hat. Mr. Rosenberg carried 
no burglary insurance. 











Birmingham Jewelers and Auctioneers Sued 
by Customer who Alleges Mis- 
representation 


BIRMINGHAM, Ala., Dec. 15.—The sale of 
a diamond at auction in Birmingham is the 
cause of a suit being filed in the courts, the 
alleged cause of the suit being misrepresen- 
tation on the part of the auctioneer. So far 
as known this is the only suit of the kind 
ever filed in Alabama. I. P. Krebs is the 
plaintiff and J. L. Art and Herzog-Thomp- 
son Jewelry Co. are made defendant. The 
suit is only for $100 damages, but the prin- 
ciple involved is important. The Herzog- 
Thompson concern conducted an auction 
sale at which Mr. Krebs claimed he bought 
a diamond. He states that the auctioneer 
warranted it was worth $175, without flaws, 
and that the mounting was platinum over 
gold. Mr. Krebs alleges in his suit that the 
diamond is not worth over $60, and that it 
is not platinum over gold, as represented. 
He alleges further that the auctioneer “knew 
or should have known of the truthfulness of 
his averments and statements regarding said 
ring.” 

The defendants deny the charge. 








The Beacon Jewelry Mfg. Co., Inc., 104 
Hanover St., Boston, Mass., has assigned 
to Morrits T. Silverstein. 
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For Your Holiday Trade 


there is nothing more salable, profitable or acceptable, than 





We can supply the very latest European importations in All Colors and Popular Stones: 





Crystal, Amethyst, Cornelian, Lapis, Chrysoprase, Black, Blue and 
Green Onyx; Amazonite, and Genuine Baltic Rock Amber, both 


Clouded and Clear. 





Also 
Real Whitby Jet Necklaces and Bracelets of Unusual Beauty. 















REAL STONE NECKLACES and EARRINGS 


On memorandum to L’ A | D A C O 366 Fifth Avenue 
# responsible dealers e New York City #8 
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New Ruling as to Duty on Unfinished Necklaces 








Treasury Department Holds that Precious or Semi-Precious Stones Matched, 
Graded and Temporarily Strung Are Now Dutiable at 
80 Per Cent as Unfinished Jewelry 

















WasuHInGTon, D. C., Dec. 14.—The 
Treasury Department has just sent to the 
collectors of the Port of New York a most 
important ruling as to the duty to be 
assessed under the Revenue Act of 1922 on 
unfinished necklaces of precious or semi- 
precious stones. The department in its letter 


signed by W. G. Platt, the acting assistant ’ 


secretary while admitting there has been a 
difference of opinion how they should be 
assessed (some collectors holding them 
dutiable at only 20 per cent. ad valorem) 
sustains the action of the New York col- 
lector returning the articles as dutiable at 
80 per cent. under Par. 1428 as “unfinished 
jewelry” and not as cut precious stones. 
The ruling reads: 


“(T. D. 39899.) 


“Unfinished Necklaces of Precious and Semi- 
precious Stones 
“Precious and semi-precious stones, matched 
and graded, temporarily strung, dutiable 
under paragraph 1428, tariff act 
act of 1922 

“TREASURY DEPARTMENT, Dec. 1, 1923. 

“Sik:—The department refers to your let- 
ter of the 14th inst. in regard to the proper 
classification of merchandise described as 
necklaces composed of agate, amethyst, 
aquamarine, and other precious and semi- 
precious stones in the form of beads, 
matched, graded, and temporarily strung. 

“It appears that there is a difference of 
opinion as to the proper classification of arti- 
cles of the character mentioned, some cus- 
toms officers holding that they are properly 
dutiable under Par. 1429 of the Tariff Act 
at the rate of 20 per cent. ad valorem, while 
others, yourself among the number, are of 
the opinion that they are properly dutiable 
as unfinished jewelry at the rate of 80 per 
cent. ad valorem, under Par. 1428 of the said 
act, if valued above 20 cents per dozen 
pieces, 

“In support of your position you cite the 
Board’s decision, T. D. 34774 (Abstract 
36489), wherein it was held that certain imi- 
tation pearl beads, assorted and graduated 
as to size, and temporarily strung, were un- 
finished necklaces, and that as necklaces are 
commonly and commercially known as jewel- 
ty, the articles were properly dutiable as un- 
inished jewelry under Par. 448 of the Tariff 
Act of 1909, 

“The merchandise the subject of the 
soard’s decision consisted of unfinished neck- 
laces of imitation pearl beads strung with- 
vut clasps, on soft double threads, and that 
the beads were assorted and graduated in 
‘ize, being larger in the middle and tapering 
toward each end; that they were to be re- 
Strung on dental floss and clasps ‘attached 
alter arrival in this country, and that they 
were so imported so as to designate the right 
number of beads to the right necklace, so 
that when restrung the relative position of 
the beads would not be disturbed, nothing 
heing done except to put a new string in and 
attach a clasp. 

“Following the Board’s decision the neck- 


laces under consideration would seem to be 
dutiable as unfinished jewelry under Par. 
1428. The contention is made, however, that 
later decisions of the Board and Customs 
Court of Appeals have ruled differently upon 
the proper classification of beads strung tem- 
porarily upon flimsy cotton string, even 
though selected and graduated as to size, 
one decision being T. D. 37521, in which 
decision the Customs Court of Appeals held 
that imitation pearl beads strung temporarily 
upon flimsy cotton strings, the beads being 
graded as to size from the largest in the 
center to the smallest at either end, were 
properly dutiable as imitation pearl beads 
strung on threads for facility in transporta- 
tion only, and not as articles of beads under 
Par. 333 of the Tariff Act of 1913. It must 
be noted, however, in considering the Court’s 
decision that under the present Tariff Act 
there is no provision for beads loosely strung 
for facility in transportation, nor was there 
in the Act of 1913 the provision which ap- 
pears in the present Tariff Act for unfin- 
ished jewelry. It would appear, therefore, 
that the Court’s decision is not controlling 
in the classification of merchandise of the 
character under consideration. 

“The decision of the Board reported in 
Abstract 46385 has also been cited in sup- 
port of the classification of these articles 
under Par. 1429 at the rate of 20 cent ad 
valorem. This decision held that semi-pre- 
cious stones temporarily strung and which 
had been returned for duty as jewelry at 
the rate of 80 per cent. ad valorem under 
Par. 1428 of the present Tariff Act should 
have been returned as semi-precious stones 
suitable for use in the manufacture of jewel- 
ry at the rate of 20 per cent. ad valorem 
under Par. 1429 of the said act. There is 
nothing, however, in this decision to indicate 
that the stones in question were graduated 
as to size, quality, or character so as to 
show that, as imported, all that would be 
necessary would be to restring them and 
attach a clasp to have a completed necklace. 

“The department accordingly does not re- 
gard the Board’s decision, Abstract 46385, 
as in anywise modifying its decision § re- 
ported in Abstract 36489, and as it is of the 
opinion that the last-mentioned decision is a 
correct construction of the law, you are 
hereby directed to assess duty upon precious 
or semi-precious stones, when matched and 
graded as to size, even though temporarily 
strung, if valued at over 20 cents per dozen 
pieces, as unfinished jewelry, at the rate of 
80 per cent. ad valorem under Par. 1428 of 
the Tariff Act. However, as it appears that 
this classification is higher than has been 
the uniform practice to impose upon mer- 
chandise of this character, this decision is 
to be effective only upon such merchandise 
imported or withdrawn from warehouse 30 
days after the date hereof. 

“Respectfully, 
“(Signed) W. G. Pratt, 
“Acting Assistant Secretary. 
“Collector of Customs, New York.” 
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DEATH OF C. M. KIGER 





Pneumonia Claims Member of Kansas City, 
Mo., Wholesale Jewelry Concern 


Kansas City, Mo. Dec. 15—C. M. 
Kiger, vice-president of the C. A. Kigen 
Co., prominent wholesale jewelry firm of 
Kansas City, passed away at 3 o’clock on 
the afternoon of Dec. 3. Mr. Kiger had 
been confined to his bed for the past six 
months, from an attack of influenza. His 
death, however, was entirely unexpected as 
his condition had improved steadily until the 
relapse occurred on Dec. 1. 

Mr. Kiger was a well known figure in the 
jewelry world and an authority on diamonds 
and precious stones. Taking charge of the 
diamond department upon the death of his 
father in 1914, C. M. Kiger devoted his 
entire time and energy to this line of the 
business. It was due largely to his extensive 
knowledge of precious stones, his keen sense 
of values, and his far sightedness, that the 
firm of which he was a member grew so 
rapidly. For the past five years, Mr. Kiger 
had made annual trips to Europe where he 
established buying connections and secured 
his supply of stones. 

C. M. Kiger was 32 years of age at the 
time of his demise. He was born in Hut- 
chinson, Kansas, on Nov. 4, 1891. A mem- 
ber of Rural Blue Lodge of this city, the 
Scottish Rite bodies and the Shrine, Masonic 
services were held at the grave in Forest 
Hill Cemetery where the body was interred. 

Mr. Kiger is survived by his widow and 
infant son, his mother and his two brothers, 
H. H. and E. A. Kiger. 

The memory of C. M., or “Boley,” as he 
was affectionately known by his friends in 
the industry, will long remain dear to all 
who came to know him. The affection and 
respect in which he was held was evidenced 
by the hundreds of letters, telegrams, flowers 
and personal calls received from retailers 
and salesmen, wholesalers and manufac- 
turers, importers and watchmakers all over 
the country. 








Death of William G. Buschemeyer, Jr. 


LouIsvILLE, Ky., Dec. 15.—William G. 
Suschemeyer, Jr., 30 years of age, member 
of the house of W. G. Buschemeyer & Son, 
and formerly head of the old jewelry house 
of C. P. Barnes & Co., has passed away. 

Death was due to poisoning some twa 
years ago when a careless employe of a 
local restaurant left lye water in a coffee 
urn and failed to drain it out. Coffee was 
made in this urn, and young Buschemeyer 
was the unfortunate victim. The lining of 
his stomach was so badly damaged that he 
wasted away. Last January he went to 
Florida, and spent some time there, recover- 
ing just a little of his strength. In June 
he lost his mother. 

Besides his father he is survived by two 
sisters, Mrs. W. E. Napier and Mrs. H. 
Schults. 








The Dallas Times-Herald recently con- 
tained a story about the career of Clarence 
Lamar Norsworthy, head of the firm of C. 
L. Norsworthy Co. of Dallas. The article 
gives a sketch of Mr. Norsworthy’s early 
life and tells in detail of his business 
success. 
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Cash Buyers and W holesale Dealers in 
OLD SQUARE CUT EAST INDIAN and 
BRAZILIAN or OLD MINE DIAMONDS 

Always Ready to 
Make Cash Offers 








CHAS. S. CROSSMAN & CO. 
THREE MAIDEN LANE, NEW YORK 
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AQUAMARINES 
Our Specialties . 3) — 
CUT TO ORDER 
SIZE THE FINEST 
SHAPE RUSSIAN LAPIS-LAZULI 
QUALITY NECKLACES 
QUANTITY |° 
LUCIAN M. ZELL 
—o—, - a : 522 Fifth Ave., New York City 
NEW YORK ‘ 
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AMERICAN 
FRESH-WATER PEARLS 


Pearls and Baroques Individual Pearls Pearl and Baroque 
in Pairs for Earrings Necklaces and Bracelets 


Bunde & Upmeyer 
65 Nassau Street, New York 
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AUCTION ORDINANCE 





Atlanta, Ga., Authorities Pass Measure to 
Curb False Sales—Temporary Injunction 


Obtained Against the City 


AtLanta, Ga., Dec. 13.—The opening gun 
in the campaign of Atlanta retail jewelers 
against fake auctions has just been fired 
with the passage of a city ordinance de- 
manding that all articles offered for sale at 
public auction be accurately labeled, and 
making it an offense to misrepresent any 
jewelry sold or to act as a “by-bidder,” 
“capper” or booster at an auction sale of 
jewelry. 

This ordinance was drawn up by local 
jewelers and presented to the council with 
a request that it be adopted to stop the sale 
of misrepresented goods after legitimate 
jewelers had secured a number of articles for 
appraisal that had been misrepresented and 
sold for a great deal more than their actual 
value. 

In one instance, a customer bought what 
he supposed to be a fine string of artificial 
pearls, with a white gold clasp in which 
was set a “genuine” diamond. He paid 
$37.50 for this article. 

The pearls were artificial all right—but, 
alas—all of the rest of the string proved 
to be artificial, too. The “white gold” clasp 
proved, upon appraisal, to be sterling silver. 
And the “genuine” diamond turned out to 
be glass. The entire string could have been 
secured for about $5 from any legitimate 
jeweler. 

And this was not the only piece of evi- 
dence secured—all sorts of jewelry, from 
“diamonds” that proved to be paste to 
“brand new watches” that turned out to 
have movements 25 years old began to turn 
up at the regular jewelry offices for ap- 
praisal. It was evident that a flood of mis- 
represented jewelry was being turned loose 
upon the city and it could all be traced back 
to two or three auction sale houses, the 
jewelers claim. 

Therefore, the local jewelers got busy and 
drew up an ordinance compelling auctioneers 
to label their jewelry accurately. What’s 
more—the ordinance was passed at the last 
meeting of the city council. Of course, the 
auction jewelers raised opposition. They 
are still fighting for that matter. They de- 
manded a hearing before the mayor for the 
repeal of the ordinance. Two auction jewel- 
ers—and 35 regular jewelers—appeared at 
the hearing. The mayor decided that the 
ordinance would stick. 

Then the auction jewelers brought an in- 
junction against the city which will be heard 
some time within the next two weeks. It 
is claimed that the injunction is so full of 
holes, however, that it doesn’t seem possible 
that it will hold. It admits that the auction 
jewelers don’t know where they got their 
Jewelry, what makes they are selling, what 
the values of the articles are, or whether or 
not they are genuine. In short, the injunc- 
tion does not refute the charges of the local 
Jewelers and the city council at all. But it 
will probably serve to stave off closing until 
after Christmas, after which the auctioneers 
will quietly fade away until another holiday 
season, in the hope that the storm will blow 
Over, 

If the ordinance is held legal, as it prob- 
ably will be, the Atlanta jewelers have 








THE JEWELERS’ 


CIRCULAR 


enough evidence against a number of auction 
firms to make things decidedly unpleasant 
for them. 

The complete text of the new Atlanta 
auction ordinance follows: 


AN ORDINANCE 


the sale of diamonds 
precicus and semi-precious stones or imitations 
therecf, watches, clocks, jewelry, gold, silver or 
plated ware, china or glassware, at public auction, 
for the purpose of preventing fraud and decep- 
tion whereby the public is cheated and damaged. 

Be it ordained by the Mayor and General Coun- 
cil of the City of Atlanta, Georgia: 

Secticn 1. No person, firm or corporaticn shall 
offer for sale, or sell, at public auction, any dia- 
monds, or other precious or semi-precious stones, 
cr imitations thereof, watches, clocks, jewelry or 
glassware, unless there is securely attached to each 
of such articles a tag, or label upon which shall 
he plainly written or printed, in English, a true 
and correct statement of the kind and quality of 
the metal of which such article is made or com- 
posed, and the percentage or karat of purity of 
such metal: and in case such articles are plated 
or overlaid, then such tag cr label shall contain 
a true statement of the kind of material or metal 
covered; and when precious or semi-precious stones 
are offered for sale or sold, such written statement 
shall set forth the true name, weight, quality and 
fineness of said stones, and imitations shall be 
described as such; and when watches and clocks 
are sold the true names of the manufacturers 
shall be stated in writing, and no parts of the 
movements or mechanism thereof shall be substi- 
tuted or contain false and misleading names or 
trade marks, neither shall second-hand or old move- 
ments be offered for sale in new cases, without a 
true statement to that effect. 

Section 2. —Such tag or label shall remain 
securely attached to any such articles or mer- 
chandise, shall be delivered to the purchaser as a 
true and correct description and representation of 
the articles sold; and shall be deemed prima facie 
evidence of intent to defraud in case said written 
statement is not a true and correct description and 
representation of such articles sold. 

Section 3. It shall be unlawful for any person 
to act, or to employ another to act as by-bidder, 
or what is commonly known as a “‘capper,” or 
“booster” at any such auction sale; or to make 
or accept any false or misleading bid, or to pre- 
tend to buy, or sell any such aforesaid articles 
sold or offered for sale at any such auction. 

Section 4. Each infraction of any of the afore- 
said provisicns shall be deemed and held to be a 
separate and distinct offense. 

Section 5. Any person, firm or corporation 
violating the provisions of the foregoing sections 
shall upon ccnviction thereof in the Recorder’s 
Court, be punished by a fine of not less than 
$50 or more than $200, or sentenced to work on 
the public works not exceeding thirty days; either, 
cr both punishments to be inflicted at the discre- 
tion cf the Recorder. 

Section 6. The provisions of this Ordinance 
shall net extend to judicial sales, sales under 
executions, or to executors, or administratcr’s sales. 

Section 7. This Ordinance does not repeal the 
existing Ordinances with reference to auction sales 
of jewelry, etc., except in so far as such prior 
Ordinances may be in conflict with this Ordinance. 


To regulate and other 








Kansas City, Kans., Authorities Pass Auction 
Ordinance 


Kansas City, Kans., Dec. 15.—Kansas 
City has passed an ordinance against auc- 
tions, which is as follows: 


(RDINANCE NO. 20613 


An crdinance regulating the occupation of auc- 
tioneer of jewelry, and prcviding a penalty for the 
violation thereof. 

Be it ordained by the Board of Commissioners 
of the City of Kansas City, Kansas: 

Section 1. That it shall be unlawful for any 
person or persons to carry on the occupation of 
auctioneer of jewelry, without first paying a city 
license therefore, as follows: 

For a resident of Kansas City, Kansas, the sum 
of $25 per day. 

For a non-resident of Kansas City, Kansas, the 
sum of $50 per day. 

Section 2. It shall be unlawful for any person 
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or persons to carry on the occupation of auctioneer 
of jewelry between the hours of six o’clock P. M. 
and eight o’clock A. M. 

Section 3. Any person or persons violating any 
of the provisions of this ordinance shall be fined 
not less than $50 and each day that said ordinance 
is violated shall be deemed a separate offense. 

Section 4. This ordinance does not repeal any 
part, section or subdivision of ordinance No. 
13,646, but is supplemez.tal thereto. 

Passed by the Board of Commissioners this 4th 
day of December, 1923. 

HOWARD PAYNE, 
City Clerk. 
Approved: December 4, 1923. 
W. W. GORDON, 
Mayor. 
First published December 5, 1923. It. 








CELEBRATES 80TH BIRTHDAY 





Joseph N. Provenzano Honored by Friends 
who Gather at His Home 


Joseph N. Provenzano, one of the oldest 
men in the New York jewelry trade, whose 
place of business is at 29 W. 38th St., was 
honored last Saturday evening on his 80th 
birthday at a gathering of about 50 friends 
both from within and outside the trade, at 
his home, 116 E. Mosholu Parkway. The 
renewing of old friendships and dancing 
helped to make a most enjoyable evening. 

Mr. Provenzano was born in Italy in 1843 
and came to this country when a young 
man. He was employed by Tiffany & Co, 
and later by the old house of Chattelier & 
Spence. He then engaged in business for 
himself on Union Sq., later moving to 14th 
St. His next place of business was on 30th 
St. and then the establishment was moved 
to the present address at 29 W. 38th St. 

Mr. Provenzano has many friends in the 
trade who extend their congratulations on 
his birthday. 





a) 





A revolver used by one of the St. Louis 
gangsters in the mail robbery at Springfield, 
Iil., April 1, has been identified as having 
been taken in the hold-up in the Arcade 
building, Sept. 10, 1922, in which Edward 
Gotsch, a jeweler, and Leo Giesecke, one 
of the hold-up men, were fatally wounded in 
a pistol fight. “Pee Wee” Shelton, one of 
the mail robbers, who was convicted last 
Saturday, denied using the revolver in the 
mail robbery, but policemen testified they 
found the weapon in an alley near a garbage 
can behind which Shelton had concealed 
himself after the robbery. Post office in- 
spectors and city detectives who investigated 
the mail robbery traced the ownership of 
the revolver, through its factory numbers, 
to Gotsch. They report that he purchased 
it only a few weeks before he was held up 
and that he kept it with several automatic 
pistols behind a counter. The police found 
two automatics in Gotsch’s store following 
the hold-up. Both were fully loaded. 
Gotsch, who was prevented from making! a 
detailed report on account of the seriousness 
of his condition, told detectives he had fired 
at the robbers with a revolver. The de- 
tectives concluded that one of the robbers 
must have taken Gotsch’s revolver after the 
latter began firing. Gotsch was alone in his 
store, on the sixth floor of the Arcade build- 
ing, when the robbers entered. There were 
no other eye witnesses. Several shots wete 
fired and when other tenants of the building 
reached the scene Gotsch and one of the 
robbers were lying on the floor. 
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When Tiffany “7 


at Union Square 


Special Orders 


We carry a very complete stock of every 
kind of Precious and Semi-Precious stones, 
and are thoroughly prepared to match stones 
or to fill orders for any special size, color or 
shape. 


Frank C. Osmers 


2 West 47th St. 
New York City 





Specialized Then as Now in 


Seed Pearl Repairing, 





Remodelling 
Our lapidary shop is replete with the most 


modern appliances and our stock of rough 
material includes practically every variety of 
gem. We are therefore in a position to turn 
out special order work with a nicety of pre- 
cision as to exactness of detail and finish, and 
with the utmost promptness. 


and Renovating 


STONES 


of every description in 

precious and imitation. 
We can fill your mail orders 
promptly, at the right prices. Also 


Stone Seal Engraving and En- 
crusting Lapidary Work. 


Kroner, Hyman & Co,, Inc. 


51 Maiden Lane New York City 











HUUUERUANNVGOUONTOUEEAOOGOOOTTUUGGGOOONEEUUUOAAOORAAUUUOAAOANONUUUHOAOOOETUTUON 


BUY FROM THE CUTTERS. 


American Gem & Pearl Company 
6 West 48th Street, New York 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 











Attention—Manufacturers 
ONYX RING STONES 
Furnished for Any Size 
Diamond 
EARRING STONES 
ONYX and AMBER STONES 


THE DOUBRAVA CO. 
61 Beekman St. = New York 


FROM MINES TO MARKET. 
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Established 1886 


CHARLES KOHLBUSCH 


Manufacturer of 


Fine Balances and| and Wei oe 
FOR +e 


a kee New Way to String Pearl Beats 
= Saves time and trouble. 


i 
Sample and instruction sheet mailed pos 
without charge. Send name and address 


We can fill every requirement Geo. Phillips & Company, Scranton, Pa. 


without delay. 
Oe- 
RINGS a ares ee 
with 14K Dn 
$30.00 to $60.00 per 


S. NATHAN & CO. Et Pa a 


515A Congress Street, Portland, Maine 















































Importers and Cutters of 


Everything in the Stone Line , 
The Buyers’ Directory 
71 Nassau Street New York 
Price, $1.00 


The Jewelers’ Circular Publishing Co 
11 John St., corner Broadway, New York 
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Levi J. Roy, of this city, has been granted 
a patent on a clasp. 

George C. Reuckert, of this city, has been 
granted a patent on a jewelry tray. 

During the holidays and until further 
notice, Foster’s is closing at 6 o’clock daily 
instead of 5:30. 

William J. Elliott has been adding to his 
facilities for watch and clock repairing at 
3 Mary St., Newport. 

Arthur Henious has moved into the hand- 
some new Colonial mansion that he has just 
had built on Ontario St. 

Edward H. Cummings, president of the 
General Chain Co., of this city, was in 
Chicago and vicinity the past week. 

Miss Lena Little, for several years in the 
local office of L. Heller & Son, died Friday 
at the home of her parents in this city. 

Henry P. Fox, 73 Rugby St. has the 
contract for installing Gothic clerestory win- 
dows in St. Luke’s Episcopal Church, East 
Greenwich. 

W. A. H. Wells Co. has just had a new 
coloring system installed by the H. J. Astle 
Co., Inc., of this city, at its plant at Edge- 
wood, R. I. 

J. Fox, of C. J. Fox Mfg. Co., from the 
Chicago quarters of the company has been 
visiting the factory, 236 Aborn St., this city, 
the past week. 

The concern of Max Deutz, manufac- 
turers of jewelry novelties, has moved to 
101 Sabin St., and not to 101 Salem St., 
as previously reported. 

Mr. and Mrs. William L. Mauran are in 
New York at the Vanderbilt for a few 
days before leaving for Palm Beach, Fla., 
for a stay of several weeks. 

Tilden-Thurber Corp. has added a Christ- 
mas card corner on the second floor of its 
establishment for the handling of engraving 
of personal greeting cards, stationery, etc. 

The retail jewelry store of Charles Gau- 
dette in the Bouchard block, Arctic Center, 
was damaged by fire, smoke and water last 
Thursday to the extent of several hundred 
dollars. 


Mr. and Mrs. John Shepard, Jr., left last 
Friday for Balm Beach, Fla., for the re- 
mainder of the Winter, occupying their 
Spanish house which they purchased last 
Winter. 

Henry D. Sharpe, treasurer of the Brown 
& Sharpe Mfg. Co., was elected president 
of the Providence Society for Organized 
Charity at the annual meeting held last 
Wednesday. 

Mr. and Mrs. Horace F. Carpenter, who 
are touring Florida, by automobile, were in 
St. Augustine last week but left after a few 
days for Daytona, where they will spend 
the holidays. ° 

Harry Fulford is a member of the com- 
mittee to arrange for the annual banquet 
of the Providence Chamber of Commerce 
to be held at the Biltmore Hotel on Satur- 
day evening, Jan. 26. 

According to information filed at the office 
of the city clerk, John C. Mosesian is pro- 
Prietor of the Warren Jewelry Co. and the 
Varren Pen Co., which have recently started 
at 6 Hood St., this city. 
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William M. Johnson has recently started 
in the manufacture of a complete line of 
soldering supplies, under the firm style of 
the New Idea Soldering, Salts & Paste Co., 
at 51 West Friendship St. 

At 10:40 o’clock last Monday morning 
Hose No. 18 was called on a still alarm to 
the jewelry factory of Walter Goloskie, 120 
Baker St., where a kerosene can had over- 
turned. Damage was slight. 

The case of the Gustave Fox Co. against 
the T. F. Hunt Mfg. Co., which was on the 
calendar of the Superior Court for Provi- 
dence County for a jury trial last Thursday, 
was passed for reassignment. 

The case of Francesco Costabile & Sons 
against the Robinson Jewelry Co., which was 
on the calendar of the Superior Court for 
Providence County for a jury trial last 
Wednesday, was passed for reassignment. 

The Plate Ring team holds high honors 
in the Casino Ostby & Barton Ladies’ 
League with 38 won and 18 lost to its credit, 
the total pinfall being 19,501, or an average 
of 449. There are four teams in this league. 

Harold R. Barker, of Barker & Barker, 
was one of the judges in the exciting -cup 
contest at the polo and horsemanship exhibi- 
tion of the Cavalry commands of the Rhode 
Island National Guard last Tuesday night. 

The Arrolyn Co., Inc., of this city, through 
its president, Morris M. Ladd, has taken 
over the assets and liabilities of the Grant 
Mfg. Co., 333 Westminster St., manufactur- 
ing a complete line of celluloid goods, which 
it will continue. 

Mrs. Archibald Silverman has been ap- 
pointed a member of the committee on finance 
and budget of the American Jewish Con- 
gress. The committee is designated to or- 
ganize ways and means for raising funds to 
carry on the work of the Congress. 

At the annual meeting of Palestine Tem- 
ple, Ancient Arabic Order Nobles of the 
Mystic Shrine, Edgar C. Lakey was elected 
High Priest and Prophet; Joseph P. Burlin- 
game as a member of the trustees, and Clar- 
ence M. Dunbar, a representative to the 
Imperial Council. 

Inspectors from the Rhode Island Electric 
Protective Co. and from police headquarters 
were called to the retail store of the Wey- 
bosset Jewelry Co., 215 Weybosset St., last 
Sunday afternoon by the sounding of the 
burglar alarm. A search was made but noth- 
ing had been disturbed. 

A petition was filed in the Superior Court 
for Providence County last week by Edwin 
Speidel for the dissolution of the Automatic 
Meshbag Co., a Providence corporation, un- 
der the laws of Rhode Island. A _ hearing 
will be held upon the petition before Pre- 
siding Justice Tanner on Dec. 19 at 10 
o'clock. 

According to an amendment to its charter 
filed the past week at the office of the Secre- 
tary of State, the Potter & Buffinton Co., 
of this city, has increased its preferred stock 
from $200,000 to $250,000 and canceled its 
common stock of $200,000 and issued in 
place thereof 1,500 shares of common stock 
without par value. : 

During the past week a number of the 
manufacturing jewelers of this city and vi- 
cinity have conferred with Edward F. Fee- 
ley, commercial attache to Argentina from 
the United States Department of Commerce, 
upon trade prospects in that country and to 
discuss information gained by him from 15 
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years’ experience in trade with Latin 
America. 

The Decorative Window Co., 227 Eddy 
St., J. Gilbert Dudley, designer, has the con- 
tract for all leaded and decorative glass 
work in the new Church of the Mediator 
that is being erected on Elmwood Ave. as 
well as the recutting of all the memorial 
windows in the old edifice on Cranston St. 
and establishing them in the new building. 

William Whytock, of Roland & Whytock, 
24 Calendar St., reported to the police that 
about 11 o’clock Friday, Dec. 7, a man called 
at the factory and purchased 1,066 pounds of 
scrap findings for $100.46. He paid Mr. 
Wytock $20 on account and said he would 
be back in an hour with the balance, but has 
failed as yet to return. Mr. Whytock fur- 
nished the police a good description of the 
man, 

The Stone Setters continue to lead in the 
Casino, Ostby & Barton Men’s League with 
47 won and 7 lost, pinfall total of 19,774 and 
average of 471, having a good lead on the 
runners-up, the Estimate team, with 34 won, 
22 lost, total pinfall of 19,527, an average 
of 465. The White Gold is hopelessly in the 
cellar, with only one game won. ‘out’ of 56 
rolled. The team’s pinfall total‘ is 17,181, 
an average of only 425. 

The co-partnership heretofore existing be- 
tween Harry Lerner, Morris “Harovitz 4 
Harry Cleinman, doing business as the Trt 
angle Jewelry Co., 128 North Main St. has 
been dissolved by mutual consent and will 
be continued as formerly by Messrs Lerner 
and Harovitz. Mr. Cleinman has purchased 
the plant of the Hershoff Jewelry Co., 220 
Eddy St., which he will continue, manufac- 
turing a general line of gold and silver 
jewelry. 

The team from The Outlet Co. (J. Sam- 
uels & Bro., Inc.) leads the Department 
Store League in the bowling tournament 
that is being conducted by 10 teams. The 
Outlet has won 22 and lost 8, with a total 
pinfall of 12,671. Tilden-Thurber Corp. is 
second with 20 won, 10 lost and 13,643 pin- 
fall; Shepard’s third, 17 won, 13 lost and 
13,538 pinfall; Gladdings is fourth; Boston 
Store (Callender, McAuslan & Troup Co.), 
sixth, and Pfeiffer’s, seventh. 

Emery B. Caron, 22 years old, living at 
349 Weybosset St., a former employe of 
the Tilden-Thurber Corp., was fined $50 and 
costs at a special session of the Sixth Dis- 
trict Court held Friday evening before 
Judge Gorham, when he pleaded guilty of 
the charge of larceny of a number of ar- 
ticles from the firm. He was arrested by 
Inspector Caffrey from headquarters last 
Friday afternoon and was charged with 
stealing a cigarette case, a billfold, a vanity 
case, a pair of brushes, and a letter case at 
various times, all to the value of $68. 








Business Troubles 





Philip Levy & Co., Philadelphia, Pa., are 
reported to be in bankruptcy. 

George N. Brooks, Ainsworth, Nebr., has 
assigned for the benefit of creditors. 

Adams Bros., Auburn, Me., have been 
sued and attached for a debt of $700. 

A voluntary petition in bankruptcy has 
been filed by Stephen T. Garey, Santa 
Monica, Cal. The assets are listed as $2,650 
and the liabilities at $1,690. 
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Sterling Silverware 
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THE largest and most widely known 
maker of Sterling (solid silver) in the 
world—-GORHAM has made its name 
on a piece of silver as desirable as the 
Sterling mark itself. This prestige is due 
to a just combination of quality, artistic 
design and price—there is a distinct 
difference between articles bearing the 
Gorham mark and those without it. 


Leading jewelers everywhere have 
Gorham Sterling Silverware 
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OMPLAINTS 
Should Be from jewelers in 
Seamed many sections of the 
P country have been re- 
ceived during the last month or so against 
the practice of certain manufacturers who 
send consignments of merchandise without 
any solicitation on the part of the retailer, 
and follow this up with bills for the same. 
In some instances called to our attention the 
practice has grown very annoying and has 
been followed even where retailers have noti- 
fied the senders that their merchandise is 
not wanted and to stop forwarding the same. 
In more than one instance, jewelers have 
complained that they have been billed for 
merchandise they did not want and later 
on this has been followed by dunning letters 
from alleged collection agencies or attorneys 
when the manufacturer claimed that he did 
not receive the merchandise after it had been 
returned to him. 

There is no doubt that in many instances 
goods have been shipped by manufacturers 
in good faith on the chance that the cus- 
tomer might need them, and while this may 
be legitimate, the manufacturer must realize 
that in doing this the risk of loss, both ways, 
is his, and it is not incumbent on the re- 
cipient to accept the goods or even to take 
the trouble to box them up or to pay the 
postage or expressage for their return. The 
practice is a bad one and should never be 
followed unless the jeweler indicates that 
he is willing to accept such merchandise for 
inspection. But, in addition to the legitimate 
manufacturers, a number of unscrupulous 
concerns have been following this practice, 
not so much in the hope of pleasing the cus- 
tomer and having the merchandise accepted 
but on the chance that they may be able to 
force the jewelers to pay for the merchan- 
dise that was not ordered by the use of let- 
ters from unscrupulous attorneys or collec- 
tion agencies. This latter practice is more 
than annoying—it is disreputable, and in 
some cases savors of blackmail, because re- 
tailers sometimes feel that it is easier to pay 
the few dollars claimed than to pay an at- 
torney to defend the suit. 

We are very glad to note that this matter, 
having been called to the attention of the 
officials of the American National Retail 
Jewelers’ Association, is now under investi- 
gation and we suggest that the retailers of 
the country, who feel that they have been 
“held up” by any such practices, refuse to 
he coerced in paying for merchandise they 
have not ordered and do not want; in every 
case of an unjust claim they should fight it 
as a matter of principle, calling the same to 
the attention of their State and national 
associations and to THE JEWELERS’ Crrcu- 
LAR; also if they feel that the Post Office 
laws have been violated, they should make 
a complaint to the Post Office inspectors 
through their local office. 

The legitimate manufacturer or whole- 
saler is always perfectly willing to stand the 
expense of the shipment both ways on mer- 
chandise which he sends unsolicited and will 
always cease doing this the moment the cus- 
tomer notifies him that he is annoyed by the 
practice. The illegitimate concerns, who are 
following this method for the purpose of 
forcing jewelers to pay for goods which 
they have not ordered by threatening suit, 
will quit their practices as soon as they feel 
the retailer will stand up for his rights and 
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will not be coerced into paying for what he 
does not want, by theatening letters from 
attorneys or collection agencies. Every 
jeweler who submits to such coercion en- 
courages the exploiter and makes it harder 
for his brother merchant. It is a matter 
on which all retailers should stand together 
and in this they should have the backing of 
their local and State bodies. 





HERE is no doubt 


Do Not = h ‘ f 
Drift Into in the minds 0 
those who have in- 

Bankruptcy 


vestigated the  insol- 
vencies in the jewelry and other trades, in 
the past, that many failures of both mer- 
chants and manufacturers could have been 
avoided if the situation had been taken in 
time, either by the debtor or his creditors, 
and it is also apparent that in many more 
instances, where failures have been unavoid- 
able, much loss could have been saved to 
the creditors and reputation saved to the 
insolvent had the latter not allowed himself 
to continue to drift into a worse condition 
after his affairs had become practically hope- 
less. In a very large percentage of failures 
in this country, the managers or responsible 
heads of the concern were aware long be- 
fore the “crash” that they were headed for 
disaster, but they had not the courage to 
face the situation as men and let their credi- 
tors know about it before matters had gone 
from bad to worse. 

As pointed out in an interesting article on 
the subject of “Drifting Into Bankruptcy,” 
prepared by H. J. Miller for the Credit 
Monthly, many insolvents, after knowing of 
their insolvency, go on from day to day 
hoping for a change for the better, hoping 
for a miracle that never happens; but their 
lack of courage to meet'the situation puts a 
heavy expense on their creditors and their 
business community. Says this author: 


“Whenever a business ceases to show 
a profit, right then it is time for an in- 
vestigation to be made to determine what 
is the matter; and, having found out, 
right then it is time for drastic action 
to be taken to remedy the situation. 
Too many business men when confronted 
with a deficit comfort themselves with 
the thought that the condition is brought 
about by local or national conditions, 
conditions over which they have no con- 
trol, and that in a short time the dif- 
ficulty will adjust itself. In nine cases 
out of 10 the trouble is right within 
their own organization, trouble which is 
fundamental and which only drastic ac- 
tion will allay. To play the waiting 
game will only lead to disaster sure and 
certain. 

“Lack of adequate records showing 
just what a business is doing is often 
given as a reason for business failure. 
No doubt this does account for quite 
a number of failures, but these smash 
ups are insignificant in number com- 
pared with those failures that occur in 
spite of elaborate systems of record; 
failures brought about by procrastina- 
tion, indolence and a general refusal to 
heed and act in accordance with what 
the records show. In other words, the 
fundamental trouble is rather of men 
than of records.” 


These words should be heeded by 


every 
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merchant who finds himself financially em. 
barrassed, for he knows the situation long 
before either his employes or his creditors 
know it. When the pinch comes, there js 
only one manly thing to do; that is, face the 
facts; tind out what the exact condition js, 
and why the condition exists. If the condj- 
tion can be remedied, take steps for the 
remedy at once. If it cannot be remedied, 
take the bull by the horns and quit before 
matters get worse and losses increase. 

However, many a merchant who may find 
himself temporarily embarrassed will learn 
by a careful examination of all the facts 
that the situation is not hopeless, but that 
it can be remedied and that he can get ona 
proper basis. For this reason, he should 
never hesitate to take his creditors into his 
contidence, let them know the real situation 
and seek their advice and suggestions as to 
the best way of meeting it. It is for such 
purposes we have committees like the Ad- 
justment Committee of the National Jewel- 
ers Board of Trade, and similar committees 
in other organizations. These men seek, 
wherever possible, to preserve the outlet for 
merchandise that has already been estab- 
lished and will aid and assist the honest 
debtor to get on his feet. 

In no instance is the old maxim of “a 
stitch in time saves nine” more applicable 
than in the case of the merchant who first 
finds he is running behind. More than at 
any other time in his career, this is when he 
should cease drifting and not allow himself 
to be deluded by false hopes. When such 
time comes the merchant must know the 
truth of his condition at all hazards, un- 
palatable as the facts may sometimes be; 
but once knowing the truth, he is in a posi- 
tion to determine whether he can continue 
at a profit, and if not, he should make up his 
mind to quit, and quit at once. 


: sebt ONDITIONS in 
rae oes C the business world 


vain maenandl are fairly well re 

tory Conditions — Fected in the statistics 
of failures of manufacturers and traders, and 
the statistics so far reported by Dun’s and 
Bradstreet’s have been anything but unsatis- 
factory. As far as November is concerned, 
the failures are less in number than last 
year but slightly larger in amount of lia- 
bilities, though less in liabilities than in 1921. 
Altogether Dun’s Review reports 1,704 fail- 
ures last November as against 1,737 in No- 
vember, 1922, of which the manufacturing 
failures numbered 495 with liabilities ot 
$29,155,000 as against 456 last year with 
liabilities of $15,000,000, Trading failures 
numbered 1,131 with liabilities of $17,193, 
as against 1,230 last year with liabilities o 
$18,741,000. 

As far as the jewelry trade is concerned. 
conditions indicated by the failures wet 
about the same as a year ago; in fact, about 
the average for November. According © 
the table of failures by branches of busines 
compiled for Dun’s Review, the total nee 
ber of insolvencies among jewelry and coe 
dealers last month amounted to 16 we 
liabilities of $212,373 as against the = 
number last year with liabilities of $208.21» 
This was a big drop from 1921, for m No- 
vember of that year we had 37 failures WE 
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Albert Ulmann, historian of the Maiden 
Lane Historical Society, is acting as fore- 
man of the additional December Grand Jury 
of New York County. 

Oscar Harrison is now representing L. R. 
& P. Silverman, manufacturers of platinum 
mountings, 121 Canal St., and will call on 
the trade in Philadelphia, Boston and this 
city. 

The announcement of the engagement of 
L. A. Frank, president of the Paramount 
Watch Co., 87 Nassau St., to Miss Doris 
Konove, of Providence, R. I., was made last 
week, 

Henri Rozelaar, dealer in diamonds and 
precious stones, of Amsterdam, Holland, 
who has been visiting this country for the 
past few months, sailed last week for 
Amsterdam. 

The business of I. Levinson & Co., jewel- 
ers, this city, was incorporated at Albany, 
NX. Y., last week with a capital of $25,000. 
The incorporators are M. and P. Cutler and 
S. L. Freiberg. 

S. K. Saleeby, H. Boyajian and E. Rosen- 
gren are the incorporators of a firm which 
will conduct a jewelry business in this city 
under the style of Saleeby. According to 
the charter filed at Albany last week the 
capital is $10,000. 

Authority to engage in the jewelry busi- 
ness in this city was granted to the Artistic 
Novelty Co. in a charter of incorporation 
fled at the office of the Secretary of State 
lat week. The capital is $10,000 and the 
incorporators are J. and H. Rosenberg and 
J. Simon, 

Among the Cincinnati visitors here last 
week was Arno Dorst, of the Dorst Co., 
who stopped at the Hotel Astor. While 
here Mr. Dorst made a visit to Newark 
and held a conference with P. J. Coffey, 
chairman of the National Jewelers’ Pub- 
licity Association. Mr. Dorst has accepted 
charge of the work of that association in 
Ohio. 

Dr. Geo. F. Kunz, the well known gem 
expert, and vice-president of Tiffany & Co., 
will deliver an address on the utility and 
beauty of metric weights and measures at 
te annual meeting of the Metric Associa- 
tion, of which he is president, which will be 
held in Cincinnati on Friday, Dec. 28. The 
morning and afternoon sessions will be held 
m Lecture Hall 104, Engineering building 
of the University of Cincinnati, and the 
Metric dinner will be held at 7 p. M. at the 
Hotel Sinton. 

Ida Munzer, jewelry saleswoman, Hotel 
\nsonia, filed a voluntary petition in bank- 
Tptey in the United States District Court, 
“ls City, on Tuesday, Dec. 11. The sched- 
ves accompanying the petition list the lia- 
ilities at $36,765, which amount constitutes 
“xes and debts due the United States, $750; 
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secured claims, $9,084, and unsecured claims, 
$26,930. The assets amount to $460, and 
represent cash on hand, $10; household 
goods, $100, and property claimed to be ex- 
empt, $250. The unsecured creditors in- 
clude: Grena Bennett, $480; M. L. Kesner, 
$6,650; Mrs. C. D. Peacock, $5,000; August 
Lehmann, $5,000; Charles Whiting, $5,000; 
P. A. Conne, $3,200, and Lizzie Richter, 
$1,600. 

Final allotment of the tickets for the an- 
nual banquet of the Jewelers’ 24 Karat Club 
which will be held at the Hotel Waldorf- 
Astoria, Saturday evening, January 19, at 
6 p. M., has now been made to members by 
the banquet committee and practically no 
further applications can be received. There 
is already a large surplus of requests for 
tickets which cannot be filled. Members are 
requested to send typewritten lists of the 
names of their guests at once. The com- 
mittee in charge of the banquet, consisting 
of H. P. Dickinson, chairman; A. L. Brown, 
KE. H. Dean, G. H. Niemeyer, Robert Loch 
and Leo Wormser, have practically com- 
pleted all arrangements for this big affair, 
which will be one of the most interesting in 
the history of the organization. 

Schedules in bankruptcy were filed in the 
United States District Court, this city, on 
Tuesday, Dec. 11, by Samuel Gerst, jeweler, 
71 Nassau St., listing his liabilities at $46,- 
057 and the assets at $600. The liabilities 
are composed entrely of unsecured claims, 
while the assets consist of bills, promissory 
notes and securities. Among the largest un- 
secured creditors are: S. Fuchs, $6,451; 
Leo Hauser, $4,943; Krakowsky Freree’s, 
$7,495; J. D. Ingber, $3,028; Attlesburg & 
Kleinman, $3,493; B. & I. Moskowitz, $3,- 
637; William L. Lewy & Co., $2,388; Alex 
Goldwasser, $984; A. Muchin, $800; Anchor 
Jewelry Co., $970; M. & I. Goldstein, $832; 
S. Rothblum, $1,580; Jack Silverfield, $825; 
Maurice Paley, $2,000; Folmer Prip, $392; 
M. Aronowitz, $3,000; B. Distler, $379; A. 
Jaffee, $1,200; Raymond Abrams, $1,500, and 
Samuel Helprin, $100. 

Joseph Polak, president of the Acme 
American Diamond Workers, Inc., is notify- 
ing the diamond workers in this city that on 
Friday evening, Dec. 21, at 8 o'clock, a 
meeting will be held in Room 509, Pulitzer 
building, Park Row, for the purpose of dis- 
cussing the subject of co-operation among 
diamond workers. A similar meeting was 
held last June at which the same subject was 
discussed. According to the notice sent out, 
the members of the Diamond Workers’ Pro- 
tective Union have again consented to be 
present at this meeting, and an invitation 
has also been sent to the Diamond Cutters’ 
Manufacturers’ Association. Mr. Polak in- 
tends to bring up at the meeting an interest- 
ing discussion on this topic, if the employers 





consent to be represented, showing a way to 
co-operation among cutters, as well as be- 
tween cutters and their customers. 

The eighth regular monthly meeting of 
the Jewelers’ Square Club was held on Mcn- 
day evening, Dec. 10, at Schwartz’s Chop 
House, 22 Dey St. The meeting was opened 
by President Hilsinger, and after the trans- 
action of routine business the report of the 
treasurer showing a satisfactory balance was 
received. The following were elected to 
membership in the club: J. F. Hocking and 
Herbert L. Kreielsheimer. The membership 
committee reported that the several candi- 
dates awaiting investigation would be bal- 
loted on at the next meeting. In the absence 
of Chairman Biffar, of the social welfare 
committee, Secretary Edwards reported that 
plans for the smoker to be held Jan. 14 were 
progressing favorably, and that owing to 
limited space the attendance would be re- 
stricted to members of the club and Masons 
having applications filed for membership. 
The club was then addressed by Alfred H. 
Saunders, of the World Square Club, and 
H. Gilliland, of the Cable Square Club. 
30th addresses were interesting and were 
replied to by Max Z. Stein, of the Jewelers’ 
Square Club. 

An interesting and beautiful exhibit of 
silverware made by Georg Jensen, famous 
Copenhagen silversmith, is being held on the 
fourth floor of the Anderson Galleries, 489 
Park Ave., this city. The exhibit is being 
held under the direction of Frederick Lun- 
ning, 159 W. 57th St., United States repre- 
sentative for Mr. Jensen. The silverware 
shown is all made by hand and is entirely 
the product of Mr. Jensen. The exhibit was 
brought to New York direct from the Royal 
Academy in London, where it was on display 
for some time. Included in the silverware 
shown is a bowl which was given as a wed- 
ding present to the Crown Prince of Sweden 
and Lady Mountbatten. A handsome bowl 
recently purchased by the King of Sweden 
is also included in the exhibit. One of the 
most interesting pieces shown at the exhibit 
is a bowl which was purchased by the 
Louvre Museum at Paris. This is the first time 
in the history of the Louvre that any article 
has been purchased from an artist who is 
still living. It has been the lawe of the 
louvre not to make purchases until after 
the man who made the article has been dead 
10 years. Included in the display, which is 
composed entirely of solid silver, are knives, 
forks, spoons, silver services, bowls and a 
beautiful assortment of jewelry. The exhibit 
opened on Monday, Dec. 10, and will close 
on Saturday, Dec. 22. 

Hugo Oppenheim of Oppenheim & Strauss 
returned from Europe last week on the 
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Majestic after a buying trip to the diamond 
markets abroad. 

J. S. Alexander has resigned his position 
as traveling representative for R. & J. Drey- 
fus, diamond importers, 170 Broadway. 

The business of I. H. and B. H. Wein- 
berg, jewelers, this city, was incorporated at 
Albany, N. Y., last week by K. L. Zimmer- 
man, M. R. O’Shaughnessy and H. A. Mc- 
Entee. 

A charter of incorporation was issued at 
Albany, N. Y., last week to Rifkin & Hart, 
jewelers, this city. The capital is $100,000, 
and the incorporators are R. F. Thomas, S. 
M. Kaye and C. Abrams. 

Beginning Jan. 1, Edward H. Wallach 
will be connected with J. Rosenthal & Bro., 
manufacturers of white gold ring mountings 
and watch cases, as their representative. He 
will cover the larger cities throughout the 
east and middle west. 

The trade was notified several days ago 
that David Davis has withdrawn from the 
Mendes Cutting Factories and has started in 
business on his own account under his own 
name. Mr. Davis is located at 505 Fifth 
Ave. as an importer and dealer in rough 
diamonds for industrial purposes. 

L. I. Feldman, retail jeweler, 5 Cortlandt 
St, will open another store on or about 
May 1 in the new Westinghouse building at 
150 Broadway. Mr. Feldman has just 
signed a 10-year lease on this place, which 
was negotiated through Rice & Hill, brokers. 
Mr. Feldman, however, will retain his Cort- 
landt St. store. 

According to an announcement made last 
Saturday, Samuel L. Burri has resigned as 
president and director of the Standard Cal- 
ibre Co. importer and cutter of precious 
stones, 562 Fifth Ave. Mr. Burri’s resigna- 
tion became effective on Dec. 10. Charles 
T. Ahlborn, Chicago manager of the con- 
cern, has been selected to fill the vacancies 
while H. H. Ladd continues as secretary and 
treasurer of the concern. 

_ Involuntary bankruptcy proceedings were 
instituted in the United States District Court, 
this city, last Saturday, against Jacob 

Sparag, dealer in jewelry and mountings, 
812 Sixth Ave. The petitioning creditors in- 

clude Charles Cramer, who holds a claim 
for $250, Charles Weinstein, $200, and Rae 
Weinstein, $75. The same day the petition 
was filed, Judge Knox appointed Paul V. 
Hoyler, as receiver, under a bond of $1,000. 
According to the order appointing the re- 
ceiver the alleged bankrupt has assets of 
$1500 while the liabilities are estimated at 
$6,500 

Early on Monday morning, Dec. 10, while 
one of the members of the firm of Jaeckel 
Bros,, Jewelers, Jersey City, was behind the 
counter, the large plate glass window was 
smashed by a man using the butt of his re- 
volver, After making a hole in the window 
the thief pointed his revolver at Mr. Jaeckel, 

© ran toward the back of the store. A 
son of Mr, Jaeckel, however, as soon as he 
td the noise of falling glass, ran from 
store and gave chase to the man and 
ly caught him a few blocks from the 
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establishment. The thief, it is believed, was 
after $500 in gold coins which was on dis- 
play in the Jaeckel jewelry store window. 
Henry O. Wilson, a diamond setter and 
lapidary at 981 79th St., Brooklyn, declared 
himself a bankrupt on Dec. 10 when he filed 
a voluntary petition in bankruptcy in the 
United States District Court for the Eastern 
District. The schedules accompanying the 
petition list the liabilities at $8,322, composed 


of secured claims at $1,234, unsecured claims . 


$735 and notes and bills which ought to be 
paid by other parties thereto $6,353. The 
assets amount to only $280 and consist of, 
household goods, $50; machinery, tools, etc., 
$25, and debts due on open accounts, $205. 
The names of eight unsecured creditors ap- 
pear in the schedules, but only two of these 
creditors’ claims are listed. They are Bern- 
stein & Ross, $575, and Charles Bernstein, 
$160. The other creditors’ claims are un- 
known, according to the schedules. 











Herbert E. Kaser has severed his busi- 
ness relations with Kaiser’s Art Leather 
Shop and will hereafter be known as the 
H. E. Kaser Modeled Leather Corp. 

Arthur Block, president of T. C. Tanke, 
Inc., and of the Empire State Ring Co., 
returned Saturday from an extensive trip 
through New York, Ohio, Pennsylvania and 
New England in the interest of the last 
named firm. 

Wells McCormack, son of Harry C. Mc- 
Cormack, vice-president of T. C. Tanke, 
Inc., and manager of the store at 557 Main 
St., returned home last week from the Uni- 
versity of Pennsylvania and is assisting his 
father in serving the Christmas trade. 

The following retail jewelers from nearby 
towns called on the jobbing trade last week: 
FE. C. McKelvey, Niagara Falls; F. D. Kel- 
sey, East Aurora; F. J. Kelloway, Silver 
Creek; C. G. Bushnell, Gowanda; E. F. 
30erst, Jamestown, and R. S. Mills, Akron. 

Final arrangements for a joint entertain- 
ment, which in all probability will take the 
form of a banquet and dance in one of the 
larger hotels next month, will be considered 
at the meeting of the board of directors of 
the 24-Karat Club, which is slated for Dec. 
28 at the Lafayette Hotel. 

For a number of days crowds have been 
attracted by a crew of men placing one of 
the largest flashing electric signs in Buffalo 
on the building at 259 Main St., occupied by 
Harry Gamler, jeweler. Some idea of the 
size of this sign may be gained by the fact 
that there are over one thousand multi- 
colored electric lights used to flash Mr. 
Gamler’s message to the passer-by. 

In the arrest of Harold Latschaw, 21 
years old, of this city, the police believe they 
will be able to clear up the robbery of the 
safe of Robins, Bladen & Robins, jewelry 
jobbers, 956 Main St., in September, when 
stocks, bonds and jewelry were stolen. A 
Buffalo broker whose name is withheld has 
identified Latschaw as the man who sold 
him 100 shares of Loew’s Theater stock 
and 20 shares of the Lafayette National 
Bank, stolen from Robins, Bladen & Robins’ 
safe. 








Birmingham, Ala. 


A number of the Birmingham jewelers 
were quite active in assisting in raising a 
$450,000 community chest fund to take care 
of the charity and welfare work of the city 
during the year 1924. The entire amount of 
money was subscribed during the past week. 

By the coolness and bravery of Cashier 
B. H. Cooper of the Bank of Waterloo, at 
Waterloo, a little town in northeastern Ala- 
bama, the robbery of his bank was prevented 
and three young men, alleged bank robbers 
and jewelry thieves, are now in custody. 
Mr. Cooper was passing the bank just be- 
fore midnight a few nights ago, when he 
spied three men attempting to break the lock 
on the front door with a sledge hammer. 
He was unarmed, but going quickly to his 
home after a revolver he met E. W. Lard, 
who volunteered his assistance. The result 
was a pistol fight with the robbers. One 
of the bandits was seriously shot but the 
other two robbers temporarily escaped in an 
automobile, which broke down. They were 
both finally captured. Wyman Parker, the 
first man captured, said the other two men 
were brothers and that their name is Ray. 
When arrested the men had in their pos- 
session several valuable diamond rings, but 
refused to say how they came in possession 
of the rings. Officers believe that these men 
are professional bank robbers and jewelry 
thieves. 

Business conditions generally in Birming- 
ham this Christmas are good. Several of 
the leading jewelers say they have done an 
exceptionally fine business, while others say 
auction sales of jewelry have injured their 
Christmas trade to a considerable extent. 
While many cash sales have been made, it 
seems that those jewelers who have been 
selling on partial payment plans have sold 
the most goods. A number of the down- 
town jewelry stores have been conducting 
extensive “partial payment” sales and others 
have been selling on the “no money down” 
plan. Cash jewelry stores say that a good 
many people have bought their Christmas 
jewelry at the partial payment stores and 
spent their cash for other merchandise. 
This, some jewelers claim, has been the 
cause of keeping a goodly amount of cash 
out of the hands of the jewelers during the 
Christmas holidays. Perhaps never before 
in the history of Birmingham has so much 
jewelry been sold on the partial payment 
plan as has been sold during Christmas. A 
good many out-of-town people have made 
purchases of jewelry here for Christmas. 
As a general thing these people pay cash, 
preferring this plan to that of credit. Ow- 
ing to the high price of cotton this year the 
farming classes have been well supplied with 
money. 











John D. Greene & Co. jewelers, 46 
Genesee St., Utica, N. Y., have just com- 
pleted a modern new front to their store. 
The firm is composed of John D. Greene 
and S. Charles Greene, brothers. The 
business was established in June, 1904. The 
store building was bought in July, 1922, The 
new front is of tapestry brick, with black 
walnut woodwork around the windows. The 
interior has been enlarged with finely 
equipped offices in the rear connected with 
the diamond rooms. 
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Clifford W. Emerson has gone on a west- 
ern trip for the T. I. Smith Co. 

Harry Wilmarth left last week for Cali- 
fornia, where he will spend the Winter. 

S. G. Mandalien, of the Mandalien Mfg. 
Co., has been granted a patent on a girdle. 

Frank P. Kennedy, of F. P. Kennedy & 
Co., has returned from an extended busi- 
ness trip for the firm. 

Fred Sturdy and Andrew Neuschuez were 
in Sherbrooke, Can., last week visiting the 
branch factory of the J. F. Sturdy’s Sons 
Co. 

Elton Fisher has been named chairman of 
a committee of prominent men who are to 
tend a banquet to the members of the high 
school football team. 

George Growther has returned from his 
initial trip for the Cheever-Tweedy Co. The 
former Brown athlete was introduced to the 
trade by Donald Le Stage. 

Walter Hopkins, who is well known to the 
trade, having been a jewelry salesman for 
many years, is spending a few days in town 
before going to Florida for the Winter. 

A meeting of the creditors of Flagg & 
Mowry was held last Tuesday evening in the 
Manufacturers’ National Bank. A commit- 
tee, consisting of Wallace Kenyon, John L. 
Thompson and George Sykes, was named to 
act in conjunction with the receivers, At- 
torneys Stanley Hall and Rathbun Willard. 
The business will continue as in the past. 

The Whiting Club held its annual meeting 
Wednesday evening in’ the Walter L. Rice 
Memorial building, Plainville, Mass. The 
reports of the officers showed that the past 
year had been a most successful one. Of- 
ficers elected for the ensuing year were: 
President, Henry Desautel; vice-president, 
William Brennan; secretary, Sturgis Rice; 
treasurer, Robert Austin; board of govern- 
ors, Clara Guild, Madeline Doran, Henry 
Heintz, William Sweet, Gene Manchester 
and Lee Higgins. After the business meet- 
ing an entertainment, consisting of selections 
by Miss Caroline Griffin and recitations by 
Thomas Muldrew, was carried out. Sert 
Loew's orchestra furished music for general 
dancing. 








Atlanta, Ga. 





0. Y. McLees, Hartville, Ga. was a 
“sitor in Atlanta during the week look- 
ig after the interests of his store. 


According to Mr. Madigan, manager for 
‘he Atlanta office of the Gorham Co., the 
‘ampaign to make this Christmas a jewelry 
Christmas has been very successful. 

Among retail jewelers visiting Atlanta 
ol late were: W. W. Turner, Cedartown, 
(a, J. Busch, Athens, Ga.; H. W. 
Meadors and H. W. Banta, jewelers of 
Teceoa and Newman respectively. 

R.A. Hunken, of Allsopp Bros., Newark, 
‘. J, was in Atlanta during the week call- 
"Ng on the local trade. He reports condi- 
‘ons in the southwest as very encouraging, 
and is looking for good business this Christ- 
mas and improved conditions during the 
coming year. Nelson Sherwood, with the 
frank Krementz Co., was also in Atlanta 
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calling on the trade. He reports conditions 
as good throughout his territory. 

Christmas holiday business, as reported 
from various sections of Georgia, is un- 
usually good. At the Gorham office it was 
stated by the manager that the volume of 
Christmas business was much better than 
at this time last year. Furthermore, an 
unusually large number of special orders 
are being received which indicates a marked 
improvement over last year’s trade. 











Lemon & Son on Dec. 8 closed their 45th 
anniversary sale, in which there were 95 
separate items listed in full page newspaper 


advertisements. Following on this the com- 
pany announced a diamond sale, in which 
95 diamond and gold jewelry items were 
listed in the same way, for a week’s sale, 
ending Dec. 17. 

Local business is humming and the general 
outlook is that at the close of the holiday 
rush a number of local houses will be able 
to write finis to a holiday volume as good 
if not better than any heretofore handled. 
Louisville is prosperous, and the stores re- 
flect the general prosperity. Demand has 
been especially good on silverware, while 
diamonds, watches, gold jewelry and a little 
of everything is selling, demand being espe- 
cially good for platinum, white gold and 
some green gold merchandise. Nove'ties 
are also selling quite well. 

Among recent visiters to the Louisville 
trade were Fred W. Steul, of the Western 
Watch Case Co., Chicago; W. H. Smeading, 
of M. B. Bryant & Co., New York; Merritt 
IF. Loomis, of C. Sydney Smith & Co., New 
York; A. E. J. Winter, of Krementz & Co., 
Newark; Julius Schuman, of William Kin- 
scherf Co., New York; Harold E. Dana, 
of Davidson & Schwab, Inc., New York; 
L. H. Smith, of Bippart, Griscom & Os- 
born, Newark; G. O. Penn, of William 
Scheer, Inc, New York; George W. 
seardsley, of Allsopp & Allsopp, Newark; 
F. C. Allen, of Sansbury & Nellis, Newark; 
Al. H. Greene, of Ingomar, Goldsmith & 
Co., New York; Henry Michelson, of L. 
Michelson & Sons, New York; John R. 
Hewett, of Leys Christie & Co., New York; 
G. D. Ferguson, of Henry Blank & Co., 
Newark; Albert France, Whitehouse Bros., 
Cincinnati. 








EDITORIALS 
(Continued pan page 96) 








liabilities of $616,363. This was abnormal 
and due to the reaction in business which 
had then set in. In November, 1920, 15 
failures were recorded with liabilities of 
$180,462 and in November, 1919, but three 
failures with liabilities of $17,420. But the 
last named figures are as abnormal as the 
figures of 1921 because this was in the boom 
times when no one who had his health had 
an excuse to fail. 








J. B. Gardner has purchased the Miller 
Drug and Jewelry Co. at Manilla, Ia. 
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income tax re- 


Four hundred thousand 
turns were filed for this year with F. C. 


Ferguson, Internal Revenue collector for 
the Fifth New Jersey District, according 
to an estimate made at the expiration of 
the allotted time, last Saturday midnight. 
Payments were estimated to total $40,000,000, 

Approach of the holiday season has ac- 
celerated retail trade in jewelry, novelties 
and kindred lines. Jewelry manufacturers 
generally report business conditions more 
satisfactory in recent weeks, and a number 
of firms report business for the year so far 
exceeds the 1922 record for the same period. 
Collections are generally fair. 

A meeting of the finance committee of the 
National Jewelers’ Publicity Association 
consisting of Halsey M. Larter of Larter 
& Sons, chairman; H. L. Farrow of Carter, 
Gough & Co., and George A. Allsopp of 
Allsopp Bros., was held at the downtown 
club in the Kinney building, last week. 
The committee went over the financial af- 
fairs of the association, passed on the expen- 
ditures made during the month and mapped 
out a plan of expenditures for the future. 

In addition to extensive advertising under 
their individual firm names, a dozen retail 
jewelers of Newark and nearby have 
arranged a joint newspaper advertising 
campaign to stimulate holiday sales. Those 
in the pool are H. Aurnhammer, 224 
Springfield Ave.; Norbert Bertl, 46 Spring- 
field Ave.; Conrad Brotherly, 411 Spring- 
field Ave.; George J. Busch, 57 Springfield 
Ave.; Christ] Bros., 178 Market St.; Hart- 
degen & Co. 909 Broad St.; Alexander 
Loeb, 11 Central Ave.; Jean R. Tack, 857 
Broad St.; and Wiss Sons, Inc., 665 Broad 
St., all of Newark; Frank Thorwarth, 515 
Elizabeth Ave., Elizabeth; Henry Winscher, 
5&3 Main St., East Orange; and C. A. Lund, 
42 Main St., East Orange. 

The new quarters which the National 
Jewelers’ Publicity Association have recently 
opened at 45 Clinton St., have become the 
seat of active work and also the place of 
meeting to a large number of people in the 
jewelry trade, both in Newark, New York 
and other cities. Among the many other 
visitors last week were Arno Dorst of 
The Dorst Co., Cincinnati, who has become 
the State chairman in Ohio for the publicity 
campaign. He expressed confidence that the 
present plan will meet full co-operation 
throughout Ohio, and Fred C. Backus, sec- 
retary of the National Jewelers Board of 
Trade, New York, who assured the co- 
operation of the board and expressed his 
willingness to personally co-operate in every 
way. 








Pawtucket, R. I. 


Murray, optometrist, Music Hall 
Main St., has added a line of 





R. FE. 
building, 
jewelry. 

Guertin’s, 33 Broad St., is celebrating its 
40th anniversary during the holidays and 
made some special offerings. 

The London Jewelry Co., David Sundlin, 
manager, 179 Main St., conducted a large 
Gift Shop on its second floor to good 
success. 
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Chicago Notes 





Anton Kazaitis, 753 W. 35th St., last week 
opened a new retail jewelry store at that 
address. 

Ralph Hoxie, of Harvey, Clap & Co., At- 
tleboro, visited the trade in Chicago last 
week on his way to the northwest. 

H. A. Arens, Chicago manager for the 
American Silver Co., is spending this week 
at Bristol, Conn., visiting at the factory. 

C A Rogers, Chicago manager for Irons 
& Russell, made a short business trip to 
the south last week and reports a fair busi- 
ness. 

I. A. Levis, of Oppenheim & Strauss, New 
York, returned home last week after spend- 
ing the past week in Chicago calling on the 
trade. 

Chauncey Smith, representing Reed & 
Barton, has returned from his territory and 
is spending the holidays in Chicago with his 
family. 

Joseph Mazer, diamond importer of New 
York, spent a few days in Chicago last week 
calling on the trade and visiting with old 
friends. 

F, J. Ruggles, representing W. E. Rich- 
ardson Co., is spending this week in Cin- 
cinnati calling on the trade in the interest of 
this firm. 

Roland Merrell, of Merrell & Baughman, 
Jeannette, Pa., spent several days in Chicago 
last week visiting the markets and renewing 
old acquaintances. 

Marvin H. Wexler, of Wexler Bros., last 
week returned from his final trip of the year 
through the northwest, and will remain in 
Chicago for the holidays. 

G. R. Michalka, representing the Ameri- 
can Silver Co., returned last week from 
northern Michigan, where he spent the past 
three weeks deer hunting. 

M. R. Peck, of J. W. Forsinger Co., 
Columbus Memorial building, is spending 
the balance of the year in Chicago after 
completing his northwest trip. , 

Frank Barton, representing the Stein & 
Ellbogen Co. in the south, has completed 
his trip for the year and is spending the. 
balance of the year in Chicago. 

Charles P. Wolf, representing the C. & E. 
Marshall Co, through Towa, returned last 
week from his territory and will remain in 
Chicago for the balance of the year. 

J. Brennen, Pacific Coast representative 
for Buss, Linthicum & Thorson, returned to 
Chicago last week, after an extended trip, 
and will remain here until after the holidays. 
«, ames F. Peters, of Jas. F. Peters & Co., 
Silversmith building, is again able to be at 
his desk, after being home for the past three 


weeks on account of a severe attack of rheu- 
matism. 

H. Weinberger has opened a retail jewel- 
ry and optical business at 395614 Milwaukee 
Ave. Mr. Weinberger formerly was em- 
ployed by one of the large wholesale houses 
in this city. 

“Will”? Schumann, of Leubusher-Schu- 
mann Co., returned last week from the south 
and reports a very good business. Mr. 
Schumann will remain in Chicago now for 
the balance of the year. 

“Billie’ Lamb, of the Geo. H. Fuller & 
Son Co., accompanied by Mrs. Lamb, left 
Sunday for New Orleans, where they will 
spend a month visiting with friends and fish- 
ing on Lake Ponchartrain. 

Mr. Saygol, of Goodman & Saygol, whole- 
sale jewelers of St. Paul, passed through 
Chicago last week on his way to New York, 
where he will sail for England. Mr. Saygol 
will spend about a month there visiting with 
his mother. 

S. Kutner & Co., dealers in precious 
stones, Capitol building, left last week for 
New York, and sailed last Saturday on the 
Majestic for Paris, where he will remain at 
their Paris office for two months, looking 
over the new creations. 

}. S. Richter, manufacturers’ representa- 
tive, returned to Chicago last week from the 
east, where he spent several weeks visiting 
at the factories he represents. En route 
home Mr. Richter stopped off at some of the 
larger cities to visit with the trade. 

George Fleming, of the Wadsworth Watch 
Case Co., returned from the northwest last 
week and reported a good trip. Mr. Flem- 
ing stated that conditions in that section 
have greatly improved and that there is an 
encouraging outlook for business next year. 

Max Klein, of Klein & Fils, Capitol build- 
ing, returned last week from California, 
where he spent the past six months visiting 
the trade and establishing a Los Angeles of- 
fice. After spending a few days here, Mr. 
Klein will leave for their New York office. 

Willis FE. Patrick, representing the C. & 
FE. Marshall Co. in Kentucky, Tennessee 
and the large southern towns returned from 
his territory recently and after spending a 
week at the home office here left for Spring- 
field, Ill., to spend the holidays with his 
family. 

Roy F. Jacobson and D. S. Low, repre- 
senting the Alvin Silver Co., returned last 
week from their respective territories. H 
M. Stewart, Fred B. Clark and Herbert 
Park, also representing this concern, will 
return some time this week from their ter- 
ritories. The entire traveling force will now 
remain in Chicago until after the holidays. 


Congratulations and best wishes are being 
extended to Henry H. Evans, Illinois repre- 
sentative for C. & E. Marshall Co. Mr. 
Evans was quietly married to Miss Nadine 
Tibbitts Blackburn, of Chicago, on Nov. 27, 
and left the following day on a motor trip 
through Illinois. Mr. and. Mrs. Evans are 
making their home at 6714 Clyde Ave., Chi- 
cago. . , 

Olsen & Ebann announce they have just 
leased a store at 6520 S. Halsted St., and 
expect to open their 17th branch store at 
that address on or before March 1. Work- 
men will be put to work about Jan. 15 to 
remodel the entire front of the store, as well 
as the interior. The store will be equipped 
with the very latest walnut cases and fit- 
tings. 

Friends of Max Silverberg, Columbus 
Memorial building, will be happy to learn 
that Mr. Silverberg is speedily recovering 
from his second operation at the Presbyterian 
Hospital, and it is hoped he will be well 
enough to leave the hospital this week. Mr. 
Silverberg has been confined at the hospital 
for the past two months and underwent two 
serious operations. 

Max Levy, diamond broker in the Re- 
liance building, accompanied by Mrs. Levy, 
returned to Chicago last week from New 
York. Mr. and Mrs. Levy were in the last 
coach of the third section of the 20th Cen- 
tury that met with an accident at Forsythe, 
N. Y. Both were shaken up and bruised, 
but were able to assist in the rescuing of 
those less fortunate. 

The funeral of Miss Hildur Shogren, who 
has been connected with the Chicago office 
of Adolphe Schwob, Inc., for the past three 
years, was held last Tuesday afternoon. 
Services were held at Hultin’s Chapel, and 
interment was at Memorial Cemetery. Miss 
Shogren passed away at the home of her 
parents, 3339 Osgood St., on Saturday, Dec. 
8, after an illness of five weeks. 

It was reported that a man who secured 
about $500 worth of diamond jewelry on 
memorandum from Harry E. Kaplan & Co. 
about six weeks ago, while representing him- 
self as a buyer for the L. Black Co., Detroit, 
had been arrested in Cleveland while posing 
as a minister and attempting to pass a forged 
check. He is being held in that city on the 
charge, and if released will be returned to 
Chicago to answer the charge here. 

Among the visitors in Chicago last week 
looking over the markets were: Albert 
3rown, Lincoln, Ill.; Henry W. Le Rette, 
Morris, Ill.; Carl M. Vogtman, Aurora, II. ; 
W. R. Stevenson, Holland, Mich.; J. M. 
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Custer, Aurora, Ill.; Harry FE. Mann, Ra- 
cine, Wis., and J. A. Rummele, of the J. A. 
Rummele Co., Manitowoc, Wis. 

B. F. Swartsberg, the Bulova Watch Co.’s 
representative for Chicago and the State of 
Michigan, will be at the Hotel Sherman, 
Chicago, from Dec. 10 to Dec. 24 inclusive 
with a stock-of watches. 

Sympathy was extended to Albert F. 
Koeninger, vice-president of the Lorenz 
Jewelry Co., 2332 Roosevelt Road, on ac- 
count of the death of his father, who passed 
away on Monday of last week at his home, 
4842 Jackson Boulevard. Funeral services 


were held from his home on Thursday, Dec. 
13, and interment was at St. 
tery. 


3oniface Ceme- 














D. A. Pontius, of Algonas, and J. S. 
O’Rourke, of Richmond, were in Detroit 
this week on buying expeditions. Both are 
well-known up-State jewelers. They report 
a fine Christmas trade. 

A. J. Cutler announces the opening of 
the Cutler Jewelers’ Supply Co., Inc., 506 
Liggett building. A. IF. Klein and George 
W. Hale have become associated with Mr. 
Cutler and are in charge of this department. 

Reid Berkey, of the Charles A. Berkey 
Co., wholesale jewelers, is suffering from 
an attack of pleurisy this week. He is re- 
ported considerably improved and is now 
well on his way to recovery. For a time 


it was feared his trouble might develop 
into pneumonia. 

Detroit newspapers of late have been 
flooded with jewelry advertising. Among 


those using page or half-page spreads this 
week are Friedbergs, the Basch Co., Loftis 


gros. & Co. Cole & Erwin, Enggass 
Jewelry Co., Millers and Sollans. The 
Christmas sentiment is featured in every 


spread, 

Automobile thugs recently smashed in the 
show window of Siegel & Orwants jewelry 
store, Grand Rapids, and escaped with mer- 
chandise valued at $1,000. Smashing jewelry 
store windows, grabbing everything in sight 
and then fleeing in an automobile, is a 
popular pastime in Michigan and nearby 
Canadian towns of late. Jewelers have lost 
thousands of dollars worth of merchandise 
in this way. 

Charles A. Berkey, like many other 
jewelry men, quite often meets with strange 
people and strange conduct. Not long ago 
a young man purchased a fine diamond en- 
gagement ring from him. It was just an 
ordinary sale and he gave it but little 
thought at the time. A few weeks after 
this young man again appeared at the store— 
this time with his bride. She wanted to 
exchange the ring for a chest of silver. Her 
request was readily granted, but Mr. Berkey 
says this was the first time he ever was 
asked to exchange an engagement ring for 
a bit of silver. 

Police and officials with 


city jointly 
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officers of the Retail Merchants’ Associa- 
tion, are considering the enactment of a 
new city ordinance prohibiting the opera- 
tion of so-called jewelry auction sales, 
which for a_ considerable time have 
flourished unmolested as the result of an 
injunction. John W. Chandler, secretary 
of the Retail Merchants’ Association, in a 
letter recently to Richard J. Lawson, cor- 
poration council, referred to the ordinance 
recently adopted by the common council of 
Columbus, O., which specilically prohibits 
the holding of jewelry auctions. “I have 
been receiving numerous complaints from 
merchants and individuals against the con- 
tinued nuisance of having auction jewelers 
swindle the public with no apparent effort 
to enforce the existing laws on this subject,” 
Mr. Chandler wrote. Mr. Lawson referred 
Mr. Chandler’s letter and the Columbus 
ordinance to James RK. Walsh, assistant cor- 
poration council who declares it to be con- 
stitutional and highly — satisfactory for 
adoption by the Detroit council. Detroit’s 
auction ordinance adopted Aug. 14, 1923, 
does not specify jewelry auctions, but 
generally prohibits all auctions within the 
one-mile circle except wherein permits are 
granted by the council. Following the en- 
actment ef this ordinance suit was begun 
in the Wayne county circuit court against 
Frank H. Croul, police commissioner, by a 
Monroe Ave. jewelry auctioneer, seeking 
to have the law declared invalid. The case 
was heard before Judge Ormond IF. Hunt 
several weeks ago but a decision has not 
yet been rendered. The police, by reason 
of the restraining order, are powerless to 
take further action. Judge Hunt says he 
has been waiting for the attorneys in the 
case to file briefs before rendering his de- 
cision, 











Lute Potts, formerly in the jewelry busi- 


ness in Marceline, Mo. has sold out and 
gone into the real estate business at 4703A 
Troost Ave. 

Harold Bigney, of the S. O. Bigney Co., 
of Attleboro, Mass., was in Kansas City, 
Tuesday, Dec. 11, and reported exceptionally 
fine business in Texas. 

QO. J. Wilkins, from Dalhart, Tex., was in 
Kansas City last week buying goods. He 
said that business in Texas is picking up 
and is much better now than it had been for 
some time. 

Clark D. Simmons, traveling salesman for 
the Edwards-Ludwig-Fuller Jewelry Co. in 
the Missouri and Nebraska territory, is in 
until January. He reports a very fair busi- 
ness all season. 

A. C. Hacken, at 613 E. &th St., was 
robbed about a week ago by bandits, who 
broke in through a window about four 
o'clock in the morning. His loss was small, 
but it was not covered by any insurance. 

Among the visitors in Kansas City dur- 
ing the past week buying merchandise were: 
J. L. Potts, Marceline, Mo.; O. Stutzman, 
Topeka, Kans.; James Stott, Paola, Kans. ; 
Mr. Myers, Lawson, Mo.; Charles Morrison, 
Olathe, Kans., and R. G. Bowers, Osawato- 
mie, Kans. 

“Phil” Sheridan, of Wichita, who travels 
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for Swartchild & Co. material house of 
Chicago, was in Kansas City for a couple 
of days last week. He also handles goods 
for the H. F. Shomo wholesale house. He 
is through for the season, which he reports 
as very prosperous, and is going to Newton, 
Kans., to work for the Sterber Jewelry Co, 
during the holidays. 

George J. Garnier, who has been con- 
ducting a jewelry store at 618 Minnesota 
Ave., Kansas City, Kans., and another 
jewelry store at 5314 Independence Ave, 
has been in ill health and feeling that he 
was carrying too heavy a load, sold his 
stock in Kansas City, Kans., to the Gordon 
Co., of Boston, but retained the lease. Mr, 
Gordon is conducting an auction which js 
being extremely well attended. 

Word was received by Mrs. Walter 0, 
Pardue, 643 Freeman Ave., Kansas City, 
Kans., of the death of Mr. Pardue’s father, 
W. H. Pardue, who died at Mabank, Tex. 
Walter O. Pardue is a jeweler in the Peo. 
ple’s National Bank building. W. H. Par- 
due is survived by his widow, Mrs. Hattie 
Pardue, and another son, Elmer Pardue, of 
Dallas, Tex. Walter O. Pardue is having a 
sale on his stock in his jewelry store in 
Kansas City, Kans., as it may be necessary 
for him to locate in Texas. 

Window smashers recently secured arti- 
cles valued at $250 at the jewelry store of 
J. A. Hacker. Mr. Hacker has sleeping 
rooms back of his small store at 613 E. &th 
St. Early one morning he heard the crash 
of broken glass and casually got up, and, 
without turning on lights, walked into the 
store, to the door, and peered out. Seeing no 
commotion he went back to his room and 
dressed. He then investigated more closely, 
and noted that articles were missing from 
the window and then saw a hole in the win- 
dow. There was no burglary insurance. 
Mr. Hacker came to Kansas City from Tip- 
ton, Kans. He has been in the jewelry 
business 23 years and this is his first loss by 
burglary. 











The following were visitors in St. Louis 


during the past week: T. L. Ferguson, of 
Bonne Terre, Mo.; S. E. Simpson, Carroll- 
ton, Ill; M. Roberts, Mt. Olive, IIL; ¢ 
R. Lenz, Springfield, Ill.; Jacobs-Lane ©. 
West Frankfort, Ill; Frank Ricketts, 
Charleston, Ill.; William Bachman, Collins- 
ville, Ill. 

R. E. Huesgen, who travels St. Louis, 
Mo., Illinois and Wisconsin for the Bauman- 
Massa Jewelry Co., has finished a very suc 
cessful year. He will stay in St. Louis the 
remainder of the season. A. C. Fritz, who 
travels Arkansas and Missouri for the Baw 
man-Massa Jewelry Co., has also completed 
his work for the year and will remain ™ 
St. Louis the remainder of the season. 

The vacation of a St. Louis jeweler began 
one night three weeks ago, when, neighbors 


say, he drove off with his wife in their auto 


mobile, first packing his stock and some 
household goods in a van. It has lasted 5 
long that two of his former customers today 
asked the police to aid them in finding him. 
The jeweler, who is about 35 years old, also 
conducted a clock and watch repair business. 
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E. A. Hirsch, of Robert Blum & Co., 
Inc. platinum mounting manufacturers of 
New York, called on the wholesale trade at 
Milwaukee during the past week. 

A. Manthey, of the Fred J. Theleman firm 
of wholesale and manufacturing jewelers at 
Milwaukee, is in the northern part of Wis- 
consin, visiting the trade and relatives. 

Jack Rothschild of Jacob Rothschild & 
Co. dealers in diamonds and diamond set- 
tings, called on Milwaukee wholesale jewelry 
houses during the past week, displaying an 
attractive line of samples. 

Robert A. Rank, of the firm of Rank & 
Motteram, retail jewelers of Milwaukee, has 
been elected treasurer of the local Kiwanis 
Club. Many prominent business men of the 
city are included in the membership. 

A. C. Kuesel, of Kuesel Bros., has be- 
come prominent among local radio fans as 
the owner of one of the finest receiving sta- 
tions in the city. Mr. Kuesel has been ex- 
ceptionally successful in hearing remote sta- 
tions with unusual clearness. Night work 
at the office is at present seriously interfer- 
ing with his hobby, he states. 

While redecorating the hallway on the 
third floor of the Manhattan building in 
Milwaukee, the workmen smashed a large 
plate glass hall window of the Fred J. 
Theleman wholesale jewelry establishment. 
The window was an expensive one, but the 
responsibility for the accident was entirely 
with the contractor, and the jewelry firm 
will experience no loss through it. 

Although the barricades erected by the 
contractors engaged in adding several stories 
to the Medford Hotel building have not as 
yet been removed, the Adolph F. Pulis 
jewelry store, located on the ground floor of 
the building, is enjoying a satisfactory holi- 
day trade. It is hoped that the entrance to 
the store will once more be fully visible from 
the street soon after the first of the year. 

Roy A. Sterr has completed arrangements 
for the opening of his new jewelry store in 
the Lawler building at Eagle River, Wis. 
Showcases and supplies have been purchased 
from reliable firms in Milwaukee and Chi- 
cago, and the new establishment is expected 
to be a credit to the town. In addition to 
the store proper, Mr. Sterr will conduct a 
watch repair shop. The equipment of the 
new place will be quartered in the front of 
Finn Lawler’s abstract office. 

John Grandlich, Sheboygan, Wis., has just 
moved into his large new quarters on N. 
8th St. The store is now the largest in the 
city, and because of the beauty of its ap- 
pontments takes its place as one of the 
finest establishments of its kind in the State. 

Ixtures are entirely of mahogany and plate 
glass and are excellent examples of the cabi- 
act makers’ art. The walls are finished in 
4 soft tone of gray. The location is one of 
the best for retail purposes in the city. 

Schedules of evening hours for the con- 
Yenience of Christmas shoppers have been 
worked out by the various merchants of Ap- 
Dleton, Wis, According to notices sent out 

y the retail division of the Chamber of 
ee every line of trade will have its 
; n set hours of opening and closing from 
ow until after the holidays. Jewelry stores 
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will remain open every evening until 9 
o’clock, starting Dec. 17. For some time 
previous to this date they remained open 
until 6 Pp. M. 

Among the leading contributors to the 
fund for entertaining about 1,000 disabled 
soldiers at the annual Christmas party of 
the American Legion at Milwaukee, is the 
firm of Bunde & Upmeyer, local jewelers. 
Part of the program for budgeting the money 
received calls for the distribution of 27 trees 
in wards of hospitals in Milwaukee county 
harboring disabled veterans, and of seven 
large trees for halls and dining rooms of 
such institutions. Each veteran will be given 
a gift basket, paid for out of the fund. 

Among the Wisconsin jewelers who called 
on Milwaukee jewelry jobbing and manu- 
facturing establishments during the past week 
were: Mrs. F. L. Coburn, East Troy, Wis. ; 
Thos. Bruhy, West Bend, Wis.; F. L. 
Wright, Racine, Wis.; W. E. Smith, Hart- 
ford, Wis.; John Sieger, Racine, Wis.; E. F. 
Doering, Waupun and Waterloo, Wis.; J. 
Armbruster, Cedarburg, Wis.; Gottfredsen 
& Nicoll, Kenosha, Wis.; Schneider Bros., 
Burlington, Wis.; E. Starkey, Waterford, 
Wis.; A. J. Boden, Clinton, Wis., and J. A. 
Hughes, Milton Junction, Wis. 

Gamber F. Tegtmeyer, son of Archie 
Tegtmeyer, Milwaukee jeweler, has been 
awarded one of the 32 Rhodes scholarships, 
available each year in the United States, ac- 
cording to word that has been received from 
Frank Aydelotte, president of Swarthmore 
College, and secretary of the Rhodes’ trus- 
tees. Young Tegtmeyer is 21 years of age, 
and is about to complete his course at the 
University of Wisconsin. The scholarship, 
which is an international honor, provides for 
a three years course at Oxford University, 
England. Selection of the winners is based 
upon character, personality, scholastic abil- 
ity,.and physical vigor. 

Archie Tegtmeyer, prominent Grand Ave. 
jeweler of Milwaukee, has been named 
chairman of the finance committee to raise 
funds for the purchase, erection, and decora- 
tion of Milwaukee’s big municipal Christ- 
mas tree, being planned by a commission 
that has been organized especially for this 
purpose. Many other local jewelers take a 
keen interest in the project, as it is greatly 
enjoyed by the entire community, and in- 
variably is a real delight to the eye, with its 
beautiful colored lights illuminating the 
Court of Honor. Music for the Christmas 
Eve program will be furnished by the Mil- 
waukee police band, organized some time ago 
by John Philip Sousa. 

Joe Grandlich, retail jeweler at 1278 Na- 
tional Ave., is now doing business in his 
handsome new store. With its mahogany 
fixtures and modern lighting facilities, the 
store ranks as one of the most attractive 
jewelry establishments in the city. It is 
simple but rich looking in its appointments 
and has been the center of much favorable 
comment. Though the closing of the Mil- 
waukee railroad shops, one of the principal 
sources of business at the Grandlich store, 
some weeks ago, has reduced the amount of 
business being done during the holiday sea- 
son, Mr. Grandlich states that this year’s 
business will equal if not excel last year’s 
volume in spite of this handicap. 

Newspapers are considered as merchandise 
in the eyes of the law, according to an opin- 
ion delivered by the Wisconsin attorney gen- 
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eral’s department to J. Q. Emery, State su- 
perintendent of weight and measures, which 
held that newspapers publishing coupons 
which, when accompanied “by a certain 
amount of money, entitle the holder to cer- 
tain articles of merchandise, are clearly vio- 
lating the Wisconsin trading stamp law. 
Heretofore the law has been applied only 
to articles generally accepted as merchandise, 
and including jewelry. Following the opin- 
ion, Mr. Emery has announced his intention 
of notifying any publication in the State that 
is violating the law under this ruling, and 
to take steps to prevent further violations. 

Several hundred dollars’ worth of jewelry, 
consisting of 15 watches and eight rings, 
were stolen from the Peter Jagla jewelry 
store at Kiel, Wis., in an early morning rob- 
bery by thieves who broke the plate glass 
window with a brick. The job was pulled 
while the town marshal, Frank Grott, was 
at the railroad station. It was a fast piece 
of work, as Jagla, who lives in the rear of 
the store, and made a run for the front after 
hearing the crash, found only his broken 
window and the vacant spaces in the display 
case, the thieves having effected their get- 
away. The only available clue is a top- 
coat, which was left by one of the thieves in 
fleeing. Two strange men, who were ob- 
served at a local bowling alley on the after- 
noon preceding the robbery, are being 
sought by the authorities as possible sus- 
pects. : 








New Enterprises 


E. Heberlein has opened a jewelry store 
at Fennimore, Wis. 

Schneff Bros. has started a jewelry store 
at 223 Harrison St., Davenport, Ia. 

D. A. Miller has opened a jewelry estab- 
lishment at 11 Third Ave., Duluth, Minn. 

Charles P. Quackenbush has opened a 
jewelry and repair store at the corner of 
Lake and Broas Sts., Pulaski, N. Y. 











A new game; that is, an old game with 
new trimmings, was worked on the Oskamp- 
Nolting Jewelry Co., Cincinnati, Wednes- 
day, according to reports filed with the city 
police. The jewelry concern told the police 
that it had been fleeced out of watches 
amounting to $297 in a comparatively simple 
manner. A man, who said he was an agent 
of the Union Gas & Electric Co., presented 
a note at the store which stated that “bearer 
be given watches the value of which should 
not exceed $300 and charge it to the Electric 
company.” He selected several watches and 
departed, apparently for the gas offices at 
4th and Plum Sts. Later, however, when 
clerks of the Oskamp firm called up to de- 
termine whether the watches were satisfac- 
tory, it was determined that the alleged pur- 
chaser was a fraud and was in no way con- 
nected with the firm. This marks the sec- 
ond robbery of jewelry establishments in 
Cincinnati during the holiday season. Sev- 
eral weeks ago the Oskamp Jewelry Co., in 
the Dixie Terminal building, was fleeced out 
of a couple of bracelets by a well-dressed 
couple. The theft did not become known 
for several days and was not announced by 
the store. The two robberies, however, are 
the only ones which have been perpetrated 
upon Cincinnati jewelry concerns during the 
present holiday season. 








































































Jack Lewis is in the Pacific northwest, 
having first made a pre-holiday trip to south- 
ern California. 

Gordon Otto is in Los Angeles and Cecil 
McCoy is having a strenuous time taking 
care of Otto’s Christmas rush. 

Joseph Kielty, of Kielty & Beard, stated 
that their first six months of business have 
been both profitable and encouraging. 

Emanuel Levy, of Levy & Cresalia, stated 
that Christmas business has been going very 
satisfactorily and that widespread satisfac- 
tion prevails in consequence. 

Jess W. King and Mrs. King have by no 
means laid up their motor yacht for the Win- 
ter season. Nearly every holiday finds them 
out on the bay, often with a jeweler friend. 

Charles Weber, who has been calling on 
the retail jewelers of this city and of Oak- 
land for J. H. Spiro, states that business is 
going along excellently with the holiday 
trade. 

Charles Weinshenk, Jr., of Charles Wein- 
shenk & Son, continues to send in good or- 
ders from the Pacific northwest. It is ex- 
pected that he cannot resist returning home 
for the holidays. 

Kd T. Willis has just returned from his 
southern trip for the Burr W. Freer Co., 
and FE. C. Prentiss has left for the south, 
while H. K. Roseboom has left for the 
north on his delivery trip for Burr W. 
Freer. 

At the last meeting of the western district 
directors of the National Jewelers Board of 


Trade, held in the western district office, 
First National Bank building, here, the 


western directors extended a vote of thanks 
to A. W. Huggins, whose term expires on 
Jan. 1. 

Clyde J. Schoenfeld will leave for the east 
Jan. 1, to cover the field in jewelry centers, 
for William Davidson, looking for new and 
up-to-date merchandise. His eastern head- 
quarters will be at Mr. Davidson’s New 
York office, 522 Fifth Ave., and he will stay 
at the Pennsylvania Hotel. 

The Modern Jewelry & Optical Co., Mar- 
ket St., San Francisco, has just been sold, 
including fixtures and lease, to Alfred De 
Tauve and Louis Diamond, who will con- 
tinue in the same location, epening up with 
a new stock of jewelry on Jan. 1. The re- 
tiring proprietor, H. Schmalz, has been in 
the jewelry and pawnbroking business in San 
Francisco for the past 30 years. 

A novel ring has just been designed by A. 
B. Tuckey, of H. W. Tuckey & Co. It con- 
sists of three rings, which can be fastened 
together and worn as one, or can be worn as 
three rings. The center is a hoop of dia- 
monds and the two outside hoops are of 
emeralds. Mr. Tuckey says that in this ter- 
ritory four prongs are in demand for mount- 
ing any diamond of over one-half carat. 

Retail jewelers of California calling on the 
trade within the past few days include: 
Mrs. A. G. Prouty, wife of Arthur Prouty, 


Napa; Max Noack, Sacramento; Samuel 
Prager, Hollywood; Charles Daunt, Mo- 


desto: William Jung, of W. C. Lean, San 
José; W. E. Kiefer, Sonoma; A. Mosso, 
Sonoma; J. J. Baker, Palo Alto; F. W. 
Frisch, Healdsburg; C. Krogh, Hayward; 
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\. FE. Benoit, San Mateo; M. Saier, Fresno; 
J. G. Beard, Martinez, and Benjamin Levy, 
Newman. 

B. M. Tasse, Coast manager of the Man- 
ning-Bowman Co., reports that this is a very 
heavy holiday season for electric appliances 
as gift lines. Mr. Tasse is preparing to 
leave for a visit to the factory. He will 
travel through Canada and is planning a 
January hunting trip in the Canadian Rock- 
ics. This wil) not be his first experience of 
Winter hunting in this region, and he is en- 
thusiastic for the sport. 

A. I. Hall & Son report that business in 
Oregon and Washington is much better than 
it has been for a number of years. Both the 
Portland and Seattle offices are extremely 
busy, which demonstrates the wisdom of the 
firm in establishing their service stations in 
the Pacific northwest. P. A. Rowe, a popu- 
lar member of the staff of the concern, has 
been extended the sincere sympathy of his 
associates and of the trade in the death of 
his father, R. Rowe. 

W. F. Undhjen is planning to open offices 
in Los Angeles, in which he will carry his 
own lines and will maintain headquarters for 
Harold Z. Kimes. Mr. Undhjen walked in 
on Kimes, early in December, at 704 Market 
St., and asked him to serve immediately as 
best man at Mr. Undhjen’s wedding to Miss 
Kay Ratelle, of Winslow, Ariz. After the 
wedding, there was a banquet at the St. 
Francis Hotel. The happy couple spent 
their honeymoon at Monterey. 











Because of their busy season Abe Ellman 
and brother, Dayton. O., came to Cincin- 
nati last Sunday and did a lot of buying. 
P. A. Boerstler, Batesville, Ind., was also in 
Cincinnati during the week. 

Mayo Loeb, of L. Loeb & Sons, returned 
to Cincinnati last week after having been on 


the road for a number of weeks. He came 
back to replenish his stock and started out 
on the last tour of the year. 

Max J. Greenwald, jeweler, bought a 
series of residential buildings at the north- 
west corner of Sycamore and Dorsey Sts., 
this city, paying $40,000 for the investment. 
The buildings consist of two, three and four 
stories, including numbers 1777 to 1787 
Sycamore St., with a frontage of 145 feet 
and a depth of 114 feet. He bought proper- 
ties from John G. Ausdenmore and they 
contain one store and 64 rooms. 

The report made to stockholders by Fred 
G. Gruen, president of the Gruen Watch Co., 
had some bearing upon the stock at the Cin- 
cinnati Stock Exchange during the week as 
it moved up sharply to 32, marking the 
highest point it has reached during the year 
1923. Mr. Gruen reported that despite the 
ood business that the company had enjoyed 
in preceding years the 12 months now closing 
was the greatest in history. 

Frank Wolpa, jeweler, on W. 5th St., 
made another investment in real estate by 
buying a double three-story brick structure 
at 49 W. McMicken Ave. Mr. Wolpa has 


made a number of investments in real estate 
in this city and his last venture includes a 
structure containing 20 rooms on a lot 21 by 
It sold for $11,500. The jeweler 


89 feet. 
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recently sold some downtown property ata 
decided increase over what he originally 
paid for it. 

James K. Bingaman, of Bingaman & (Co, 
which conducted the jewelry store of the 
Reliable Jewelry Co., at 1533 Vine St., filed 
an answer in the United States Distrig 
Court during the week in which he admitted 
that the firm was insolvent and also consent. 
ing to be adjudged bankrupt. Suit acking 
for a receiver for the firm was filed by John 
Paulis and other creditors several weeks ago 
and in the answer Bingaman admitted that 
this would be best. 

Office men and traveling representatives of 
the Gruen Watch Co., Time Hill, this city 
jay claim to the fact that they have the bes 
bowlers in the jewelry trade in Cincinnati 
chiefly because of the Gruen Traveler's 
Bowling League. At the present time this 
league consists of two teams which fol 
every Wednesday afternoon at Bachmann's 
alleys in Avondale. The league was or- 
ganized primarily to create a more friendly 
feeling among the traveling men and also to 
bring them together socially and the claim 
is made that some of them “throw a nasty 
hook.” Some of the “stunts” that develop 
at the weekly mectings of the teams create 
a furore and gives the men something to 
talk about every session. They are very 
evenly matched which keeps the competition 
at a very high pitch, each team having won 
six games and lost as many. 

The ticket that was selected by the nomi- 
nating committee of the Wholesalers’ and 
Manufacturers’ Association of Cincinnati for 
the year of 1924 will be made up of the fol- 
lowing: J. Charles Becker, president; 
Clarence Loeb, vice-president ; Edgar Noter- 
man, treasurer, and Ed H. Croninger, secre- 
tary. The directors will be Joseph T. 
Homan, William Oskamp, Sol Wetzstein, 
Al Wallenstein and A. Nuernberger. This 
list was submitted at a meeting of the nomi- 
nating committee at the Chamber of Com- 
merce, Tuesday, and in turn will be sub 
mitted to the membership of the organization 
by mail some time before the annual meeting 
in January. Arno Dorst was chairman of 
the committee. Of the nominees Mr. 
3ecker, who is slated for president, is the 
local representative of the Keystone Watch | 
Case Co., Mr. Loeb is identified with the 
firm of L. Loeb & Sons, Mr. Noterman is 
one of the directors of Joseph Noterman & 
Co., while Mr. Croninger will again serve 
in the same capacity he served this year. 
He also is secretary of the Associated 
Jewelry Manufacturers of Cincinnati. Mr. 
Becker served as vice-president to Joseph 
T. Homan this year and is now moving into 
the chair of the presidency. President 
Homan presided at the meeting Tuesday but 
left the city immediately afterward for New 
York city where he will attend one of the 
monthly meetings of the Silversmiths’ Ass 
ciation. It was reported at the session that 
the annual dinner dance of the organizatioa 
would be held at the Hotel Gibson, Jan. 14 
and that the annual business meeting wo 
follow within three or four days of this. The 
entertainment committee of which Clarenct 
Loeb is chairman, is hard at work trying 1 
make the affair one of the most successful 
history 








Edgar A. Eaves, jeweler, Sterling, Colo. 
has been succeeded by William J. Headrict 
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J. M. Armburster, representing the Illinois 
Watch Co., is here visiting the trade. 

W. G. Hunter, formerly in business in 
Monrovia, has opened a new store in Van 
Nuys. 

The Meyers & Talbott Co. has put on two 
more salesmen and all are working at full 
capacity. 

.§. L. Broder, formerly of Chicago, has 
bought the business of the Wilshire Jewelry 
Co., 907 S. Vermont Ave. 

Joseph R. Brilliant, of the Jos. R. Brilliant 
Co., has gone to Imperial Valley on a busi- 
ness trip, taking in San Diego en route: 

Jewelers coming in from other southern 
California towns report that holiday business 
is starting in earlier this year than usual. 

Louis Eppenstein, Elgin, Ill., representing 
the Illinois Watch Case Co., is here for a 
short visit. He is accompanied by his wife. 

Jess Measer, of the Berson-Measer Jewel- 
ry Co., has just returned from a trip to San 
Francisco and reports having done a very 
satisfactory business. 

New additions to the sales force of the 
Donavan & Seamans Co. are C. P. Coleman, 
H. T. Leckey, E. B. Ayres, R. T. Sundheim 
and Mr. Shackleford. 

E. B. Nicoll, manufacturing jeweler, 302 
Jewelers’ building, has put on two addi- 
tional men and is working evenings in an 
effort to keep up with his orders. 

The next regular meeting of the Jewelry 
Crafts Association will be held on the second 
Tuesday in January. Plans for a big ban- 
quet will probably be considered at that time. 

Frank Woertendyke, 403 Jewelers’ build- 
ing, has returned from a trip to Redlands, 
Riverside, San Bernardino and other towns 
on the old “kite-shaped track.” He found 
business good in the places visited. 

Joseph Guntzburger, New York, has been 
spending a couple of weeks in this vicinity. 
Jacques T°. Karelsen, of E. Karelsen & Co., 
is also staying here a few days. He reports 
that he has found business unusually good. 

Charles IF’. Manahan, well-known jeweler 
of Pasadena, was elected president of the 
Lions’ Club of that city a few evenings since. 
Charles FE. Everard, another well-known 
jeweler, was elected second vice-president 
the same evening. They will be installed in 
January. 

The sales force in the jewelry department 
of Hamburger’s now comprises 111 people, 
subdivided as follows: General jewelry, 44; 
silverware, 25: leather goods, 38; clocks, 4. 
In addition, there are two heads in each de- 
partment, floormen and others, making the 
whole force about 130. 

The Smith jewelry store, 5106 Whittier 

lvd., was entered while Mr. and Mrs. 
Smith were both temporarily absent a few 
days ago and robbed of about $3,000 worth 
of diamonds. The store is well out in the 
suburbs east of the city and no one seems 
to have seen the burglar. 

E. L. Deacon, 610 Bumiller building, 
whose safe was blown open and robbed some 
weeks ago, has received payment for his loss 
from Lloyds, by whom he was insured. Mr. 
Deacon has increased his force by the addi- 
tion of Henry Costey, a platinum worker, 
recently from San Francisco. Mrs. Deacon 
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has just returned from an enjoyable trip to 
Kansas City and St. Louis. 

Charles H. Clark, 801 S. Spring St., has 
returned from an automobile trip of 1,600 
miles, during which he visited Arizona, Ne- 
vada and Utah. His first day’s drive was 
from Los Angeles to Las Vegas, Nev., mak- 
ing the distance of 401 miles in 16 hours. 
He went to visit some mines in Navada and 
Utah. 

The new firm of Wright, Campbell & 
Ginder are preparing to enlarge their store 
by acquiring more space in the store adjoin- 
ing theirs on the east to accommodate their 
silverware department. Miss Opal Lisenby, 
formerly in the office of the International 
Silver Co. in this city, has been engaged for 
the silverware department of this firm. 

Judging from word coming here from San 
Francisco, the watchmakers of that city, as 
well as those of Los Angeles, are coming to 
appreciate the value of certification. - It is 
reported that Shreve, Treat & Eacret, one 
of the leading firms there, have given notice 
that they will employ no watchmakers who 
have not passed the examination of the Hor- 
ological Institute of America. 

Alexander Rettie, head of the watch sales 
department of Feagans & Co., has been con- 
fined to his home for two weeks by serious 
illness. He is reported to be convalescent. 
Feagans & Co. have added about 65 sales 
people to their force since opening their new 
store, making a total of about 125. A unique 
feature introduced in this store is the passing 
of tea to visitors. Handsome Chinese girls, 
in Chinese costume, pass through the crowds, 
carrying neat trays containing pots of choice 
tea and cups and saucers of chinaware. 

The establishment of C. F. Sischo & Sons, 
dealers in jewelers’ supplies, in the Jewelers’ 
building, will remain closed on Sundays dur- 
ing the holiday season, but will remain open 
evenings. Carl Sischo, accompanied by his 
wife, has returned from an extended and 
interesting automobile trip across the Colo- 
rado desert. He went to Needles, on the 
Arizona line, a distance of 300 miles, then 
southward to Niland, and home via Mecca 
and Palm Springs, making a total distance 
of over 600 miles. Between a point a short 
distance from Needles and Niland, a distance 
of 70 miles, they did not see a single person, 
but had a fairly good road and very pic- 
turesque scenery. 

=. F. Whittemore, whose store at 847 S. 
Broadway was gutted by fire some weeks 
ago, was able to reopen in that location on 
Dec. 4 and a settlement has been effected 
with the insurance companies. According to 
the adjusters’ figures, the total stock in the 
store was valued at $17,000, the loss was 
$9,500, against which there was insurance of 
$5,500. After the fire and until he re- 
opened his store on Broadway, Mr. Whitte- 
more did business in a store on S. Main St. 
He is receiving new merchandise now and 
getting well under way again. He has se- 
cured the services of Chester A. Hansen, 
formerly head of the watch-repair depart- 
ment of Geo. Gerner, Council Bluffs, Ia., as 
chief watchmaker. 

Following are the names of some of the 
out-of-town jewelers who have been in Los 
Angeles recently: Mr. and Mrs. H. E. 
Gould, San Bernardino; F. M. Bryan, Al- 
hambra; W. C. Guerth, Redlands; George 
Bower, Upland; C. W. Middleton, Pomona; 
J. E. Lewis, Claremont; Frank Hoffman, 
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Santa Ana; Leon Asher, Alhambra; A. J. 
Dutton, Anaheim; Taylor Jacobsen, Fuller- 
ton; E. T. Stoddard and J. H. Woolard, 
Whittier; Mrs. C. J. McCormick, A. 
Protsch, Redondo Beach; H. C. Bilger, F. 
B. King and M. Fornes, Venice; J. Posner, 
F. B. King and R. H. Wilson, Ocean Park; 
Frank Fraiberg, Santa Monica; G. W. Bur- 
zell, Sautelle; C. E. Miller, Van Nuys; J. L. 
Tindall, Owensmouth; W. E. Lawrence, 
Burbank; G. E. Christie, Elsinore. 











TRADE CONDITIONS 


Trade conditions in the Denver territory are 
fair, according to many of the retail jewelers in 
Colorado and New Mexico. Some of the opinion 
that business this season represents “normalcy,” 
while others hold that there is a slump due to a 
semi-buyers strike in this territory. The latter 
group in support of their belief point to the con- 
dition of the hotel, amusement and banking in- 
dustries. Hotels and theatres are not booming, save 
in a limited number of specific instances. The 
jewelry men say that when people are not traveling 
and that when they are not seeking amusement, 
they are nct in a spending mood. They also point to 
the tremenduous increase in the number of savings 
accounts in Colorado (and particularly Denver 
banks), and to the equally great increase in the 
actual amount of money on deposit in savings ac- 
counts. The banks say that this business is the 
best it ever has been, and recent government 
figures showed Denver to be the fourth city in 
the United States in savings accounts, 





The Rapin jewelry store at Oak Creek, 
Colo., has moved to the attractive new 
Piercen building. 

Carl Phenix, formerly in the jewelry busi- 
ness at Cheyenne, Wyo., has taken over the 
jewelry department: of the City Pharmacy at 
Las Animas, Colo., and has moved his family 
to the latter city. If he makes the record 
in the jewelry business at Las Animas that 
he did as a soldier in the World War, suc- 
cess will be inevitable. 

W. E. Chilton, for the past 15 years a 
La Junta, Colo., jeweler, has opened up a new 
store at the old: location of the Burwell 
Jewelry.Co.. The stock of the Burwell com- 
pany recently was sold at private sale, and 
Mr. Chilton later purchased the fixtures. 
He then obtained the lease on the store room 
formerly used by the Burwell company, and 
is opening up the store with a new stock of 
general jewelry. 








Pacific Coast Notes 





Charles Frank’s jewelry store, Carmel, 
Cal., has been moved from Ocean Ave. to 
Dolores St. 

W. F. Arnett is opening a jewelry and 
watch repair establishment in the Title In- 
surance building, Kelso, Wash. 

George A. Butt, watchmaker of 1017 
Chorro St., San Luis Obispo, Cal., has add- 
ed a stock of watches, clocks and jewelry. 

L. W. Suter, Inc., of 1115 Second Ave., 
Seattle, Wash., one of the largest jewelry 
establishments in that city, is holding a clos- 
ing-out sale. It is understood that Mr. 
Suter is closing out his business. 








The Forest Smith jewelry store, Rich- 
mond. Mo., is reported burned out. 
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The Question of Competition 





ANY jewelers when asked why they do 
not stock gift department merchandise 
reply that there is a gift store in their town 
and that they feel they are not able to com- 
pete with that store. Yet, before another 
year is out one of the five to 10 jewelry 
stores will either stock gift department mer- 
chandise or another gift store will open its 
doors to compete with the already established 
gift store. This is business. And the sec- 
ond store, or the jewelery store which opens 
a competitive gift department will succeed, 
in almost every instance if the stock is a 
good competitive stock. 

We will take for instance a progressive 
jeweler who is one of five or 10 jewelers in 
a fair sized town. He decides that he will 
not allow one gift store to monopolize the 
gift trade. He realizes in the jewelry trade 
against from five to 10 competitors he man- 
ages to keep his head above water and cer- 
tainly he can make a success of the gift 
department merchandise against one com- 
petitor. He is right. He studies that com- 
petitor, learns his stock, and watches his 
JEWELERS’ CIRCULAR to see what additional 
merchandise he can place on his gift depart- 
ment shelves, and he also on his next buying 
trip goes to some novelty houses and selects 
a large assortment in limited individual num- 
bers of novelties which his competitor has 
and has not. 

It depends upon the location which the 
jeweler gives this new gift department in 
his store, upon the window space he gives 
the merchandise and upon the advertising 
copy he sends to the newspapers just how 
much competition he has to meet from the 
gift store. His jewelry customers will come 
to see his stock and give him the preference 
of their purchases, and others will come out 
of curiosity, or because he has something 
which the gift store has not. Make it your 
policy to “If you do not see what you want 
~—ask for it and we will obtain it for you” 
and you will build up a growing list of cus- 
tomers, and you will also “get a line on” 
just what customers do want to buy. 

The gift store has several advantages over 
the jewelry store with the gift department. 
If the jewelry store can devote considerable 
space to the gift department stock then the 
matter of space is eliminated from the list 
of advantages which the gift store has. If 
the jewelry store will utilize its cellar as a 
gift department one of the most attractive 
departments can be made. But the jeweler 
who is going to compete with a gift store 
must give as much room to his gift depart- 
ment merchand‘se as is possible so that his 
display and size of stock may be able to 
compete. 

The other important matter is display. 
Gift stores make their atmosphere one which 
gifts just naturally fit into. The jeweler can 
do this but he is not as able to do so as the 





gift store because the jeweler is a man who 
knows jewelry, stones, and silver and who is 
almost a stranger to gift department mer- 
chandise. He must either study it carefully 
for some time before he opens his depart- 
ment, and other stores which display gifts 
in his own town and other towns or he must 
obtain the services of a man or woman, pref- 
erably a woman because women seem to bet- 
































Group Ne, 394—LACQUERED TRAYS AND BOXES 


(See text on page 111) 


ter handle this class of merchandise, and 
trust that salesman or saleswoman to handle 
the display of the gift department merchan- 
dise and the window trimming. This sales- 
person should be one who understands in- 
terior decorating or has at one time had 
stationery store or gift store experience. In 
this manner another form of competition is 
eliminated and the jewelry store is on a 
more equal footing for the competit‘on which 
will surely be when the gift department is 
opened and fully launched. 

Gift stores have their owner or manager 
travel to New York or other buying centers 
once or twice a year. They find that it pays 
to be on the ground and see the new novel- 


ties as they are ready to be launched on the 
market. The jeweler who has his salesmen 
from manufacturers come to his store will 
have to bestir himself and make yearly or 
semi-yearly trips to keep his stock up to the 
par which makes competition keenest and 
which will make his department a success. 
And these trips will be more than worth 
while, for he can also study methods for the 
jewelry and silver merchandising while he 
is in the big cities and learn what those 
jewelers are doing—and take the ideas home 
and modify them to fit his town or city con- 
ditions. Yes, the jeweler who wants to make 
a success of his gift department must get out 
on at least two trips a year—he must get the 
bigger and broader vision which can only be 
obtained by visits to other stores, to manu- 
facturers’ plants and show rooms, and 
through talks with men who have come in 
contact with many conditions and have met 
some of them or know others who have met 
the conditions. 

So, if you can compete with the gift store 
in your town in these points you have more 
than a fair chance of succeeding and shortly 
finding that “if there is competition it isn’t 
the sort that you need to worry about.” 





The Department Store and the 
Gift Department 





ANY jewelry stores will not carry a 
certain line of flat silverware because 
it is carried by hardware stores and the de- 
partment stores. They feel that there is a 
form of competition which they cannot meet. 
When the s‘lver is tarnished or when there 
is an overstock the department store will 
have a sale and clear out the silverware. 
This means a price below that which jewel- 
ers can sell at, and also means a cheapening 
of the class of stock if they carry that line. 
Jewelers prefer to carry one popular line 
and one exclusive line of silverware which 
is sold only to jewelers throughout the 
country. 

This same condition exists in gift depart- 
ment merchandise. The department store is 
such a success because it is branched out 
into so many lines that the customer can 
buy practically everything she wants in one 
building and saves shopping energy and time. 
The novelties in the department store are 
as complete as it is possible for a store to 
carry, but the jewelry store can be alert and 
watchful and often beat the department store 
in the stocking of new novelties, and can 
many times carry lines which the department 
store does not feel it can afford to carry 
because it makes its stock more varied than 
space permits. 

The jeweler who has a gift department 
should not fail to closely watch the stock 





(Continued on page 115) 
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In the variety and depth of its colors, Bakelite 
Jewelry is incomparable, and its beauty is lasting. 
Its light weight makes Bakelite particularly suit- 
able for the long necklaces now in vogue, and these 
are being made in many rich and jewel-like colors. 
In addition to amber, emerald, ruby, and jet, there 
are new colors including Chinese amber, love- 
apple and sapphire. 

We invite manufacturers to consider the use of 
Bakelite for making novelty jewelry, and will 
gladly send a representative with samples. 


BAKELITE CORPORATION 
247 Park Avenue, New York, N. Y. 
636 West 


Chicago Office: 22nd Street 
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Hints for the Dealer Conducting a Gift Department 

















Ep1tor’s Note:—Jewelers who are interested in special lines for their Gift Departments are invited to 


suggest articles which they desire to see illustrated. 


Whenever possible, illustrations and descriptions of 


such articles will be published in this department and additional information given upon request whenever 


the data is available. 


MPORTED lacquered trays and boxes in- 

laid with mother-of-pearl are among the 
very attractive items the importers of orien- 
tal goods are offering. These beautiful trays 
and boxes are decorated in a variety of in- 
teresting and attractive designs and make 
most acceptable and useful gifts. They are 


are rich in beauty and excellent for high class 
Christmas trade. 
x * 

In our enthusiasm over the beauty of iri- 
descent and brilliantly colored glassware, 
delicately glazed pottery, metal goods such 
as brass, copper and wrought iron and other 
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Group No, 395—MIRROR, CLOCKS AND CANDLESTICKS FOR HOME USE 


excellently made representing the finest ma- 
terial and workmanship and as such make a 
strong appeal. They may be sold in sets or 
singly, realizing a handsome profit for the 
dealer. In group No. 394 a few examples 
are illustrated. The exotic charm of orien- 
tal merchandise makes a strong appeal to 
the average buyer and wields a fascination 
which is not easily dispelled. 


“ee & 


Mirror clocks in hall or living room serve 
a double purpose and are both useful and 
decorative. For hanging above the console 
table this kind of a mirror serves admirably. 
A charming picture is presented if the mir- 
ror is of mahogany and is blended with the 
table of the same wood and a simple colonial 
console set is used. For a more elaborate 
display the polychrome or gift effects may be 
used with more ornate table and console s +t. 
For living room or stair landing this charm- 
ing mirror clock gives out an atmosphere of 
warmth and hominess which is so much to 
be desired. Then, too, it cannot but har- 
monize with most any surroundings. These 
Clocks, as illustrated in group No. 395, are 
equipped with high grade eight day lever 
movements and dials of silver or gold with 
black enameled hands and numerals. The 
frames are of mahogany, walnut or bur- 
nished gilt, suitable to combine with any 
style of furnishings. The mirrors them- 
selves are of the finest quality beveled plate 
glass. The candlesticks shown are of solid 
mahogany—one showing glass prisms, bob- 
ache and cup, and the other a beautifully 
etched globe. The latter makes a charming 
night light. The prisms on this candlestick 
are hung from a wooden bobache. These 


charming combinations for ornamentation 
and general utility, let us not forget or slight 
sterling silver or underestimate its beauty 
or permanent value. Other things may 
charm momentarily but the worth and last- 
ing quality of silver is ever present, and no 
matter what the style may indicate an article 
in silver is always lovely and its real value 
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are easily displayed in the gift section and 
incidentally hide bare and unsightly wall 
space giving to your gift corner an attractive 
appearance and an added charm, The cus- 
tomer observing the use to which these 
tapestries may be put may remember some 
bare corner or table in her home whose ap- 
pearance would be greatly improved by the 
addition of such an item. The tapestries 
illustrated in Group No. 397 are finely woven 
imported merchandise, depicting interesting 
and varied subjects. 
tee 

An important development,.in home fur- 
nishing has been brought abottt by the use of 
lamps. In times past the lamp was usually 
tolerated as a light-giying necessity and not 
a beautiful. and useful accessory as it is to- 
day. The modern home is, with few excep- 
tions, well equipped with lamps of many 
kinds lending their soft lights to enhance the 
beauty of the other furnishings and complete 
the artistic effect. The interest in lamps is 
by no means waning, in fact, every day 
something new and bewitching is to be dis- 
covered and the average woman can find 
more suitable places for this accessory than 
she has lamps to fill them. The gift dealer 
will find it advantageous to his business to 
have a well stocked lamp department for this 
particular merchandise needs little or no 
“boosting” and will practically sell itself if 
attractively priced and of an interesting va- 
riety. In Group No. 398 a few very beauti- 
ful examples of lamps and lighting appur- 
tenances are shown. 

*k * x 

3ut a faint idea of the attractive shapes 
and colorings of a line of ceramics produced 
by the peasant craftsmen of the Czecho- 
Slovakian Republic can be obtained from 
the illustration. The charm of unsophisti- 
cated art as exhibited in these pieces has 
aroused much interest and attention. The 
craitsmen and craftswomen who do the work 
have never attended art school but base their 
knowledge of their art on old tradition. The 





Group No. 396—CHARMING STERLING SILVER OFFERINGS FOR THE GIFT COUNTER 


is always there. Group No. 396 shows several 
items such as vases, candlesticks, compotes 
and flower holders made in lovely shapes 
and styles, well calculated to enhance the 
beauty of any home. Such pieces make gifts 
of distinction and are highly appreciated and 
most acceptable. 
* * * 

A charming note in home decoration may 
be effected by the use of woven tapestries as 
table covers, scarfs or wall panels. These 


bowls and jugs and also the powder and 
cream jars illustrated in Group No. 399 are 
decorated under the glaze with a beautiful 
blue, intermingled with various colored 
flowers running into each other. They are 
also to be had in yellow. Odd pieces of this 
ware or even a complete tea set lend a 
charming touch of color to the table and a 
quaintness that only such folkware can give. 
..@:6@ 


Egyptian Reproductions in different finishes 
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assembled by 
Maddock & Milley 


Incorporated 


e House of Stooks 
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HAWKES 


Cash in on Your Prestige ! 
. VERYBODY who sends a gift would prefer to buy 


it from a jeweler because his taste and judgment are 
authoritative. But they hesitate to bother him on the numer- 
ous occasions which call for inexpensive gifts. 

Now since they send a dozen or two inexpensive gifts 
for one which is really costly, you can form some idea 
of the business which you are passing up. 

The easiest and best way to build up a profitable gift 
business is to keep displaying new and unusual items, mod- 
erate in price but excellent in workmanship and design. 
Hawkes specializes on this type of merchandise. 

The Hawkes crystal flower basket illustrated here is a 
Raney fine example. Display it in your window and you will 


Lila design, 7% inches diameter, find it just sells itself. 
10 inches high. $4.50 each, net. 


T. G. HAWKES & CO. Corning, N. Y. 


Pacific Coast Office: 140 Geary St., San Francisco, Calif. 
Canadian Representative: R. G. How, 118 Coristine Bldg., Montreal, Canada. 
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have a distinction all of their own. This 
metalware is rich in tradition and romance 
which increases the interest shown in these 
peautiful reproductions. The designs are 
symbolic and are worked out in splendid de- 
tail. The finished product represents the 
highest type of workmanship and are ex- 
cellent examples of this particular type of 
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Exhibitions of Oriental Art at the 
Cincinnati Art Museum 





HERE is on display at the Cincinnati 
Art Museum at the present time two of 
the most important collections of Oriental 
art ever shown in this city. One is that of 
Chinese porcelains of the most exquisite 























Groupe No, 397—wovEN 


(See 


metalware. Finished in antique bronze and 
Egyptian gold they make splendid items for 
the gift department. The incense burners 
are of extremely odd design, as is the 
cigarette box. Both candlestick and candle- 
holder have a different appearance than the 
average ones shown. To a certain extent 
the craze for things “Egyptian” has died 
out but such merchandise as shown in Group 
No. 400 is not a novelty but has a lasting 
charm. 
*x* * * 

novelties suitable for prizes 
are shown in Group No. 401. Every 
gift shop must cater somewhat to this 
type of merchandise as there is always a 
call for novelty items of an expensive va- 
riety. For prizes, favors or small gifts this 
department assumes an important factor in 
the gift store and should be replete with up- 
to-the-minute novelties. The watch with 
pencil attached is an attractive little novelty, 
helpful to the bridge player—telling the 
trump, showing who will deal next, value of 
trump, etc. The pencil is attached for use 
in scoring. The desk set of six pieces is in 
metallic encrustation effect in many _har- 
monious colors. The hinged telephone screen 
is made in shades to match the desk sets. 
The Cape Cod wind mill weather vanes 
are very quaint and attractive and may be 
had in various sizes, priced accordingly. 
The black cat door stop makes a rather in- 
teresting and useful little gift. These things 
aré worth the dealer’s consideration. 


Inexpensive 





tert on 


TAPESTRIES FOR TABLE COVERS OR WALL PANELS 


page 111) 


quality and in an adjoining room a Persian 
collection which includes a case of early 
potteries of the rarest quality, two astonish- 
ing rugs and eight 17th century Indo-Per- 
Sian miniatures from the Shah’s own private 
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12th-13th centuries (the classic period), the 
aethetic appeal is somewhat different from 
that of the Chinese. Here you have the 
quintessence of the sensorial. The very 
material, upon which their color and line 
are applied, is suggestive of the passing of 
all things. It has the fragility of a butter- 
fly's wing, with colors just as ravishing. 
Pure, warm, unadulterated, passionate color 
is the keynote of Persian pottery art in the 


Middle Ages. It is an expression of 
moods, .expressing those moods through 
color. It is suggestive of music or poetry, 


and what words are to poetry, so is color 
to Persian pottery. 

In the Chinese collection there are two 
ancient majestic bronzes that date back to 
the misty, semi-mystical days of Shang, two 
thousand years before Christ and at the very 
threshhold of civilization. Included in the 
display are five old Chinese paintings and 
two superb carvings in jade, China’s im- 
perial stone. The larger, at one time in the 
collection of the Emperor, Chien Lung 
(1736-1795), China’s greatest art connois- 
seur, and carved by his imperial command, 
which fact is engraved on the piece, stands 
thirteen inches in height, is magnificent in 
form and color, and a worthy monument 
to the skill of the world’s greatest lapi- 
daries. The other piece is yellow, the rarest 























GrouP No 398— 


LAMPS WHICH ADD TO THE ATTRACTIVENESS OF THE HOME 


(See text on page 111) 


collection in Teheran. Of the rugs one is 
a twenty-seven-foot “Ispahan” woven about 
1530 and the other a late 16th century 
Hindu, woven at the court manufactory of 
the great moguls of India. 

In the art of the Persian potter of the 








i Bis, di 
i eel thee ee, 














Group No. 399 


(See text on 


CERAMIC ART BY PEASANT CRAFTSMEN OF THE CZECHO-SLOVAKIAN REPUBLIC 


page 111) 


of all jade. In this room you may also 
see the famous 17th century “black-haw- 
thorne season vase,” from the collection of 
the late J. P. Morgan, and a wonderful 
Kang Hsi blue-and-white “ginger-jar” with 
ascending and descending hawthorne sprigs 
and dome cover. The great collector of 
old Chinese porcelain will tell you, with 
confidence, that there are but forty-four of 
these in the collections of the world. 

A great club-shaped “familleverte”’ lotus 
pond vase, two magnificent “sang-de-boeuf” 
(ox-blood) pieces, five delicious ‘“peach- 
blooms,” an “apple-green galipot” of the 
finest quality, and four entrancing 11th cen- 
tury “Chun Yao” flower pots—the rarest 
and costliest of all porcelains—are other 
outstanding pieces of this great display, 

Every potter in the world has been try- 
ing for ages to imitate this pottery but none 
as yet have found the secret. Their mar- 
velous beauty of form and color have never 
yet been developed by those who have tried. 
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Our New Line of High Class GIFT ARTICLES Now on Display 


Small Tea Tables, Marble or Inlaid Tops, 
Crystal Table Candelabras 













Let us send 
you an 
illustrated 
price list. 






GLAENZER TRADING CORP. 3,887 3a St 


Importers of Filet Laces, Furniture, Art Objects, Accessories for Decorations, Antiques 
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FOREIGN WARES 


Especially chosen for the clientele of 
Jewelers. Italian and Spanish Art 
Pottery Novelties in Glass—Russian 
Hand Carved Wood. 


Borghese Productions 
Haeger Pottery—Hall Shop 
Products and Hall Brass. 





23-Piece Tea Set No. 113 Decoration 


Hand Painted in Bright Colors 
and Black Outline. 


$12.50 per set 


George R. West & Sons 
JEANNETTE, PA. 


CHARLES HALL Inc. necmniel tiimeartitlen dina 


S. Wallase, 
Fred Kline, Mart perest, 


Howard §S. Bokeo, 
. . Baltimore 8t., 1511% Co St., 157 Summer 
18 West 237 Street. New aa Oy Tae * Mg 4 Boston, Mas. 
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— T. Downs, Jt., 
Worxs- eld, Mass. eK Kelly & Reasner, Herbert & Neuwirth Co., 406 Vandam Bldg 
17 N. Wabash Ave., 25 West 23rd Bt., 10th and Market 8. 
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New Year Resolutions 
EWELERS this New Year have several 
J good resolutions they can make. The most 
important one to be made outside of the 
strictly jewelry line is to install a gift depart- 
That is a big resolution and involves 


ment. : 
a great deal of time, work, and study. 
That resolution should include several 


THE JEWELERS’ 


mind at the time. He knows enough about 
the jewelry business to pick up little things 
about another store just from “looking 
around.” And he will see gift departments, 
and talk with the jeweler about them, and 
learn what the experience of other jewelers 
is with those departments, and what that 
jeweler feels is successful merchandise on 
his shelves. 




















Grouv No. 400—ARTISTIC BITS OF METALWARE REPRODUCING EGYPTIAN MOTIFS 
(See text on page 113) 


trips to New York, or other cities where the 
wholesale houses are and a careful study 
of the new novelty articles on the market. 
It should also include a close study of all 
stores in that town which sell novelties. It 
means a careful drawing of the interior of 
the jewelry store and renovating of the ia- 
terior to best accommodate the new depart- 
ment. It means a decision to advertise if it 
were never done before, or to advertise 
heavier than ever before. It means a de- 
cision to have a new sales person (ii the 
store can afford it by any possible means 
of economy) who knows gift department 
merchandise. That resolution to install a 
gift department is not a small one. 

And the jeweler who has the gift depart- 
ment should resolve to push it to the utmost 
this coming year. He should resolve to at 
least double its income and keep it up-to- 
the-very-minute in new articles. 

Anyway, whether the jeweler has a gift 
department or not, or whether he is in- 
terested in installing one or not, he should 
resolve to take a short vacation during his 
dull season and slip away on a business trip 
which takes him to towns and cities in his 
part of the country just to see what the 
other man is doing and how he is doing it. 
Fach year is one of growth for active mer- 
chants and for active jewelers. The “old 
timers” have to learn new tricks, and adopt 
them or they will find that they are not 
among the “well, happy, and prosperous.” 

¢ only way a jeweler can know whether 
€ is an “old timer’ or not is to get out 
and see what the other fellow is doing. He 
tan pick up ideas from just walking into a 
store and inquiring about an article in the 
window, or an article which comes to his 


And he will come back to his store at the 
end of a week or two, so full of.ideas and 
suggestions which he has gathered that he 
will wonder just where he will start to 
duild up his trade from the knowledge he 
has gained. 

In other words, make your New Year’s 
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The Department Store and the Gift 
Department 


(Continued from page 109) 











of the department store, and the prices which 
the goods are being sold at. If the depart- 
ment store is selling merchandise at five to 
10 per cent. lower than the jeweler feels that 
he can afford to sell it then he can easily see 
that that merchandise will remain upon his 
shelves until the department store has sold 
out its supply and people who wish those 
articles are forced to come to him and pay 
his price. If this is the condition the jeweler 
can either hold his merchandise until bought 
or offer it to the public at the same price 
which the department store is selling at and 
also dispose of his stock. 

But one of the things which the jeweler 
must try his best to do is to stock merchan- 
dise which the department store is carrying 
a very small stock of or which is not car- 
ried at all by the store. 

The jeweler’s gift department is about as 
large as the ordinary department store nov- 
elty display space, sometimes smaller, some- 
times larger, but in any instance that form 
of competition is not as great as the price 
problem. 

The methods of display and of salesman- 
ship are equally balanced. The jewelry store 
can have a salesperson who understands gift 
merchandise and who can display it just as 
well as the department store can. 

The question of advertising is where the 
department store leads. In the department 
store advertisements notes on gift merchan- 
dise appear from time to time, but if the 
jeweler advertises and tells the public about 
his gift department merchandise then that 
competition is not for him to fear. 

In the matter of display the jeweler has 
the advantage over the department store, for 























Group No. 40|—INEXPENSIVE NOVELTIES FOR THE GIFT TRADE 
(See tert on page 113) 


resolution (if you will only make one) to 
get at the bottom of the jewelry business 
today and see if you can not put your store 
at the head of the list of progressive jewelry 
stores before the end of 1924. It can be 
done. A year is a short time, but many 
active men have done harder jobs than that 
in a little year—V. R. B. 


little space in most department store win- 
dows is devoted to gift merchandise while 
the jeweler can give all the space he desires 
to this merchandise. 

So the jeweler wants to keep close tabs 
on the stock and the prices charged in the 
department store, and there, practically, his 
competitive troubles end. 





THE 


BETTY BEADS 
FOR THE NEW YEAR 


USTOMER appreciation of good taste is strik- 
ingly shown in the continued popularity of Betty 
seads, worn by well dressed women the year round. 
It would be hard to find a more dependable jewelry 
item of popular price for quick turnover and volume 


business. Our new designs in response to the pres- 
ent vogue, keep Betty Beads ever up to the minute 
in style. 

Do not postpone substantial profits by delaying 
orders now for immediate business. Mail orders 
receive the prompt and careful attention of a special 
department in our organization. 


Send for sample assortment containing popular new 
patterns. Send, too, for artistic counter display card. 


Retail Prices 
Necklaces .......cccecs $1.00 the strand 


Bracelets $1.00 the pair 


Betty Beads for the Little Miss 
$1.00 per set 


This tag identifies 
the genuine.  Al- 
ways look for it. 


BETTY PRODUCTS Co. 
37 Edwards St. Hartford, Conn. 


New York Office: Pacific Coast Representative: 
Condit & Rattey, E. B. Elliott, 519 E. Lemon Ave., 


9 Maiden Lane Monrovia, California 
All Betty Products are Nationally Advertised. 
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~ Our check at once for 
utmost value of 
sink settlings 
polishings 
filings 
sweeps 
scrap 


Modern equipment and highest metal- 
lurgical skill enable us to get every last 
bit of recoverable value from your waste. 


Start the New Year right with our check 
based on assay for more than you expect. 





Special sweep sacks and barrels 
promptly sent on request. 


HOOVER & STRONG, Inc. 
Metallurgists 


Orrcs Anp Worxs LO Wasi Turrar Sire. 
BUrFALO, Nooo U.S.A 

















1923-1924 Edition 





The Jewelers’ Circular 


Buyers’ Directory 





Useful to Buyers and as a Directory of 
the Jewelry and Allied Lines 





Price One Dollar 





The Jewelers’ Circular Publishing Co. 
11 John Street New York, N. Y. 
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Fourteen Karat Gold ONYX JEWELRY 








71-73 Nassau % 
New York 
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Your best merchandise will be sold during the Christ- 
mas rush—the rest of the merchandise will be left 
on your shelves. You would like to dispose of it at a 
profit. Do it through the Art Method. The Art method 
never fails. Our long record of successful auctions, our 
financial responsibility, our leadership among auction- 
eers, assure the complete disposal of your left-over stock 
in the most profitable manner. Write, wire or phone 
for details. 


inst 
— J.L. ART & CO. 
(] @arance ie ee tor lee a — _— 


| 
| 21 South Wabash Ave. Chicago, IIl. 
Sale 
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Light Cut Belmont Tumblers 


Also 
Enameled, 
white or Salad Fork and Spoon 
colored 
designs. No. 1100/3 SALAD FORK 


and SPOON made of Japanese 
Cherrywood with hand carved 


Only expert 
work on good 
crystal glass 























for ordinary handles $3.75 per Dz. 
priced Gifts 
that all want at 
times. 
The Belmont Tumbler Co. Bellaire, Ohio 
No. 1100/3 
Japanese 
,] Throw your worn out Tiffany Rings in the 
DON T melting pot. SEND THEM TO US. We will Woodveneer Paper 
make them look like new for 75c and up. 





No. 999 Japanese Woodveneer 
Paper with hand colored as- 


M. J. Stern & pos 









sorted landscapes and Envel- 
Brother opes to match, from $3.75 up to ! 
} Repairing andSpecial | $5.00 per Dz. "Boxes, No. 999 


Order Work for the 
Retail Trade 


61 BEEKMAN ST. 
New York City 


| UP TO % CT. $0.75 } 


Stationery, Book Marks, Brocade Purses, Collapsible Silk 
and Paper Lamp Shades in Large Assortment. 
All Kinds Small Gift Wares for the Season 
Send for Importer of 





|] UP TO % CT. 1.00 Circular =F, D. GOO) Oriental 
UP TO 1CT. 125 and Price List oods. 
UPTO 2CT. 1.508 3 E. 17th St., New York 


























GENUINE BUTTERFLY 


incased in Pendants, 1/10 o- 
or Sterling (lovecharms), 
ferent sizes. We _ send 4 








The finest Tower Clocks in the world are made by 
The E. Howard Clock Company of Boston. Also a 
aaee very complete line of substantial and accurate clocks #4, 
ewe for the bank, office and school. 

“4 Write us for full information 


| THE E. HOWARD CLOCK CO. 
al 373 Washington St., Boston 309 Broadway, New York 
31 North State St. Chicago 
Established 1842 


with order. 
Money refunded if not satisfactory. 
4 Butterfly Novelties and 


Jewelry Imp. Corp. 
33 Bromfield St., Boston, Mass. 


THE BUYERS’ DIRECTORY 


The Jewelers’ Circular, 11 John St., New York 
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The Only Alarm 
Clock on the 
Market with a 
Silver Dial. 











Retail Prices 
Regular finish..$3.50 
Gold plate.... 5.00 


hands’ and 


numerals, $1.00 extra. 


Radium 














Another Winner in 
ANSONIA SQUARECLOX 


The line of Ansonia Squareclox seemed to be complete, but we know that you and 
your customers like new ideas and improvements, so we have brought out another 
member of the Squareclox family. 


SQUARE SERVICE 


is the name of the new clock, and it is all that its name implies. 


With its seamless metal case, finished to resemble platinum, and its handsome silver 
dial, it is so good to look at that it will add to the attractiveness of your display, and 
put new customers on your books. Also made with Gold Plated case,—an alarm clock 
deluxe. It is 514 inches high, 44 inches wide. Runs 30 hours with one winding. Has 
intermittent alarm, with convenient switch for silencing. 


How many of the Square Service Alarms shall we send you? 


Each clock individually packed in an artistic carton, 
suitable for display purposes; 24 to a case. 


Carter S Wb, 


Vice-President 


ANSONIA CLOCK COMPANY 


Chicago 


5 North Wabash Avenue 


Makers of fine clocks for half a century 
99 John Street, New York 


London 
23 Fore Street, E. C. 


Pacific Coast Representative, S. J. Hammond & Co., 150 Post Street, San Francisco. 


ANSONIA means CLOCKS 
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How to Check the Drifting Away 


of Customers 


Written Expressly for The Jewelers’ Circular 




















AXY jeweler who is trying to build up a 

successful business, knows from experi- 
ence that a satisfied customer is one of his 
greatest assets. He will not intentionally 
give offense to any individual who trades 
with him, since to incur the displeasure of 
one single customer ofttimes results in the 
loss of several. 

It is not always the sins of commission, 
however, that work the greatest harm to a 
jeweler’s prestige, but rather the sins of 
omission—the little things left undone 
through neglect or ignorance that lead to 
disaster. It costs you money to lose good 
customers, representing as they do an in- 
vestment which pays you dividends only so 
long as they continue to trade with you. It 
is perfectly right and proper for you to use 
every legitimate means at your disposal to 
win new customers, but, in so doing, don't 
allow the old ones to forget that you are 
still in business. 

After reading the preceding paragraphs, 
the reader is quite likely to ask what I am 
driving at, when I speak of the sins of “omis- 
sion” in its application to the retailing of 
Jewelry. Some day when business isn’t par- 
ticularly brisk, suppose you take your ledger 
and go off into a corner by yourself, and 
scrutinize the accounts of some of your old 
customers. How many do you find that are 
inactive, and have been for some time past? 
ndexed under “A,” for example, is the ac- 
count of Mrs. Algood. Months ago she 
purchased a 26-piece chest of silverware, 
nad it charged, and paid her bill in due 
‘ourse. You recall, perhaps, that at the 
lme she came in to buy her chest of silver, 
she was also interested in serving pieces in 
the same pattern, She wasn’t ready to buy 
lust then, but promised to call around later. 

‘it worth anything to you to know whether 
o not she ever returned to look over these 
“rving pieces, and if not, what reasons she 
might have had for failing to do so? Could 
: not be possible that she saw these items 

splayed to better advantage elsewhere, or 
me more aggressive competitor of yours 


° 


sold her while you had your back turned? 
Whatever the reason for her not coming 
around to see you, is it not worth your while 
to investigate? 

Suppose we drop her a line or two, in an 
endeavor to regain her patronage, or to 
awaken in her a desire for some of the pretty 
things you have put in stock since she last 
crossed your threshold. We might word 
such a letter as follows: 


My dear Mrs. Algood: 

Some months have elapsed since I 
last had the pleasure of catering to 
your needs in my line, which fact has 
prompted me to address you at this time. 

It is my constant desire to make shop- 
ping here both pleasant and profitable 
for all my customers, and if we have 
failed to measure up to your expecta- 
tions in so far as courteous service or 
dependable merchandise is concerned, I 
beg of you to make me acquainted with 
the circumstances. 

I have just received another consign- 
ment of serving pieces in the same pat- 
tern as that selected by you for the 
26-piece set, purchased by you early in 
the Spring, and J feel sure their beauty 
and newness will appeal to you. Won't 
you drop in on your next trip to town, 
and inspect them at your leisure? 

3y the way, Mrs. Algood, I am about 
to close out my entire line of fancy 
bead necklaces and earrings, to make 
room for holiday goods, and offer you 
the privilege of making your selection 
before announcement to the general 
public is made through our newspaper 
advertisements. 

Ask to see me in person when you 
call, and I will esteem it a privilege to 
show you the serving pieces as well as 
the bead necklaces and earrings. 

Cordially yours, 
(Signed) Watriace R. KEEN. 


Turning to the ledger once more, you dis- 
cover that Mrs. Bent purchased a diamond 


ring from you a while back, but have no 
recollection of her having been in the store 
since. Surely, the ring needs cleaning by 
now, so it won’t do any harm to remind her 
of the fact. Accordingly, let us word a 
letter to her after this fashion: 


My dear Mrs. Bent: 

When you bought your diamond ring 
here last February, you were captivated 
By the sparkle of the stone, and the 
beauty and freshness of the mounting. 

As you perhaps know, jewelry, to 
look its best needs an occasional clean- 
ing. We offer this service gratis to 
our customers, and we will cheerfully 
clean your ring, or any other pieces of 
jewelry that needs freshening up, any 
time you can make it convenient to 
stop in, 

Appreciating your past patronage, and 
striving to merit a continuance thereof, 
believe me, 

Cordially yours, 
(Signed) Watiace R. Keen. 


Continuing our search through the ledger, 
we find under “M” the account of Mr. 
Marlin, who purchased a hall clock last 
Christmas. Mr. Marlin stopped in several 
times since to complain about the clock not 
chiming properly, but has not, to your 
knowledge, made any further purchases. 
Could it be possible that Mr. Marlin is 
nursing a grievance against you because of 
a fancied defect in the clock? Whatever 
his reason for giving your store a wide 
berth, it is worth at least a 2-cent stamp 
to find out. Let us proceed, then, to write 
him a letter, making use of the following 
text: 

My dear Mr. Marlin: 

While in the act cf looking over the 
ledger this morning, my attention was 
directed to the fact that we have not 
had the privilege of charging anything 
against your account for some months 
past. 

This may be cheering news for you, 
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A few well known lines 
we carry 


Ostby & Barton Co. 

R. F. Simmons Co. 

W. G. Clark Co. 

Sykes’ & Strandberg Co. 
Smith & Crosby. 

W. E. Hayward & Co. 
Deltah Pearls 

La Tausca Pearls 
Community Silver 

1847 Rogers Silver 

Wm. Rogers Silver 
Holmes & Edwards Silver 
““Universal’’ Electric Goods 
Landers, Frary & Clark 
Forbes Silver Co. 
Helbros Watches 






































[OUR JEWELRY CATALOG] 


KANSAS CITY 


DEPENDABLE. rat*#4"!S5:ce DEPENDABLE | 


A few well known lines 


we carry 
Homan Silver Co. 
Elgin Watches 
Waltham Watches 
Hamilton Watches 
Howard Watches 
Illinois Watches 
Standard Watches 
Ingersoll Watches 
Keystone Cases 
Wadsworth Cases 
Fahys Cases 
Seth Thomas Clocks 
Waterbury Clocks 
Western Clocks 
Sessions Clocks 


Dunn Pens 


EDWARDS-LUDWIG-FULLER JEWELRY CO. 
MISSOURI 














yo BST, 
AHerschede Clocks > 
Art and Service per 4 
ys i’ << 


Herschede Chime Hall Clocks are an attractive 
asset in the salesroom and a continuous reminder 
in the home, of beauty and service linked with 
the name of the jeweler on the dial. 















Melodious chimes in solid mahogany cases of 
very excellent quality list as low as $175.00, with 
an interesting margin of profit. 


Catalog and pricelist on request 


Our new designs of mantel chime clocks are 
ready for shipment and should be had by every 
jeweler who caters to the best trade. 


Illustrations and pricelist ranging from 
$65.00 to $110.00 sent on request. 


THE HERSCHEDE 


HALL CLOCK COMPANY 


Cincinnati, Ohio, U. S. A. 
A. I. Hall & Son, Inc. 


Pacific Coast Representative 
San Francisco, Calif. 





New York Salesroom 
Ne. 586 Fifth Ave. 
Robt. E. Wilkes 


No. 242 
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howbeit I would much prefer to have 
it otherwise. not from any mercenary 
motives, but rather because it permits 
me to keep in touch with you. 

No doubt the hall clock we sold you 
last Christmas has endeared itself to 
all the family by now. Should any 
trouble develop in connection with the 
striking or chiming mechanism, do not 
hesitate to acquaint us with the fact, 
and we will have a man sent to your 
home post-haste to correct the defect. 

Trusting our future business’ relations 
with you will be as pleasant as they 
have been in the past, and with kindest 
personal regards, :believe me, 

Cordially yours, 
(Signed) WaAtLlace R, KEEN. 


.Were we to take the time to pursue our 
investigation to the end of the ledger, 
we might’ come across numerous other ac- 
counts which would seem to indicate a fall- 
ing off of patronage on the part of certain 
customers. As I have hereinbefore men- 
tioned, it is not productive of good-will. to 
allow well-seasoned customers to drift away, 
when, with a little extra effort on the part 
of the jeweler, their patronage might be 
safe-guarded -or perpetuated. 
Business men in 


# 


other lines value the 


‘trade of old customers to such an extent 


that they never allow them, to forget from 
one year's end to another that they have 
their welfare and interests at heart. One 
clothier in a neighboring city, from whom 
[ purchased a suit years ago, sent me an 
announcement every time he had a special 
sale, and continued this practice for years 
thereafter, even though I have not since 
found it convenient to patronize him. Most 
people are quick to notice little courtesies 
of this nature, on the part of a merchant, 
and they will frequently go out of their way 
to trade with those who show a disposition 
to be friendly toward them. 

Some days ago a letter came to the store 
from a prominent manufacturer of rubber 
bands, which had a ring of sincerity to it, 
and which I desire to quote in part: 


Gentlemen : 

You know how you would feel at the 
loss of a good customer. 

Your account, formerly active and 
highly appreciated, has been inactive 
since March, 1922. Now, there must 
be a reason. Is it our fault? 

If it is, and there is anything we can 
do or say to straighten it out, we want 
to do it at once. * * * * Our 
ied is GOOD RUBBER BANDS, 
ete, 


The pleasure of hearing from you 
will be appreciated, and if we can be 
of service to you at this time, we will 
be more than pleased, we assure you. 
Yours truly, 


(Signed) Jones Rupper CoMPANy. 


Pood letter in question was not one of the 
a a sort, but was dictated and 
iy at y the president of the concern, 
“flag he had discovered by looking 
oe the ledger, no doubt, that our 
unt had been inactive for some time. 
‘te was no mistaking the tone of friend- 
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liness exhibited in every paragraph, and 
we are going to keep this concern’s address 
handy against the time when we will again 
be in need of rubber bands. 

It is right and proper to circularize cus- 
tomers at frequent intervals with advertis- 
ing literature. At the same time jewelers 
should not lose sight of the fact that a 
“personal” letter sent out to customers of 
long standing occasionally, works wonders 
in retaining their friendship and patronage. 
Lost customers, too, may be reclaimed oft- 
times, through the medium of a courteously 
worded letter. It ought to be a simple 
matter for a jeweler to know to whom to 
send such letters. Take yourself, for ex- 
ample. You have a list of the folks who 
used to be your customers, or you can 
readily compile one by leafing through ‘the 
ledger, or looking back over your watch, 
optical or jewelry #epair records. Your 
main object in sending out these letters is 
to turn those who go by into those who go 
luying, and letters should be worded 
accordingly. 

Letters of this character need not be 
mailed out in batches, unless you want to 
have the thing over with as speedily as 
possible. It might be far better, perhaps, to 
mail a few out at a time, or just as often 
as you have reason to suspect that a cus- 
tomer is slipping away from you. Your 
own sales people, no doubt, know of certain 
customers who have become disgruntled 
about something, and have ceased to trade 
with you. You would probably have no 
trouble adjusting matters to their satisfac- 
tion, if you had the opportunity of talking 
to them in person. In many instances, how- 
ever, they do not come back and complain. 
Instead, they stay away and nurse a grouch. 
The thing to do, therefore, is to send a 
carefully worded letter to such customers, 
the minute you learn of any. Urge your 
employes to hand you the names of any 
people they happen to know who have it in 
for you, to use a colloquialism. 

To write a letter, the purpose of which 
is to win back the good graces of a dissatis- 
fied customer, requires no small amount of 
diplomacy and tact on the part of the 
jeweler. Unless care is exercised, there is 
danger of adding insult to injury. If there 
has been any misunderstanding between a 
fair-minded customer and yourself, we will 
say, give the customer the benefit of the 
doubt, or don’t write at all. Show a dis- 
position to go more than half way in 
bringing about a reconciliation, and if the 
customer is four-square at all, he will think 
all the more highly of you, and will go out 
of his way to do you a good turn. No 
customer likes to have his judgment ques- 
tioned, nor does he relish being argued with 
or contradicted. One displeased customer 
is a liability, since he is sure to air his 
troubles to another. Allow the canker of 
dissatisfaction to spread, and your business 
can be ruined in short order. 

The “Customer-always-right” policy has 
heen the cornerstone of many a successful 
business enterprise, and it is well to bear 
this fact in mind if you want to build up a 
thriving business. Some one once said that 
the first rule of good business ethics is, 
“The customer is always right.” 

In the specimen letters reproduced else- 
where in this article, the reader will note 


letter. 
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that 1 have expressed a willingness in each 
instance to go out of my way to better 
serve a customer, even to the point of 
anticipating his or her desires. Whether or 
not a jeweler is talented in so far as his 
ability to write a courteous, convincing 
letter is concerned, the following suggestions 
are calculated to assist him in composing a 
letter of this type. To begin with, it is 
essential that business letters reflect the 
writer’s own personality, and to this end he 
should bear in mind that what the letter 
says will either represent or misrepresent 
him. In other words, your letter might be 
likened toa photograph, in that it portrays 
your individual thoughts and purposes, 

It is-somewhat of an accomplishment to 
be able to convey the desired meaning, 
clothe your thoughts in courteous, convinc- 
ing language, spell words correctly, and use 
proper punctuation, in writing a business 
Were I t6 attempt to* go into detail 
regarding these necessary essentials, it 
would require much .more space .than that 
herein alloted me. a 

To be a good correspondent, one must be 
able to think. intelligently, ‘dnd. to.-display 
some degree of. business -tact,:‘sihce business 
letters .must’ be. clear, explicit and concise. 
There should be nothing defective, nothing 
superfluous, nothing ambiguous. Statements 
Should be brief and to the point, ‘yet no 
briefer than the purpose of the letter re- 
quires. The primary idea-of a letter is 
conversation at a distance.’ If this fact is 
kept in mind, no jeweler can. scarcely. fail 
to write appropriately, if he can converse 
properly. Try to retain your natural man- 
ner of expression, taking into consideration 
the relation existing between yourself and 
your customer. 

Neatness and correctness are essential in 
the writing of business letters. Nothing 
excuses a carelessly written letter. Blunders 
in spelling, errors in construction, or lack 
of good taste in the expression of thought 
often interfere with success in the business 
world. A jeweler’s character is not infre- 
quently judged by strangers as a result of 
the appearance and phraseology of his 
letters. 

Some jewelers may find it difficult to 
overcome certain handicaps in connection 
with the proper construction of a business 
letter, howbeit the task is worthy of their 
best efforts, if they desire to merit the good 
opinion of their customers.—A. S. K. 





A Source of Knowledge 





O matter if he is your competitor, if there 

is something you can learn from him, 
learn it, advises the Druggists’ Circular. If 
his merchandising methods enable him to 
turn his stock twelve times a year while you 
are turning yours only four or five times, 
try to find out how he does it. If his dis- 
play and sales methods enable him to dis- 
pose of thousands of dollars’ worth of 
sundries and other profitable merchandise, 
study those display and sales methods and 
adapt them for use in your own store. It is 
a wise retailer and a good merchant who is 
willing to study the sales plans of his com- 
petitor, whether his study of them takes him 
into the downtown streets of the big city or 
into the pages of his favorite trade journal. 
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Agents for 
“FABER UTICA” TRUNKS 
Endurance—Security 








RUECKERT MANUFACTURING CO. 


DISPLAY SERVICE 
Telescopes and Cases, Plain and Fitted Trays 


Jewelry Salesmen 


162 CLIFFORD ST. 


9-13 MAIDEN LANE, NEW YORK 







for 








33 PROVIDENCE, R. I. 
220 POST ST. SAN FRANCISCO 
























CutNo.S.F. 


SAFETY 





Looks and Wears Like PLATINUM 


20kt. WHITE GOLD 
3 Diamonds 4/100 ea. 


Hand Carved 






“ To Retail i ts 
ae Ped SoBe 23) $25.00 This <> Reg. Trade Mark 
ze Real @uarantecs you genuine diamonds, 
ae SOLID GOLD 
This <p> Reg. Trade Mark — TOP GENUINE 
same 
é@uarantees you genuine diamonds. 7; --, HOPE RUBY 


Buffalo Jewelry Mfg. Co. 


“The Mail Order House” rd., 
Brisbane Building, Buffalo, N. Y. 


Men that fail come from the ranks of the Non-Advertiser. Play safe ani 


90% of the Business 
= Advertise. Write for our Free Cut Service. 


2 Diamonds 4/100 ea. 





(Also Black Onyx, genuine Ameth., Topaz, Blood, 
Sa Garnet and Hope Sapphire. 


To Retail $25.00 Without Diamonds $14.75 








2 Diamonds 4/100 


All Profit 


No Stock to Carry 


Order on Five Days’ Memo. 
when you have a sale in sight. 


Orders Filled Same Day 
Received 


All Emblems and Initials 


on Hand at All Times in 
Every Size. 














This <> Reg. Trade Met 
Guna you guadien diamonds 


DOF MAYW™ 


Display Emblem Cards for Your Window 
IN ORIGINAL COLORS FREE UPON REQUEST 
FREE ° —_ in | gl omg a, Initials 


WRITE for WHOLESALE PRICE 

















Flexible Bracelets 
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FLEXIBLE 
BRACELETS 


THAT WILL NOT BREAK 


Our patent applied for flexible bracelets are of entirely new and unique construction, 
specifically designed to insure strength and durability, which earns for them the 
reputation of THE STRONGEST FLEXIBLE BRACELETS ON THE MARKET. 


MADE IN PLATINUM ONLY. 


7-1 ' ae 45th St., New York 











Brooches 
Mountings 
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STOLEN! 


Lot of Coral Strings, Coral Cameos, Coral Drops 
and Buttons, also Real Stone Strings and Fine 
Beaded Bags were stolen from the office of 


BORRELLI & VITELLI 
15 W. 34th St., New York City 


WARNING to all Wholesale Jewelers, Jobbers and 
Retail Jewelers, also Pawnbrokers not to buy any of 
this stock especially from irresponsible people. 

If any of the above is presented for sale or estimate 
or to pawn, please report immediately to local police. 

$1000 REWARD for recovery of merchandise or cap- 
ture of burglars. 


DIAMONDS CUT, RECUT AND REPAIRED 


Our specialty is the aaa and efficient cutting of your difficdl 
and ordinary gems in our own factory under the care and su 
of none but experts. Write Us for References and Price. 


Emerald Cuts, Marquise Shapes, Pear Shapes, etc. 
1.R. PEREIRA «+ «+ «© (Formerly With Eduard Vox Des) 


Cutters of Diamonds Exclusivel: 
64 Fulton Street anita 7 ‘ New York City 
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NEWARK EMBLEM CoO. Newark, New Jere] 


Manufacturers of Emblem Jewelry Exclusively 
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Brodnax Opens New Five-Story 
Jewelry Establishment in 
Memphis, Tenn. 

















WO views are shown of the very at- 

tractive new store of George T. Brod- 
nax, Inc., Memphis, Tenn. The _ photo- 
graphs, made on the day of the opening, 
Monday, Nov. 26, give an idea of the ar- 
rangement of the new establishment, located 
at the corner of Main and Monroe Sts. 
Flowers were distributed as souvenirs on 
the occasion, and an excellent musical pro- 





in the country. The present officers of the 
firm are: President, W. W. Dupree; 


secretary and treasurer, G. C. Gaut; general 
manager, E. P. Capdevilo; attorney, R. P. 
Carey. 

The concern has 179 employes and each 
employe is given life insurance equivalent 
to one year’s salary. 

The mail order department is a noteworthy 
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Increases in Salary 





A GREAT many persons taking up sales 

work imagine that their salaries should 
increase automatically merely because they 
have been working a year or two years since 
the last increase was received. Such per- 
sons must remember that the employer has 
many things to think of besides increases in 
salary, and that he is probably receiving 
scores of requests for increases every month. 
He may be liberal minded, yet he must take 
account of competition and must see that 
his selling expense is kept down. The way 
to earn increases is to do such superior work 
that there can be no question about ad- 
vancement being merited. Then, after hav- 
ing waited a reasonable time for recogni- 
tion, the salesman may present his claims. 





TWO VIEWS OF THE ATTRACTIVE NEW STORE OF GEORGE T. BRODNAX, INC., MEMPHIS, TENN. 


gram was furnished by a_ well-known 
orchestra. The new store is five stories 
high and distinctive in its architectural out- 
lines. 

On the main floor, are carried diamonds, 
watches, sterling silver, gold jewelry and 
stationery. On the second floor, leather 
goods, silver plate, crystalware, china, pot- 
tery, electroliers, novelties, clocks, and the 
optical department. The third floor, is de- 
voted to the mail order department, and 
also contains the general offices. The stock 
room is situated on the fourth floor, and 
the fifth floor is devoted to jewelry manu- 
facturing, engraving and watch repairing. 
The receiving and shipping department is 
located in the basement. The store has 
several galleries and balconies and an excel- 
lent elevator system. Every department, in 
fact, is equipped with the most modern de- 
vices for facilitating the transaction of busi- 
ness. The furnishings, comprising walnut 
display cases and rich woodwork through- 
out the sales rooms, add a distinctive atmos- 
Phere to the store, 

Enormous baskets of flowers were received 
from friends on the opening day, all testify- 
ng to the good will which has been built 
Up since the business was founded by George 
T. Brodnax and Thomas J. Dupree, 26 years 
480. The new establishment is said to be 
one of the best stocked and best equipped 


feature of the business, the firm having been 
unusually successful in this line. 





The Christmas Window 





HE Star of the East is an effective sym- 
bol of Christmas. Where a temporary 
background is used a star can be cut out of 
some portion of the setting and covered with 
gold or yellow parchment paper, from behind. 
An electric light placed behind this will 
make it glow and give the onlooker some- 
thing of the feeling of the Wise Men who 
followed such a star to the ultimate goal. 
No matter what the display decorations 
are or the merchandise shown there should 
be plenty of show cards to concentrate the 
mind upon some phrase or suggestion the 
jeweler wishes to make “stick.” 

It is an easy matter to decorate the Christ- 
mas show card. Christmas post cards pro- 
vide good timely decorations, large poin- 
settia flowers can be cut out and pasted on, 
Santa Clause heads, holly wreaths, etc. 
From magazine advertisements and other 
sources similar decorations may be clipped 
and pasted on the show cards. 








The fellow who puts his nose to the grind- 
stone isn’t doing it to sharpen his wits. 


It is well to remember that actual sales fig- 
ures and comparisons with previous years’ 
records count most, 

The editor of Store Chat says: “Why was 
this other clerk paid more? For various 
apparently small reasons. He is known to 
take great pains in pleasing everybody who 
stops at the counter; he is always chéerful 
and courteous to everybody. He takes things 
as they come and does not kick. He has 
a good word to say about the house and 
fellow employes in the store and out of the 
store. He cares for the stock as if it were 
his own. He cannot tolerate waste. He 
does not leave at night until all the goods 
are carefully covered up. He is never late 
in the morning. He has no arguments with 
the timekeeper. His little good points, if all 
were enumerated, would be many, but to 
be brief, this clerk makes the salary.”— 
Ralph L. Wood. 








An interesting trade-in sale of watches 
was conducted some time ago by Rogers & 
Co., 429 9th St., Huntington, W. Va. The 
old watches have been turned over to the 
Horological class of the College of the 
City of New York. The advertiser, during 
his sales, used the slogan: “You trade 
in your old automobile for a new one. Why 
not your watch?” 
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The Bow-Knot 





2430 


Samples Sent Upon Request 


fix Unassembled 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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RING FINDINGS 
Easy to Assemble | 

| 

| 

| 





that typify the very latest in 


18 Kt. White Gold 


and Platinum 
and All Colors and Karats 


14 KARAT FINDING CO., Inc. 
64 Fulton St. New York | 











The C.G. BRAXMAR CO. 


10 Maiden Lane, New York City 





Fraternal Emblems 


Medals and Class Pins 
Fire and Police Badges 





Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increas- 
ing number of customers. 

Our facilities for manufacturing and designing are 
at your service, 


Write for Emblematic or Badge Catalog 





Cases 


of every description 
Samples sent c> vecuest 





~ 
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TRADE 


SPIRO WATCH CASE CO., INC. 


Manufacturers of Gold and Platinum Cases 
79 Nassau St. New York 

















SAPPHIRES EMERALDS 
Oriental Australian Synthetic 


All shapes and sizes in stock, ready to 
be furnished and set in your mountings. 


Quality—Service—Craftsmanship 


LOUIS BEITCHMAN 


Importers—Cutters and Setters 
108 Fulton Street New York City 

















r Jewelry 


No. 210 20/15 mm. 





No. 570 
23 $4.00 | 45 Mm $8.00 
» Smis « 9.50 
eer 600; 55 “ 11.00 
eo * 7 ere 1 


16/12 Mm. en rt Mm. $3.00. 4\ 
0/ m. -50. . 
Memo selections sent same day as received. No. 570—35mm. 


A. R. GAROFALO 


Manufacturer and Importer of Cameo Jewelry 
72 Bowery New York | 
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In the Small Dealer’s Favor 








[? is true that the small-city merchant can- 
not always meet the prices of the large 
mail-order firms. He can rarely meet the 
prices they make on their leaders; but he 
has much in his favor. He knows his cus- 
tomers; they are strangers to the mail-order 
house. He can talk to prospective buyers; 
the mail-order house must put its appeal in 
cold type. He can show the goods them- 
selves and let the customer examine the 
goods that are being purchased; the mail- 
order house can give only a picture. He 
can deliver at once; goods shipped on a 
mail-order are subject to annoying delay 
and there are charges to be paid. The re- 
tailer is on the ground to make good his 
guarantee, exchange, etc.; while the mail- 
order houses try to do this, it means much 
trouble and expense to pack, ship back, and 
exchange a pair of shoes, a suit of clothes, 
or a refrigerator. The retailer knows the 
standing of many of his customers and can 
extend credit when expedient; the mail- 
order house ordinarily requires either that 
cash be paid in advance or that the goods 
be sent C. O. D., and C. O. D. examination 
is often unsatisfactory. If the retailer takes 
advantage of all the points in his favor, he 
should: be able to make more than a strong 
fight. Of course, the plan of warding off 
mail-order competition is easier than com- 
bating it successfully after the mail-order 
habit has been formed among a good propor- 
tion of the retailer’s customers, but it is 
never too late to mend. RaLpu L. Woop. 





Troubles Are the Best of Teachers 





WHEN the bright sun goes down and the 
black night comes in, it is then that the 
moon and the eternal stars come out. 

The next time a flock of troubles fly over 
your head and darken your day, remember 
the stars, recall the moon and think of the 
sun, all in place and all in the right place. 

The small man is daily ducking troubles; 
the big man challenges troubles with confi- 
dence, and it is this confidence that wins him 
a championship. 

Small type tires the eyes and small 
troubles disturb us most. ‘The little things 
are the most annoying. Take fleas, for 
illustration. 

We get all excited over some small, petty 
vexation; then we miss, in our excitement, 
the big chance. 

Troubles serve to instruct us. Too much 
Prosperity deceives us. Prosperity has ‘de- 
stroyed thousands, while adversity has 
wounded but a few. 

Out of trouble, misery and distress the 

Irest examples of achievement have been 
born—The Silent Partner. 








Do not worry, eat three square meals a 
tay, say your prayers, be courteous to your 
Creditors, keep your digestion good, exer- 
tise, go slow and go easy. Maybe there are 
: t things that your special case requires 
® make you happy, but, my friend, these I 


rekon, will give you a good lift—Abraham 
mcoln, 
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Art and Architecture Combined Appealingly 
in This Beautiful New Store 














HE new store of Feagans & Co., Los 
Angeles, Cal., is an outstanding factor 
in the development of the jewelry business, 
and sets a standard not likely soon to be 
surpassed either in America or in Europe. 
It embodies in its construction the most 
advanced ideas that experts in the jewelry 
business, in architecture and in _ interior 
decoration could discover or conceive. 
George E. Feagans, president of the com- 
pany and for many years one of the fore- 
most jewelers of the country, accompanied 


‘ 
{ 
i 

“ 


ta avnlf 
npr 
J 





i / 
the 7 





its construction and some of its unusual 
features. 

It is located at the northeast corner of 
W. 7th and S. Olive Sts., near the center of 
best retail section of the city, and has a 
first-floor area of 60 by 140 feet, with win- 
dow display space 141 feet in length. The 
front is.made impressive by the use of 
Belgian marble and bronze to the height 
of the first story. Conspicuous on the front 
is the Feagans coat of arms, bearing the 
word “Avancez” at the bottom, The in- 


bir - Pi 
MOREE us : alle 


im 


ARCHITECTURAL AND DECORATIVE IDEAS FROM EUROPE AND AMERICA EMBODIED IN THIS 
NEW STORE OF FEAGANS & CO., LOS ANGELES, CAL. 


by his architect, visited the leading jewelry 
stores of America and, later, while search- 
ing Europe for the finest jewelry obtainable, 
was equally in quest of ideas to incorporate 
in the construction and embellishment of 
his new store. 

In this search he did not confine himself 
to mercantile houses but visited the Louvre 
and other palaces famed for the beauty to 
be found within their walls. Thus prac- 
tically every field that could contribute to 
the beauty, utility or convenience of the 
new structure was searched. With abundant 
resources at command to give material ex- 
pression to the ideas thus acquired, the 
result is what is conceded by all who have 
seen it and are familiar with the best 
jewelry houses in this country and in Europe 
to be the finest in existence. 

Any attempt to describe this store with 
pen and picture must fail to give an ade- 
quate conception of it. It must suffice to 
describe briefly its dimensions, its architec- 
ture, some of the material which enters into 


terior is modeled after the famous Napoleon 
room in the Louvre and is a symphony in 
French blue and bronze, mellowed by the 
soft tone of American walnut and enriched 
by fine silken drapes. The entire floor is 
covered with a luxurious carpet of colors 
harmonizing with those of the walls and 
ceiling. Four large chandeliers made in 
France hang in line from front to rear of 
the big sales room, giving a fascinating 
effect to the splendid jewels displayed. 

There are interesting niches and unique 
and attractive wall cases here and there, 
wherein are displayed many European 
creations of exclusive character, and there 
is a separate department for fine Minton 
china. A unique feature is a heraldry 
room, where works on heraldry are kept. 
A balcony or mezzanine floor encircling the 
room affords liberal space for executive 
offices and counting-room quarters and for 
watchmakers, manufacturing jewelers and 
engravers. In the big basement there has 
been installed a large vault. 
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nO r this busy season you are 
YON helping many to express 
EGS with gifts the true spirit of 
Christmas. But to us you have 
expressed this spirit in a service 
which we value highly—a year of 
friendly cooperation and good will. 
Please accept our sincere thanks 
and our best wishes for a Merry 
Christmas and a New Year of un- 
interrupted prosperity. 


The THadsworth Watch Case Co. 


Makers of watch cases exclusively 
DAYTON, KENTUCKY 
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International Competition for Chronom- 
eters at Neuchatel Observatory 








Translated expressly for the JewELERS’ CircULAR from the Revue Internaticnale de l’Horologue 

















HE 144 chronometers deposited for test 
—31 marine and 113 “other chronom- 
eters’”—belong to twenty makers—two Eng- 
lish, one French, one Danish and 16 Swiss. 
Thus the international character of the com- 
petition seems to be quite clearly established. 
The quantity of deposited timekeepers is 
very encouraging; it could have been more 
so but for certain circumstances which we 
do not wish to analyze here and which pre- 
vented, rightly or wrongly, certain houses 
of undoubted fame in the horological world 
participating. 

Of the 31 marine chronometers submitted 
29 were awarded certificates and 27 obtained 
prizes; two chronometers only failed. 

Of 113 “other chronometers” deposited 
for the tests set forth in article 10 of the 
regulations, 66 obtained certificates and 62 
obtained prizes; 47 failed for various 
reasons. 

Abram Louis Breguet, feted at Neuchatel, 
Switzerland, and in the country he adopted 
(France), has still disciples worthy of his 
genius who know how to keep up the tradi- 
tions of the great watchmakers of France 
and Switzerland. Horological science can 
be proud of the magnificent results obtained 
in this competition, which was meant to 
commemorate the centenary of the man, 
who was one of the most distinguished 
watchmakers the world has ever known. 


List of Awards 
I. Prizes to Manufacturers. 


A. Group prize for the two best Marine 
Chronometers by the same maker. 


No. of 

Classification 

Ulysse. Nardin) SA... foe Leelee isisisiccsias.cc0.cs 4.45 
L. Leroy & Cie, Besancon and Paris........ 5.15 
Fabriques des Montres Zenith, Le Locle..... 6.00 
Thomas & Frank Mercer, St. Albans, England 6.03 
A. Johannsen & Cie, London............000: 6.13 
L. Jensen, Faaborg (Danemark)............ 6.42 
Paul Ditisheim §.A., La Chaux-de-Fonds.... 8.46 


B. Group prize for the four best Chrono- 
meters having undergone the tests in com- 
bliance with Article 10 of the Regulations 
and deposited by the same maker. 

No. of 

Classification 

L. Leroy & Cie, Besancon and Paris........ 3.71 
Paul Ditisheim S.A., La Chaux-de-Fonds.... 3.75 


Fabriques des Montres Zenith, Le Locle..... 4.52 
Fabriques Movado, La Chaux-de-Fonds...... 4.85 

Fabrique d’hcrlogerie Electa, Gallet & Cie, La 
CRAG ONORS -o:5 06.450 0 56-9 04 000 6.0 ec oxwre. 00 0% 6.64 
H. Barbezat-Bole S:A., Le Loclés oc ccicccccce 7.18 

C. Individual prizes 
1, MARINE CHRONOMETERS 
FIRST PRIZE 

No. of No. of 
Chronometer Classification 


1 1,682 Ulysse Nardin S.A., Le Locle. 3.80 


SECOND PRIZE 


2, 1,330 L. Leroy & Cie, Besancon and 
MO ii wksiwc deine cewewes 5.03 
3. 1,710 Ulysse Nardin S.A., Le Locle. 5.10 
4. 1,303 L. Leroy & Cie, Besancon and 
OO EET TT ORTON TT §.27 
5. 8,754 <A. Johannsen & Cie, London... 5.36 
6, 1,619 Ulysse Nardin S.A., Le Locle. 5.40 
7. 2,080,147 Fabriques des Montres Zenith, 
Ree ROME cc aiececaececaaaeaere 5.76 
8. 12,478 Thomas & Frank Mercer, St. 
BO eT er errr ee 5.99 
9. 1,318 L. Leroy & Cie, Besancon and 
| Re eras Pera en 6.00 
10. 12,496 Thomas & Frank Mercer, St. 
PRs /ahtas'seue aieacckie tie 6.07 
HH, 1,649 Ulysse Nardin S.A., Le Locle.. 6.14 
12. 29 Fabriques des Montres Zenith, 
Le a re 6.24 
13; 75. Ul, Jesiaets; VaaDOt Gs: oie ccvicces 6.29 
14. 1,307 L. Leroy & Cie, Besancon and 
DE Rs cidewAdecicamenaee 6.50 
15. 74 L. Jensen, Faaborg.......... 6.55 
16. 8,750 A. Johannsen & Cie, London.. 6.91 
THIRD PRIZE 
17. 12,434 Thomas & Frank Mercer, St. 
po ere rere Tre 7.52 
18. 12,493 Thomas & Frank Mercer, St. 
PUNE. ic cioontedeacualwac 742 
19. 1,010 Paul Ditisheim S.A., La 
Chawx-de-Fonds .cccccccsecs 8.31 
20. 1,012 Paul Ditisheim S.A., La 
Chaust-de-Ponds ...6.ccecces 8.62 
21 1,005 Paul Ditisheim S.A; La 
Chatux-d0-POGds .écccscdcsse 8.69 
22. 12,432 Thomas & Frank Mercer, St. 
DS err rrr erie 9.03 
23. 1,100 Fabriques des Montres Zenith, 
Oe Ee ee PT ee 9.35 
MENTIONS 
24. 1,006 Paul Ditisheim S.A., La 
Chaux-de-Fonds .........e+. 9.86 
25. 169 Paul Ditisheim  S.A., La 
Chaux-de-Fonds ciccccccoess 10.28 
26. 8,767 A. Johannsen & Cie, London. .10.30 
27. 1,650 Ulysse Nardin S.A., Le Locle.11.08 





2. CHRONOMETERS HAVING UNDERGONE 
THE TESTS IN COMPLIANCE WITH 
ARTICLE 10 OF THE REGULATIONS 
FIRST PRIZE 

No. of No. of 
Chronometer Classification 

t. 19,519 L. Leroy & Cie, Besancon and 
PAU Ko diiickcwachenweuseds® Gao 

2. 64,980 Paul Ditisheim S.A., La 
Chaux-de-Fonds ......cccves 3.24 

3. 14,940 L. Leroy & Cie, Besancon and 
PONE se cicews tadcws iene wane 3.55 

4. 1,097 Fabriques des Montres Zenith, 
|) er 

S 36,159 Paul Ditisheim S.A., La 
Chaux-de-Fonds ............. 3.78 

6. 46,889 Paul Ditisheim S.A., La 
Chaux-de-Fonds ............ 3.86 

y ie 14,938 L. Leroy & Cie, Besancon and 
fe en eee 3.97 

8. 64,973 Paul Ditisheim S.A., La 
Chaux-de-Fonds ........... 4.11 

9. 1,014 Paul Ditisheim S.A., La 
Chaux-de-Fonds ............ 4.20 

10. 365-5 Auguste Jacques, eleve de 

l’Ecole d’horlogerie, La Chaux- 
GEOG sic4 sosciccdcinexave 4.21 

11. 360,460 Fabriques Movado La Chaux- 
UNI oo ahg. oe sas entation’ 4.29 

12. 1,099 Fabriques des Montres Zenith, 
EM UME ae incscais cabewdale es 4.48 

13. 14,941 L. Leroy & Cie, Besancon and 
RUE i dda nes Cenk kawcanaee 4.58 

14. 45,055 Paul Ditisheim S.A., La 
Chaux-de-Fonds ............ 4.58 

15. 1,098 Fabriques des Montres Zenith, 
WTR yas iia Kdaddadkada .68 

16 360,439 Fabriques Movado, La Chaux 

DONE eo itadcdsecwvusanwe 

17. 14,686 L. Leroy & Cie, Besancon and 
POP i ilesarwvanaseweweee 4.79 

SECOND PRIZE 

18. 360,445 Fabriques Movado, La Chaux- 
Er eee 5.14 

19. 360,436 Fabriques Movado, La Chaux- 
GUO er Penieeneeeaneee 5.22 

20. 1,073 Fabriques des Montres Zenith, 
EA icte ona cesewsasve 5.24 

2t. 64,988 Paul Ditisheim S.A., La 
Chaux-de-Fonds  .....2...00- 5.25 

22. 360,438 Fabriques Movado, La Chaux- 
GFOUED <a csccceteeccsaades 5.42 

23 10,286 Fabriques d’horlogerie Electa, 

Gallet & Cie, La Chaux-de- 
POs Juitns ce eaaeaieceees 5.51 

24. 64,986 Paul Ditisheim S.A., La 
Chaux-de-Fonds ............ 5.53 

2S. 64,981 Paul Ditisheim 5S.A., La 
Chaux-de-Fonds ...........+. 5.53 

26. 5,316 Berna Watch Co., Montres 
High Life, Saint Imier..... 5.54 

27. 437 Fabriques des Montres Zenith, 
MMS srt: 0's. 0: a ee aleaars 5.7 

28. 32 Fabriques des Montres Zenith, 
pO Pe ee 5.79 

29; 1,072 Fabriques des Montres Zenith, 
DM ie earn uacias 5.90 

30. 333 Berna Watch Co., Montres 
High Life, Saint Imier..... 5.95 

at 117. Fabriques des Montres Zenith, 
EM ROU Siii.nsdeserencaseuce 6.07 
32, 4,606 H. Barbezat-Bole S.A., Le Locle 6.22 

33. 360,443 Fabriques Movado, La Chaux- 
Cree een 6.40 

34 13,472 L. Leroy & Cie, Besancon and 
GM AG Bisinrn.o headed Wed atau 6.44 
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The above half-tone will give you a good idea as to the extent of Bradley Institute’s 
campus. It is a view of the Horological building taken when the trees were in full 


foliage. This entire building is used exclusively for Horological work. 


busy workmen learning to perform the various operations required of the up-to-date 
watch maker in repairing the various styles and makes of watches, designing and 





Plans” 


“They have no magic to stir m 
—make big plans—aim high in 
work.” 





be done, regardless of the size. 
just as true in regard to indivi 


aim high and 


Get the Bradley 


| “Make No Little 


en’s blood; 
hope and 


The above are the words of a city builder 
who realized that a city grows by not being 
afraid to tackle the job that is necessary to 


Now what is said in regard to cities is 


duals, and 


now we say to you make no little plans, 


Way 


re Make 1924 the banner year in your ex- 
three work rooms, each of which is 125 feet long by 40 feet wide, each one filled with istence. You have been thinking of it for 


engraving, high class script, monograms, and cyphers, the working and alloying of it may seem, just make up your mi 
metals, designing, making and repairing of jewelry, besides offices, cloak rooms and going to have it and you will 


lecture room. 


tered all over the country and many working in foreign countries. 


succeed. 


some time, tackle the job no matter how big 


nd you are 
ultimately 


Bradley has thousands of students scat- 


recommendations and a few of them are contained in the catalogue which we furnish free of charge. 

A thorough organization; a system that has been worked out by years of experience in handling thousands of 
students, adopting some special line of work, eliminating things that were not of the utmost importance. Doing 
things finally adopted, and doing them well has been the means of putting Bradley in the very forefield of 


Horological Institutions. 


_ Bradley Horological with its increased facilities is bigger and better than ever. 
existence this great school has turned out scores of the best 











BRADLEY HOROLOGICAL, Peoria, Illinois 


THOMAS J. 


We have thousands of the very highest class 


In its thirty-seven years of 


workmen of which the country can boast. Figure 
your affairs so that you can be with us to start off with 1924, if not immediately, just as soon as possible. 
One of our latest catalogues will prove of interest to you. A postcard will get it. Address: 





DEE & @O. 


REFINERS 


Let us supply you with 
soft platinum plates, 
solders and wires, also 
5“, 10% and 15% irid- 
ium platinum. 


We manufacture real green 


Platinum and White Gold Wedding 


Ring Blanks. 


Mountings. 


Purchasing and Sales Dept.: 
5 So. Wabash Ave. 


Fancy White Gold 


Selections Sent on Request. 


1s | (Or-NeTe) 


317-319 E. Ontario 


ae ren en 


Sweeps, Polishings, OT.) [: Silver, —green gold—plates, wires, 
Platinum and Plated Scraps. 


red golds. 10) oa 
MANUFA( | URERS have excellent working ~~ 
properties. 


* and solders in 10Kt., 14Kt., 
18Kt., also white golds and 


GOLDS 


Refining and Manufacturing Plant: 


hol & 

















| Jehneen Matthey & Co., Ltd. 


LONDON oo YEARS 


ESTABLISHED OVER 


PURCHASE ORES, RESIDUES, 


CONTAINING GOLD, SILVER OR PLATI- 
NUM, JEWELERS’ & DENTAL SWEEPS. 


Highest Prices Given for the Metals 


on FULL ASSAYED CONTENTS 


NEW YORK OFFICE 





THE RICH 


ALLOY CO. 


ANALYTICAL CHEMISTS 


SPECIALIZING IN PLATINUM GROUP ALLOYS 


13223 Euclid Avenue CLE 


VELAND, O. 








Metals in Exchange 
WOOLWORTH BUILDING If Desired 














wes PITKIN 


ANALYSES OF 





INC. 
el 


PLATINUM METALS, WHITE GOLD 


CREEN COLD, SOLDERS, WASTES 
47 Fulton St. 





New York 
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d’horlogerie Electa, 
La Chaux-de- 


Fabrique 
Gallet & Cie, 
Fonds 
Berna Watch Co., Montres 
High Life, Saint Imier...... 
37. 4,605 H. Barbezat-Bole S.A., - Le 
ROWE Si cuaanwcwsawasuaccee 
Fabrique d’horlogerie Electa, 
Gallet & Cie, La Chaux-de- 
rer ee are ere er ar 


THIRD PRIZE 
39. 4,679 H. Barbezat-Bole 
Locle 
Fabrique 
Gallet 


35. 10,245 


6. 1,838 
’ 6.61 


7.06 
3g, 10,241 


7.10 


S:A., Le 
d’horlogerie Electa, 
& Cie, La Chaux-de- 
PE vio sa sa kine eee canes 
Fabrique d’horlogerie Electa, 
Gallet & Cie, La Chaux-de- 
PEE ors wis oeamenaia a wig a ete 
Fabrique d’horlogerie Electa, 
Gallet & Cie, La Chaux-de- 
PEE itkcca eacemrneemea ss 
Fabriques Movado, La Chaux- 
de-Fonds 
Charles Tissot & Fils S.A., Le 
Locle 
45. 4,676 H. Barbezat-Bole 
Locle 
Agassiz Watch Co., Saint Imier 8.20 
Fabriques Movado, La Chaux- 
de-Fonds 


49. 10,239 


41. 10,231 


42. 10,284 


43. 360,442 


44. 40,246 


S:A:, Le 


46. 242,933 
47. 360,433 


rr ee 


48. 242,934 Agassiz Watch Co., Saint Imier 8.69 
49. 13,471 L. Leroy & Cie, Besancon and 
BE. sadcienaawsagwasiuawss 8.75 
$0. 10,281 Fabrique d’horlogerie Electa, 
Gallet & Cie, La Chaux-de- 
Ee on er eae 8.78 
51. 578-7 Henri Perrenoud, eleve de 
l’Ecole d’horlogerie, La Chaux- 
GEE. o.h-o-s 64s Suucrssas 9.30 
$2. 242,940 Agassiz Watch Co., Saint Imier 9.41 


53, 4,681 HH. Barbezat-Bole §S.A., Le 
EE, Suiec en ecisaeeaitee 9.42 
MENTIONS 
$4. 4,678 H. Barbezat-Bole S.A., Le 
PME? fclesawennbe seeawans 9.70 
55. 10,279 Fabrique d’horlogerie Electa, 
Gallet & Cie, La Chaux-de- 
UD css ssn gerne aecnsdinee shaw 9.71 
56. 464-7 Rene Schlageter, eleve de 
V’Ecole d’horlogerie, La Chaux- 
GEPORER: éi6s onicssasuwsc aves 10.32 
57, 1,481 Henri Jeannot eleve de 1’Ecole 
d’horlogerie, Le Locle.......10.42 
58. 4,607 B. Barbezat-Bole S.A., Le 
cs | ROOT eee kere 10.51 
59, 1 RB. BPavill;, Genes ccivscinscces 11.14 
60. 1,921 Societe des fabriques despiraux 
reunies S.A., La Chaux-de- 
MME 5 sacaranamnid bee Ria Rea eR a 11.31 
61. 10,017 Fabrique Vulcain, Ditisheim & 


Cie, La Chaux-de-Fonds..... 11.32 
Fabrique Vulcain, Ditisheim & 
Cie, La Chaux-de-Fonds.....11.35 


D. Special prizes 


One prize only for each section 


1. MARINE CHRONOMETERS 


(a) For the chronometer having shown the 
minimum difference between the extreme rates dur- 
ing the tests. 


1,682 Ulysse Nardin S.A., Le Locle....... 0s.84 
(6) For the chronometer having shown the 
smallest variation of the mean daily rate. 


1,649. Ulysse Nardin S.A., Le Locle...... 0c.058 
(c) For the chronometer having the best tem- 
Mrature compensation. 
29 Fabriques des Montres Zenith, Le 
BRE: (oobi ouncuiardiasae esterase 0s.13 
(d) For the chronometer having the weakest 
stability coefficient. 


1,682 Ulysse Nardin S.A., Le Locle....... 


2 CHRONOMETERS HAVING UNDERGONE 
THE TESTS IN COMPLIANCE WITH 
ARTICLE 10 OF THE REGULATIONS 


(a) For the chronometer having shown the 


‘mallest difference between the extreme rates dur- 
ing the tests. 


1097 Fabriques des Montres Zenith, Le 

OEE. sc \swkivis piecoaiowia souaiesaeisiewn ee 138.43 
(6) For the chronometer having shown the 
at variation of mean daily rate. 
980 Paul Ditisheim S.A., La Chaux-de- 

Fonds 


62. 10,021 
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(c). For the chronometer having the best tem- 
perature compensation. 
19,519 L. Leroy & Cie, Besancon and Paris 0s.06 
(d) For the chronometer having the best adjust- 
ments for positions. 


No. of No. of 
Chronometer Marks 

1,097. Fabriques des Montres Zenith, Le 
EOE ¢.ntccsostsasccnmncaee ss 0s.09 


(e) For the chronometer having the weakest 
stability coefficient. 


64,988 Paul Ditisheim S. A., La Chaux-de- 


Fonds 0s.09 


Comoe reese eereeeseeeeseee 


II. Prizes to Timers. 
1. MARINE CHRONOMETERS 
No. of 
Chronometers 


in Competition to 
Obtain Prizes 


MM. Frank Mercer and Charles Cox, St. 

pn ee ener Omer Tr ree 5 
“ —W. A. Dubois, La Chaux-de-Fonds... 5 
S (GOPeaUe,  PACIG: <6 6cciac ccvcasiscnees 4 
“ €. ©) EGrenree,) EAMGOR i cic cccaccacs 5 
“6 Ch.-Ferd. Perret, Le Locle...... 0000. 3 
ie Ey, Jenne,  POGeOt Bic ccccisincsicccccs 2 
«* =6Ernest Nardin, Le Locle......csco0e 2 
“ —H. Rosat & H. Gerber, Le Locle..... 2 
“ Auguste Rosat, Le Ledles.c.ccccesce 1 


2. CHRONOMETERS HAVING UNDERGONE 
THE TESTS IN COMPLIANCE WITH 
ARTICLE 10 OF THE REGULATIONS 


MM. W. A. Dubois, La Chaux-de-Fonds.... 9 
“ Ch.-Ferd. Perret, Le Lecle...cccsices 8 
“ Louis Augsburger, La Chaux-de-Fonds 8 


“Charles Augsburger, La Chaux-de- 
ONIN cincivisrciwie nit cucereecunseMenice 8 
6 6A. Jaccard, Besancon. ..cccccocecccs 7 
‘* Georges Sautebin, Bienne........... 7 
‘* Henri Wehrli, Geneve...........00. 3 


“Aug. & Charles Zahnd, Saint Imier... 3 
Classe de réglage de |’Ecole d’horlogerie, La 


Ce Rrra err Cree 3 

MM. Raoul Schaller, La Chaux-de-Fonds... 2 

“ 6Jules. Fegrier, Le Ledlésccencccssves 1 

© Rs Farid, GOs cccccccs jissasegee 5 

“Alfred Hofer, La Chaux-de-Fonds.... 1 
«FE. Jeanmairet & Henri Jeannot, Ecole 

dhorlogerie, Le Loclé. ...2..ccccce 1 





Interesting New Volume on Clocks 


and Watches 





“Time and Timekeepers,”’ including the his- 
tory, construction, care, and accuracy of clocks 
and watches. By Willis I. Milham, Ph.D., field 
memorial professor of astronomy in Williams Col- 
lege. Published by Macmillan Co., New York. 
eee book is a pleasing addition to horo- 

logical literature by a professor of 
astronomy in an American college. The 
reader will find this one of the most in- 
teresting books on the subject which he has 
ever read. It will be interesting not only 
on account of its clear and simple style, but 
on account of its informativeness and com- 
prehensiveness. The author, in his preface, 
states that the book owes its existence to a 
course on “Descriptive Astronomy,” given by 
him in Williams College for nearly 20 years. 
One of the topics in the course was “Time 
and Timekeepers.” It aroused so much 
interest that it was treated at greater length 
than is usually the case in such a course. 
The material and illustrations gathered for 
this subject formed the basis for this book. 
The author, himself, became so deeply in- 
terested that he undertook painstaking re- 
search work and his efforts have been well 
worth while. 

The book is different from anything else 
on the subject sincé the author does not 
confine himself merely to technical discus- 
sions, nor to the treatment of the artistic 
side of clocks and watches. His treatment 


29 


is broad, being historical, instructive and, 
above all, up to the minute. The text is 
accompanied by 339 illustrations. Ameri- 
can readers will be particularly. interested 
in separate chapters devoted respectively to 
the “History of Clockmaking in America” 
and to the “History of Watchmaking in 
America.” Many of the modern watch fac- 
tories are illustrated. No better idea can 
be given of the value of the book than to 
enumerate these chapters: “Time,” “The 
Sun-Dial,” “The Clepsydra and Other Early 
Timekeepers,” “The History of Clocks to 
1360,” “Construction of the Simplest Pos- 
sible Clock,” “History of Clocks from 1360 
to 1500,” “History of Weight-Driven Clocks 
from 1500 to 1658,” “Construction of the 
Watch of Today,” “History of Spring- 
Driven Clocks and Clockwatches from 1500 
to 1658,” “History of Pendulum Clocks from 
1658 to 1800,” “History and Construction 
of the Individual Parts of Clocks,” “The 
Striking, Chiming, Alarm, Repeater, Calen- 
dar, Moon Phase, and Equation of Time 
Attachments to Clocks,” “History of 
Watches from 1600 to 1800,” “History and 
Construction of the Individual Parts of 
Watches,” “Attachments to Watches and 
Complicated Watches,” “History, Construc- 
tion, Care, and Accuracy of Chronometers,” 
“History, Construction, and Care of Tower 
Clocks,” “History and Construction of 
Electrical Clocks,” “Precision Clocks—Their 
Construction, Care and Accuracy,” “Modern 
European Watchmakers,” “Care, Repair, 
and Accuracy of Clocks,” “Care, Repair, 
Accuracy and Testing of Watches,” and 
“Some Famous Clocks and Watches.” 

The appendices in the back of the book 
are especially valuable to the lover of horo- 
logy. These comprise “Important Names 
and Events in the History of Timekeepers,” 
“Technical Terms in Connection with Clocks 
and Watches,” “Museums and Collections,” 
“The Conversion of Time,” “Bibliography, 
Giving a List of Important Works on Time, 
Sun-Dial, Clepsydra, and a list for the 
general reader, for watchmakers and clock 
makers, as well as a general list re-classified. 
The latter comprehends a list of publications 
in which are found illustrations of old 
clocks, illustrations of old watches, illus- 
trations of old American clocks, lists of 
clock and watchmakers, literature for col- 
lectors of clocks and watches and bio- 
graphical material. 

The reviewer who has seen a number of 
books on this subject, has never seen any- 
thing so generally interesting and help- 
ful—R. F. N. 





The new catalogue of Swartchild & Co., 
Chicago, comprised 932 pages, bound in a 
substantial, heavy, paper cover. It com- 
prises tools, materials, and supplies of every 
description for watchmakers, jewelers, en- 
gravers and opticians. The pages are pro- 


fusely illustrated. Noteworthy are the 
pages devoted to all the various parts, 
American watches and numerous Swiss 
watches. Numbered cuts are shown illus- 


trating the various parts with prices quoted 
alongside. The index in the back of the 
book allows the jeweler quick access to 
anything desired. The catalogue is a valu- 
able addition to any jeweler’s work shop, 
and was compiled after the most pains- 
taking effort. 
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The Modern Way 
The Right Way 


The Only Way ||| RCefiners 


Is to Give Returns on Sweeps 


Based on Assay Gold 
That Is the American Platinum Works Way. S i] 
Disposing of sweeps by off-hand estimate is I er 
an obsolete relic of a bygone age. Pl t 4 
No modern jeweler should entrust a valuable a Inum 
commodity such as sweeps to such doubtful 
methods. 


Better Try Us This Time 


Your sweeps will be handled in a modern plant 
under laboratory control, by methods found 
by long experience to give the best results. 





That Means Results Based on Assay. 











Send To-day for Shipping Tags 


American Platinum Works 


N. J. R. R. Ave. at Oliver St., Newark, N. J. 
New York Office—Charles Engelhard, 30 Church St. 


HANDY @ HARMAN 


31 Geld St., New York City Bridgeport, Cena. 
SHIP TO EITHER PLANT 























You Can Have it Today— a 1058 


Not Next Month—Not Next Week 


You Can Have It Today. Insist Upon 


Whether you do special 


order work—whether you 
do simple repairs— 9 
The Jewel whether you run a large 
jewelry factory, the 
Patented. Wonderful Hoke-Jewel 


soldering outfit will save 
time, labor, money and 


* material on every job a 
that calls for soldering, 
, welding, brazing or pick- 
ling. 


And it will do you 
better work. 


No Blower Needed in All Kar ats 


It uses city gas with oxy- 








gen, but differs from Manufacturers of 
every other oxy-gas out- ‘ e 
fit, and is designed espe- Platinum, Gold and White Gold Solders 


cially for jewelers, b O- 
Outfit 128B, for the one-man shop, ple A ein the a, 
1 Hoke- Phoenix Regulator with et tent It el th 
two gauges, 1 Hoke-Jewel torch, 4 s . s e Also All f ll P ses 
tips, pair of 30-inch hose and fit- old gas-and-air methods oys or a urpo 


tings, 1 bench hook, 1 pair glasses, ea 
1 wrench, 1 connector hose, 4 ft. on Srey count speed, 


with fittings, 1 Hoke needle valve, CONVenience, quality of 
full directions for setting up and work, and money making. 
working (bench not mene The Hoke-Jewel outfit includes . °9 Cc. 








—tank loaned) .... -- $50.00 net wand ym con have i a . 
comcins gom ma Seamer ge ti 
leuk ‘hook, t Hoke a ates oem. Sey Ean vi Nowak NI 

i ee ee eee $12.50 net direct. ee ee Newark, N. J. 

















42nd St. 
SAM W, HOKE, Mar. op = WELERS TECHNICAL ADVICE “7 New York Office, 17 West 42n 
22 ALBANY S? NEWYORK CITY 
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[Patents Granted by the United States 
and the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of Dec. 4, 1923 


1,476,282. VANITY CASE. Oswatp J. Catucarrt, 
Newburgh, N. Y. Original application filed 
Oct. 2, 1922, Serial 591,712. Divided and 


this application filed Jan. 26, 1923. Serial 
614,973. 3 Claims. 

A vanity case comprising a main body member 
and a main cover member therefor, said members 
being hinged together, a rouge compartment of 
smaller diameter than said main members located 
within and eccentrically with respect to one of the 
said main members, and having its mouth within 
the space between said main members, one of said 
main members being provided with a powder com- 





partment within the same, but out of communication 
with the rouge compartment, a puff in said rouge 
compartment, a powder puff of substantially the 
same diameter as the said main members, located in 
the space between said main members and extending 
across the rouge compartment, and a mirror carried 
by said main cover member, whereby when said case 
is open both powder and rouge may be applied by 
the aid of said mirror. 
1,476,380. FASTENER. 
Plaines, Ill. Filed 
563,230. 2 Claims. 
A fastener including a pair of clamping members 
pivotally ‘connected at an intermediate point for 
clamping and unclamping movement and _ spring 
pressed into clamping position, one of said clamping 
members having an intermediately disposed opening 
therein, a fastening pin device pivotally secured on 


Henry C. Toreprer, Des 
May 24, 1922. Serial 
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the last mentioned clamping member and comprising 
a portion adapted for movement to and from a 
position overlying this clamping member on the side 
opposite the other clamping member and a fastening 
Pin on said portion and arranged to project through 
said opening when said portion is positioned to over- 
lie the clamping member to which it is secured. 
1,476,462. GEM SETTINC. 
lyn, N. Y. Filed Feb. 9, 1921. 
2 Claims. 
A device of the character described, comprising a 
plurality of units each made of a plate-like-body 
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Portion, a plurality of stone-holding fingers integral 
with said body portion and extending from its outer 
edge on one side or face of said body portion, and 
holding members likewise integral with said body 
Portion and extending from points of its outer edge 

tween the attached ends of said fingers, on the 
°pposite face of said body portion, said members 


Joser Peycuar, Brook- 
Serial 443,508. 
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being bent to a loop-formation toward a point lo- 

cated opposite the center of the body portion, and 

links for connecting the loop-formation of adjacent 
units. 

1,476,494. STEM-WINDING AND STEM-SET- 
ING WATCH. Natuan S. Cooper and Saut 
Cooper, New Haven, Conn. Filed Jan. 24, 
1923. Serial 614,552. 1 Claim. 

In a stem-winding and stem-setting watch, the 
combination with a movement-plate thereof having 
a clearance-opening, of elements of a winding-and- 
setting mechanism, a winding-and-setting stem, a 
doubly-beveled, phase-sustaining collar thereupon, a 





pivotal, phase-sustaining lever located upon the outer 
face of the said movement-plate, and having an in- 
wardly-extending reach passing through the said 
clearance-opening, and a doubly-beveled arm on the 
said reach for co-action with the bevels of the said 
collar, whereby the upper bevel of the said arm 
co-acts with the inner bevel of the collar, and vice 
versa; and a spring for maintaining the bevels of 
the arm in engagement with the bevels of the collar. 


DESIGNS 


63,4302. SPOON OR ANALOGOUS ARTICLE. 
Harotp E. Nocx, Newburyport, Mass., assignor 





to Towle Mfg. Co., Newburyport, Mass. Filed 
May 17, 1923. Serial 6,178. Term of patent 
14 years. 

63,431. SPOON OR ANALOGOUS ARTICLE, 
Haroitp E, Nock, Newburyport, Mass., assignor 





to Towle Mfg. Co., Newburyport, Mass. Filed 
July 5, 1923. Serial 6,686. Term of patent 
14 years, 
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63,432. SPOON OR ANALOGOUS ARTICLE, 
Haroitp E. Nock, Newburyport, Mass., assignor 





to Towle Mfg. Co., Newburyport, Mass. Filed 
Aug. 4, 1923. Serial 6,941. Term of patent 
14 years. 





UNITED STATES TRADE-MARKS 
{The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 


1905, and are published in compliance with Section 
6 of said Act.) 





Trade-Marks Registered Dec. 4, 1923 


Ser. 175,429. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Georce J. Ketver, Newark, 
N. J. Filed Feb. 2, 1923. 


Particular description of goods.—Watches. 
Claims use since July 26, 1921. 

Ser. 168,731. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Cuas. ScHwartz & Son, 
Washington, D. C. Filed Aug. 26, 1922. 

The mark is an exact reproduction of the general- 
ly-accepted signature of Ceorge Washington, de- 
ceased, the first President of the United States. 


gtlorrnges, 


Particular description of goods.—Watch Move- 
ments, Watchcases Therefor. 
Claims use since Jan, 1, 1921. 


Trade-Marks Registered Dec. 4, 1923 
Act of March 19, 1920, Sec. 1 (b) 
These Registrations are not subject to 
Opposition 
176,919. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Issac J. ApELson, 
doing business as Roberts Jewelry Co., Kansas 
City, Mo. Filed May 1, 1922. Serial 163,130. 


Kier ley FOMs 


Particular description of goods.—Imitation White 
Diamonds. 
Claims use since Oct. 1, 1921. 











W. F. Riley, Jr., secretary and treasurer 
of the Mississippi Retail Jewelers’ Associa- 
tion, Tupelo, Miss., has purchased the store 
building and fixtures of A. A. Taylor, 
jeweler of Tupelo. Mr. Riley will open up 
a modern and up-to-date jewelry store on 
Jan. 15, 1924, which will be known as 
Riley’s Jewelry Store, W. F. Riley, Jr., 
Prop. Mr. Taylor is moving to Harlinger, 
Tex., in the Rio Grande Valley, where he 
will open up another jewelry store. 
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Are You Experiencing Any Trouble in Fitting Watch Crystals? 
CRYSTALS YOU GANT BREAK 


The New Improved ! 


G-S FLEXO CRYSTALS 


Are Overcoming All the Trouble Known in the 
Fitting of Watch Crystals 


and can be adjusted to any height and size, and easily be made to also 
fit odd shapes. 


A small stock of only 4 gross G-S FLEXO CRYSTALS (% dozen per 
size) is required for a complete assortment and will fit instantly any size PRaba 3 
or make watch in both the open and hunting case. Registered 


G-S FLEXO CRYSTALS are made of a special new transparent 
composition for watch crystals only; very clear, and will not discolor, ppg ge I egy ee agg 
shrink or warp; they fit tight and are dust proof. These crystals do not pression’? non-breakable crystals not bea 











chip, break, or crack, and there is no loss whatever. patent number 14,458 is infringing. We. know 
of certain dealers who persist in infringing 
Write for full particulars and references from prominent jewelers. yn above patent and we warn them here that 


certain prosecution for damages will follow ag 
soon as our evidence is completed againgt them, 


Manufactured and Sold by 

_n aussi, Tebow ihr 

os rms cys GERMANOW-SIMON MACHINE CO. | fiitiratiiea sete tat ed 
Inserting Machine 547 West Avenue, eee Kh. E6A. ESS aee eee 




















= “N-R-F” Ring Stretcher 


re Gold, Silver 


Sizes in a few minutes, carved 
or plain Wedding Rings. Will and 


not injure carved designs. 


* 
Works equally on rings of Platinum Platinum 


or Gold. 
A time and money saver. Jewelers 


who use it never lose a sale. The size Refiners and Assayers 


“THE “NRF” needed can be furnished while cus- 









































- RING tomer waits a few ag, 
STRETCH Now in use by Manufacturers, 
I" repairers for the trade and retail ae B. HAGSTOZ @ SON 
jewelers who pronounce it the best . nm 
seal af le kind. 709 Sansom St., Philadelphia 
The “NRF” Ring Stretcher 
iy should be in every shop and store 
| i TIGHTENING where wedding rings are made and 
| i sold. 
lb ike “~ RING 
ce F Price complete ..... $12.00 Net ROLLING WHITE GOLD 
I Without Mandrel ... 8.00 Net PLATINUM 
The complete tool is advisable because GOLD, SILVER 
the mandrels are especially propor- COPPER, BRASS 
tioned to assure the best results. 17 
If your Wholesale Material erry Tea Use a rolling mill like the picture, 
WEDDING house does not have the tool, we : e with the motor underneath out of the 
RING will be pleased to ship one upon v le } way. This machine is the handiest 
hh receipt of price. sane a” — - > tae + ag gee re 
MU . . . I. made olls wide e geari 
—_ an Will be shipped anywhere in bey. mm) system used multiplies the power, and 


paid, upon receipt of price. of excessive strain. It runs surpris- 
ingly smooth and noiseless — small 


fr <manpre,_ the United States, charges pre- a i, at the same time relieves the machine 
(It | 


| 








A.C. Fellencer & Son Norman R. Fellencer space and big power. 
PATS. PEND. (Wholesale Jewelers) a. Te nrg 
. acturer of The“‘NRF” 
— a Rize 715 Linden Street Ring Stretcher Leiman Bros.°" 3" ——— 
Stretcher ready for use. Allentown Penna. ' Allentown Penna. 


Makers of good machinery for 35 years 

















MILLER & RICK 
Electro-Plating and Coloring 


Made in 14K Yell ad Whi 
Mesh Bags Repaired and Refinished Gide - 


Telephove Pa oe eet tite tiene “ # TheLion Safety Pin Clutch Co. 
2483 John ohn Street, New Yor ity Pat. Feb. 20, 1917 198 W. 2ist St., Room 411, New York Pat. May 3, 19% 


The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 
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Tulsa, Okla. 


Jack Gelfand is remodeling his store and 
is putting in new fixtures throughout. 

Harry Heilbron held his annual Christmas 
opening at his store at 400 S. Main St, 
Dec. 10. 

Harry Goldberg, who was formerly in 
business at 9 E. 2nd St., has moved to 305 
S. Boston, where he is specializing in high- 
class diamonds and other jewelry. 

The Palace jewelry store has put in an 
entire new front and the store has been re- 
modeled throughout. Mr. Maxwell has been 
added to the staff to take care of their holi- 
day trade. 

“Cal” Crum, a former ballplayer, who was 
with the Indianapolis and also the Tulsa 
teams, has joined the staff of the Mack Co. 
as a salesman. Mr. Crum was one of the 
star pitchers of the league. 

The first shoplifter of the season has made 
his appearance in Tulsa. He took advantage 
of the holiday shopping crowds and stole a 
very fine diamond ring from a tray at the 
Haden & Roberts jewelry store. 

Harry Heilron, the proprietor of the Heil- 
ron Jewelry Co., has added seven sales- 
people to help during the holiday season. 
Mr. Heirlon has recently had his store re- 
modeled and newly decorated throughout. 

L. R. B. Philibrick, who has been in the 
manufacturing jeweler business in Tulsa for 
the past seven years and C. P. Brown, of 
Tulsa, have formed a partnership and they 
will continue in the manufacturing end of 
the business. 

The Oklahoma jewelers report a very 
good business despite the slump in the price 
of oil, and they are all getting ready for a 
big 1924 business, as most of the merchants 
seem to think that the price of oil is due 
for a big rise. 

I. Herdan is going east on a business trip 
and will visit his old-time friends in Chi- 
cago, Providence, Philadelphia, and also in 
New York, where he is considering buying 
goods for his new gift shop. While in New 
York he will stop at the Pennsylvania Hotel. 

For the third consecutive year, Sanders, 
Rones & Co. have received the contract to 
make the senior class pins and rings for the 
Central High School, which is one of the 
biggest contracts that has been let to a 
jewelry firm in the’ State of Oklahoma for 
some time, 

The Boswell Jewelry Co. has added 15 
extra salespeople to take care of their holi- 
day trade. A. G. Boswell is taking a trip 
east to New York directly after the holiday 
rush to replenish his stocks which are rapid- 
ly being depleted by the holiday rush. While 
in New York, Mr. Boswell will stop at the 
Pennsylvania Hotel. 

David B. Herdan, Jr., who was formerly 
connected with the Peoples Jewelry Co., of 
which his father is the proprietor, has 
opened a gift shop and jewelry store at 19 
W. 3rd St. The store is very handsomely 
equipped throughout with all the latest and 
bext fixtures, and it is the aim of Mr. Her- 
dan to run the store on a high-class plane. 

I. W. Oliver & Co., who were formerly 
in business at 233 Robinson building, have 
moved their store to 14 E. Main St. The firm 
will continue to operate a very high-class 
jewelry store, and also operate a credit 
business. Mr. Oliver, the manager of the 
firm, said that collections were very good 
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and that he is going to operate a jewelry 
mail-order business after the first of the 
year. 

At the present time four jewelry stores 
are conducting auctions, which are drawing 
large crowds and are also registering a great 
many sales. Just at this time there seems 
to be a very optimistic feeling in the mid- 
continent field, and among the jewelry con- 
cerns they think that the slump has passed, 
and that the price of oil is on the upward 
grade, which will help out the jewelry trade 
considerably. 

J. E. Nicholson, Boston, Mass., and J. R. 
Vandergrift with Miss Bertha I. Goodrich, 
have established a manufacturing jeweler 
firm, and have located their establishment at 
216 E. 4th St. The firm will be known as 
the Nicholson Clock Co., Inc. They have 
equipped their plant with the best machinery. 
George Halley, who was formerly connected 
with the Rigo Jewelry Cu., of Kansas City, 
Mo., has been put in charge of their 
mechanical department. 

Charles E. Morris, one of the south’s most 
expert watchmakers and diamond setters, 
who was formerly in business with R. E. 
Hinkle at Dalton, Ga., has moved to Tulsa, 
where he is operating a high-class business 
of his own at 227 S. Boston St. When Mr. 
Morris first came to Tulsa he went into busi- 
ness at 112 Boston St., and then later he 
bought out the jewelry business of John F. 
Gee, who was known to the trade as “John, 
the Ring Man,” and moved his business to 
his present location at 227 S. Boston St. 
Mr. Morris is having his store newly deco- 
rated and installing all new equipment. He 
is adding to his sales force and also to his 
mechanical staff to take care of his increas- 
ing business. 











TRADE CONDITIONS 


Business has speeded considerably during the 
last two weeks, both with retailers and jobbers. 
With the retailers the trade is approaching the 
most strenuous week of the holiday season, those 
last seven shopping days. Most of them also are 
finding out that they ordered too sparingly, and 
they are besieging the jobbers here with frantic 
pleas to rush the goods. There is no outstanding 
section of the State in the matter of big turnover. 
Virtually every section is buying fully up to what 
was expected. The farmers, especially, have come 
to the front as a buying power, and the little town 
dealers are delighted. It is expected that all but 
one section of the State will show a big increase 
during December over the same month last year. 
This section is the western coal region, where 
work has been none too plentiful, and the miners 
are hoarding their money against a possible strike 
at the expiration of the present contract. Dealers 
‘from this section report however, that business is 
holding even with the same period of last year, 
which is satisfactory in view of conditions. 





A jewelry store has been opened by the 
H. S.& A. Sales Co. at 23 E. Market St. 

S. C. Alexander’s store at Fountain City, 
Ind., was burglarized recently and a variety 
of loot was taken by the thieves. Practi- 
cally $40 worth of old-style jewelry was 
taken and various other articles about the 


store. aa 
The Good-Siegel, Inc., has filed suit in 
Superior Court in Indianapolis against 


Samuel B. Epstein, doing business as the 
Franklin Jewelry Co., for the collection of 
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a note of $75. Judgment for $80 is asked in 
the suit. 

The reduction in fire insurance rates in In- 
dianapolis, for which the trade fought for 
nearly a year and which was authorized re- 
cently, has been accepted by the National 
Board of Underwriters and will go into ef- 
fect Jan. 1. The city is raised in classifica- 
tion from two to one and one-half. It means 
a saving of several thousand dollars a year 
in insurance premiums to the trade. At first, 
when the insurance commissioner announced 
his ruling, it was believed the companies and 
the National Board of Underwriters would 
fight the ruling, appealing to the courts. 
They had 30 days in which to perfect their 
appeal and at the expiration of this time, 
the announcement came that the ruling of 
the insurance commissioner would be ac- 
cepted. 














TRADE CONDITIONS 


There has heen a splendid holiday trade this 
season with the retail jewelry merchants of Evans- 
ville and other southern Indiana towns, and in 
most instances the trade has been better than it 
was last year for the Christmas holidays. In most 
of the towns of any size the banks for several 
years back have maintained Christmas savings clubs, 
and this money is generally turned loose along about 
two or three weeks before Christmas, and this is 
a big lift in retail trading. In fact most of the 
money is used in Christmas shopping and the mer- 
chants reap the harvest. Reports from many of 
the towns in this section are to the effect that 
business is coming along very well and wholesalers 
report in some instances that the trade has shown 
an improvement over that of last year. Collections 
are good. The outlook for trade for the coming 
year is regarded as most promising. 





Peter Hebner, one of the oldest jewelers 
at Boonville, Ind., was in Evansville a few 
days ago on business. 

Dealers report that the demand for dia- 
monds is still good and that the sales have 
been larger than for December of last year. 

FE. A. Rhodes, retail jeweler, Chrisney, 
Ind., was a recent business visitor in Evans- 
ville and reported his holiday trade all that 
could be expected. 

Patrick Donovan, of Indianapolis, repre- 
senting a large jewelry firm in the east, was 
in Boonville, Ind., a few days ago and closed 
the contract for a large number of class pins 
for the Boonville High School. 

Charles F. Artes, Jr., of the Charles F. 
Artes Co., Inc., of this city, attended a con- 
ference of Republican leaders of the first 
district here on Friday, Dec. 14, at which 
party questions were discussed. 

It is said that a number of improvements 
will be made on the pearl button factory at 
Leavenworth, Ind., during the coming year. 
The factory is located in the old brick build- 
ing which for a number of years was used 
as a courthouse in Crawford county. 

Christian Hewig, salesman for A. Bitter- 
man & Son, wholesale jewelers here, is ex- 
pected home for the Christmas holidays and 
will spend a few days with relatives and 
friends. Mr. Hewig for many years op- 
erated a retail jewelry store on Main St., 
here, and was a prominent factor in local 
Republican politics. He served several terms 
in the Indiana State legislature from Van- 
derburgh county. 
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Harold Bigney has returned to Chicago, 
after spending several weeks in the city. 

Charles J. Adams, of C. J. Adams & Son, 
who has been confined to his home by illness, 
is reported as convalescing. 

Harlan A. Allem, Stephen Garner and 
Howard Smith, the three manufacturing 
jewelers who were candidates for the city 
council at the annual election last week, were 
elected. 

Col. S. O. Bigney left last week for New 
York, after receiving word that Wheaton 
Grey, his New York representative, had been 
run over by an automobile and received two 
fractured ribs. 

The trustees of the Attleboro Public Li- 
brary announce the gift to the library: of 
$1,000 from Milford E. Bliss in memory of 
his father, the late Everett L. Bliss. The 
fund is to be used to purchase books other 
than fiction. 

Horace E. Durgin died last Thursday, 
after a short illness. For 20 years he was 
a salesman for the George H. Herrick Co., 
a local jewelry jobber, and later he entered 
the jobbing business for himself. The fu- 
neral was held Sunday afternoon at 2 o’clock. 

The Attleboro Lions were officially in- 
stituted last Thursday evening. Among the 
charter members of the club are the follow- 
ing jewelers: William H. Blake, Harvey E. 
Clap, A. A. French, Joseph Finberg, Stephen 
H. Garner, Edwin F. Leach, George Nerney, 
Harold E. Sweet and Joseph F. Rioux. 

The R. F. Simmons Co. distributed its 
final bonus of 1923 among its 200 and more 
employes last Thursday. This is the last of 
a series of bonus sums that have been given 
the employes of this concern throughout the 
year just closing. The amount that was 
distributed Thursday was between $4,000 
and $5,000, and everyone who works in the 
factory is included in the division, which is 
made in proportion to the earnings of each. 
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The Stern Jewelry Co., of Greenwood, 
Miss., announce the opening of their new 
store on Dec. 7. The entire stock is new and 
fine. Sam M. Stein and Kate L. Wilson are 
at the head of the management. 

Geo. T. Brodnax, Inc., at their new home, 
S. Main and Monroe Sts., report brisk mail 
order trade on the eve of the holidays. They 
have featured this trade so long their patron- 
age is by no means confined to the southern 
States or the Memphis locality. 

Charles W. Myers’ new retail jewelry 
store at 16 6S. Main St. is quite attractive. 
A new plate glass front with artistic display 
features has been installed. The wall cases 
are being made to order and temporary ones 
are being used until the new ones arrive. 

The past week proved productive of good 
holiday trade with the jewelry stores. 
Wholesalers also report good steady busi- 
ness. It is expected that the present week 
will be still more active, being that much 
nearer the Christmas time. The weather 
has become suddenly cold, with considerable 
sleet and ice and an effort at a snowfall in 
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West Tennessee. Holiday events galore are 
being planned and the trade in fine table ware 
is particularly good. Pottery goods, umbrel- 
las, leather novelties are selling well. Dia- 
monds and watches as well as certain articles 
of jewelry seem as usual to be the favorite 
offering with the holiday buyer. 

Walter J. Mauney, of Murfreesboro, Ark., 
mentions a lease just executed by the 
Mauney heirs to the Mauney diamond mine, 
near Murfreesboro, Ark. He states that 
ample capital and experience will be put 
behind the property and that the owners are 
getting ready to install a modern washing 
plant. The ground leased consists of about 
10 acres and is a part of the section largely 
owned by the Arkansas Diamond Co. Ex- 
pert diamond mining engineers from South 
Africa have been engaged. For many years 
Arkansas in a limited area has been promi- 
nent for diamond finds, Pike County being 
one of the original fields. 
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J. Roland Ernisse is associated with his 
father, James J. Ernisse, 210 Triangle build- 
ing. Mr. Ernisse was recently located on 
Clinton Ave., N. 

S. D. Burritt’s window display, which is 
planned and supervised by Miss G. Campbell, 
is attracting unusual attention. Mr. Burritt 
said that the watch business this season is 
the banner record of the house. 

Much activity in real estate sales is noted 
in the retail district. Sales recorded show 
a very advanced price on the old assessed 
values and many merchants are disturbed 
about their present locations when the pres- 
ent leases expire. Retail business is heading 
out Main St. and East Ave., which were 
residential streets but a few years ago. 
Among the recent sales are the stores at 50 
Kast Ave., with a frontage 33 feet, 100 feet 
deep, which was purchased by FE. J. Scheer. 
Mr. Scheer has some time on his present lo- 
cation, 259 Main St., E., before the lease 
expires, after which he will move into the 
new quarters, where a new building will be 
erected suitable for the retail jewelry busi- 
ness. lor the past 20 years Mr. Scheer has 
conducted a retail jewelry business on Main 
St., E. His first location was at 196, and 
later moved to 144, where he remained for 
nine years. The enlargement of the Ed- 
wards department stores necessitated a re- 
moval to the present location about nine 
years ago. Russell G. Scheer, his son, has 
been associated with him in business for the 
past 10 years, and a number of his employes 
have been in his service since he started in 
the jewelry trade. The property on East 
Ave., which Mr. Scheer has recently pur- 
chased, is a part of a parcel recently sold 
to the Brown-Rochester Realty Co. for 


$3,000,000. 








J. George Gehring, whose grandfather 
founded a jewelry business in Baltimore, 
Md., 100 years ago, directed that his stock 
and fixtures in the Gehring store at 420 
North Gay St., be given to Frank E. Rhodes. 
Mr. Gehring died a month ago. Mr. 
Rhodes was associated with Mr. Gehring 
for nearly 30 years, 
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Wholesale and jobbing houses here, jn 
most instances, are working nights, as are 
numerous retail stores, arranging stocks for 
display the following day. Many stores re- 
port their sales ahead of a year ago. 

Postmaster George W. Gosser is asking 
the co-operation of all jewelers and other 
merchants in the Christmas rush delivery of 
parcel-post packages, and the jewelry trade 
will co-operate with him to the best of its 
ability. 

The silver cups which will be given by 
the Retail Credit Men’s Association to the 
essay contest winners, are being exhibited 
by the John M. Roberts & Son Co. There 
is a wild scramble on the part of high school 
students to compete for the honor of writing 
the best essay on good credit and how it is 
maintained. 

There has been a brisk demand for 
watches at the department stores, so it is 
reported here. In fact all jewelers are sell- 
ing many watches this Christmas. There 
also has been a marked demand for certain 
styles of chains, with some manufacturing 
concerns. 

An unknown negro stole a $20-gold piece 
from I. Binstock, a jeweler at 507 Erin St, 
the other night. The man entered the store 
about 8 o’clock and said he would like to 
buy a watch and chain. The latter suggest- 
ed a $20-gold piece as a charm, and so the 
jeweler, according to the police report, laid 
a $20-gold piece on the counter with the 
chain to show how it looked. The negro, 
however, wondered how it would look with 
a chain that was in a case back of the jewel- 
er. When the jeweler turned to get the 
chain, the negro fled with the $20-gold piece 
in his possession and has not been caught. 








Judging from the unusually large busi- 
ness on costume jewelry and novelty neck- 
laces, manufacturing jewelers of Providence 
look for a very good Spring business. Mon- 
roe Block, of Monroe Block & Co., manu- 
facturers of costume jewelry and importers 
of novelty necklaces, who has just returned 
from Europe on the Leviathan, stated last 
week that there is every reason to believe 
that not only will the jewelers and the 
jewelry departments do a very large holiday 
business but it will continue into a g 
Spring business, due to the innumerable 
styles and such diversity of colors. “Never 
before have the European markets produced 
such beautiful motifs and complimentary 
colors in beads and stones for the manufac- 
turers of novelty and costume jewelry,” said 
he. “We all realize when we show some- 
thing entirely new, with the styles favoring 
us, it is almost an immediate seller, and the 
jewelry jobber, while always ready for such 
items, should be prepared this season to meet 
the demands of the trade.” Referring to 
the Spring lines of his own concern, Mr. 
Block stated he will have the greatest col- 
lection of various articles that are in de- 
mand ever before shown. There has been 
space added to the Providence showroom 
just to display novelty necklaces and cos 
tume jewelry, and the sales force has been 
augmented by Earl L. McHugh, who will 
be in charge of that department. 
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